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Standard Provisions 
For Fire Insurance 
Suggested for N. Y. 


Proposal Made to Substitute This 
Plan for Present Method of 
Standard Contract 


STRONG OPPOSITION ARISES 


Proponents of New Plan Hold It 
Would Permit Quicker and Easier 
Modernization of Forms 


Suggestions for adopting in New York 
State standard provisions for fire insur- 
ance policies instead of a single manda- 
tory standard contract as now required, 
New 
Department last 
held at Bolton Land 


Piper 


were offered by a member of the 
York State 
week at a hearing 


ing, N. Y., by the 


committee on the 


Insurance 


joint legislative 
insurance proposed 


revised standard fire insurance’ form. 


This newest proposal, prepared in legis- 
lative bill 


legislative committee, 


form and presented to the 
is reported to have 
the support of several members of the 
New York Department. 

Briefly it would permit fire insurance 
business in this state to 
but all 


standard 


companies doing 


prepare their own policy forms 


torms would have to contain 


provisions as adopted by the legislature 
or approved by the Insurance Superin- 
tendent to protect the interests of policy- 


holders, At the present time statutory 
standard provisions, rather than statu 
tory policies, are in use in the life, acci- 


dent and casualty fields. 
Would Facilitate Provisions 


Proponents of the idea of substituting 
standard fire insurance policy provisions 


tor the present standard contract be- 

lieve this to be an improvement upon 
the idea of revising and modernizing 
the present standard form which has 
been in use since 1918. The Piper 
legislative committee has now before it 
a bill, introduced at Albany early t's 


year and supported by Insurance Super- 


intendent Louis H. Pink, to revise the 
standard form. This new proposal is 
said not to be in the nature of a “back- 
fre” because the movement to change 


the standard form has met with strong 
“pposition in fire insurance company 
circles. The representative of the New 
York Insurance Department who pre- 
sented the ideas and also draft of the 
new bill to the committee said this week 
that he and others believe that with 
Standard provisions in use revisions to 
Policies as needed could be made more 
(Continued on Page 24) 
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Lon idon & Lancashire 
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AKE one good list of names and ad- 
dresses of vacationists. Sprinkle well 
h appropriate folders. Add one call to 


explain needed protection. Be sure to in- 
clude one part Residence Burglary, one 
part Automobile Insurance, one Personal 
Effects Floater. A good portion of Per- 
sonal Accident coverage should be added, 
with some Sports Liability for good 
measure! 


Try it today and forget there is such a 
thing as “Summer Slump!” Then take a 
well-earned vacation and pay for it with 
the additional business you've written! 
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INSURANCE COMPANY + LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. * SAFEGUARD INSURANCE COMPANY OF NEW YORK _ GROUP 


STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 





























The old 


been famous for 


its acoustics. 


Academy of Music in Philadelphia has always 


And now, in its 83rd year, the 


quality is thought to be better than ever, for experts on such 


mysteries have a theory that the trained voices of generations 


of great opera singers, and the music of splendid orchestras, 


using the walls as sounding boards, mellow the acoustic prop- 


erties of the hall in much the same way that the tone of a 


Stradivarius violin is improved by age. 


It is in this Academy of Music that the main sessions of the 


annual convention will be held by the National Association of 


Life Underwriters in September. 


This being the 51st of these conferences, “the tone” 


of the 


meetings will have the background of a half century of har- 


monious purpose to improve the institution of life insurance, 


plus the year’s crescendo of thought. 


Come to the convention and tune up. Every man should 


rehearse with the orchestra and play the march of progress. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY 
Chairman of the Board 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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‘“‘Commerce’”’ Question 
Made Issue in Labor 
Board’s Decision 


Orders Balloting for Bargaining 
Representation in Two John 
Hancock Agencies 


AS “AFFECTING” COMMERCE 


Comment By John Hancock; Court 
Decisions Ignored; Wm. Mar- 
shall Bullitt of Counsel 











In a sweeping decision that makes no 
reference to high court decisions on the 
subject, the National Labor Relations 
3oard states, “We find that the opera- 
tions of the company (John Hancock 
Mutual Life) have a close, intimate, and 
substantial relation to trade, traffic, com- 
merce, and transportation among the sev- 
Action of the board was 
on petitions of an A. F. of L. insurance 
agents union in East St. Louis Ill. and 
a C. I. O. insurance agents union in 
Hoboken, N. J., both of which seek to 
be named representative of the agents 
for collective bargaining with the com- 
The Labor Board directed elec- 


eral states.” 


pany. 
tions by secret ballot be held within 
thirty days, although agents in those 


offices constitute only approximately one- 
half of 1% of the Industrial agents of 
the company. 

See Significant Timing 


Insurance lawyers who have read the 
Labor Board decision are of opinion 
that it was carefully worded to bring the 
“commerce” question to the front and 
still fit it within the framework of the 
National Labor Relations Act. Some also 
believe they see significance in timing of 
this Labor Board decision with publicity 
about the SEC report on Monopoly 
Committee hearings, also the SEC hand. 
out on WPA survey of Industrial poli- 
cies in Massachusetts. Although this re- 
port has not been made public there 
have been leaks to Washington news- 
paper writers of parts of the report criti- 
cal of life insurance. The combined ef- 
fect would be to strengthen the case 
for Federal supervision. 

In opening its decision the Labor 
Board states that there had been filed 
with it “a petition alleging that a /ques- 
tion affecting commerce had arisen” con- 
cerning employes of the company. After 
citing that the John Hancock does busi- 
ness in thirty-eight states and recounting 
the size and extent of its investments, 
the decision goes on: 

“Paralyze” Nation’s Commercial Life 

“The nature and extent of the facili- 
ties which insurance companies afford 
to the commercial life of the nation 
are so well known as to require neither 
proof nor discussion. Insurance compa- 
nies generally, and the company in par- 
ticular, as stated by it in its Agent’s 
Manual, perform a ‘distinguished public 

(Continued on Page 8) 
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A Safe Method 


To lack sufficient knowledge is to be helpless 
in the great struggle of life. The less educa- 
tion, the less training one has, the less able 
he is to rise in a world that presents many 
obstacles to aspiring youth. Never before 
has it been so essential that a child should be 
given the opportunity to acquire a college 
education or its equivalent. 


Life insurance offers a safe method by which 
a man can make financial provision for his 
children’s higher education. The Massachu- 
setts Mutual is being employed by parents 
everywhere in this country to give assur- 
ance that their children shall be equipped to 
make the most of themselves in life and enjoy 
the rewards of success. 


Meassachurelt Mutual 


LIFE 


INSURANCE COMPANY 


Springfield, Massachusetts 


Bertrand J. Perry, President 
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The Cost of Life Insurance 


Full Text of Statement on This Subject Filed With TNEC 
By 155 Life Insurance Companies 


When life insurance can be sold 
cheaper, it will be done, because it is 
ood business to sell at the lowest pos- 
-ost consistent with safety, liber- 
f benefits, and proper field service. 
more, competition among the 
keen that there is an 





anies 18 SO 





everpresent urge on the part of man- 


1zement to find ways and means of pro- 

viding better protection at lower cost. 
The elements entering into the cost 
; life insurance have been attacked by 


testimony in the record; for example, 


there was even some doubt expressed 
as to whether reserves are necessary. 
However, there is scarcely a word in the 
testimony about the reasons which led 
State Legislatures to make _ reserves 
legally mandatory. As a substantial pro- 
portion of every premium on a policy 
of life insurance, other than term, is 
needed to create these reserves, let us 
examine them more closely. 


py Life Insurance Reserves? 


early days of life insurance 
ies were issued chiefly on a step- 
up premium basis. As the policyholder’s 
age increased, the premium became 
larger each year, and because of the 
increased rate of mortality there came 
a time for many policyholders when they 
could not afford to maintain their insur- 
ance in force. The need for some 
method which would assure a reasonable 
level premium, the payment of claims, 
and stability for the life insurance com- 


a 
> 
ww 


panies was met by the legal reserve 
basis for life insurance. The demon- 
strated soundness of this method over 


he years led to its widespread adoption 

NV life insurance org ranizations. 

Under the legal reserve basis for life 
insurance, a level premium is charged. 
his is based on the principle that the 
policyholder shall pay more in the early 






years in order to pay less in the later 
years. In issuing a level premium policy, 
he company guarantees that regardless 






mortality, in- 
the annual cost 


i ure fluctuations in 
terest rates, or expense, 











to the policyholder shall not exceed the 
agreed premium. The reserve is the 
amount of money which, together with 
luture pre miums and interest, will insure 
the ability of the company to carry out 
policy 1 PeaBorw on its entire business. 


This is the primary reason why reserves 
are required by law. 


Composite of the Reserves 


The total policy reserve held by a 
company is a composite of the reserves 


held on the policies issued in each of 
the previous years of the company’s 
existence. Although the total policy re- 


serve may increase from year to year 
as the company becomes older, the re- 
serve on a group of policies issued in a 
given year does not increase indefinitely. 
Considering a group of whole life pol- 
ities issued in a given year, the pre- 
miums, plus interest earned on the re- 
serves, will be more than sufficient for 
perhaps the first 25 years to pay current 


claims, etc., so that the aggregate re- 
Howes on these policies is increasing. 
server, as the duration increases and 


t} . 
wil, licyholders becomes older, the 
Claim rate will increase. Premiums and 
interest will no longer be sufficient to 


meet policy claims, and it will be neces- 


The Eastern Underwriter last week printed a news review of the state- 
ment about life insurance which 155 life insurance companies have filed. with 


the Temporary National Economic Committee, 


which statement was pre- 


sented for the purpose of supplementing, and, in some instances, correcting 


the record already made 
presenting to TNEC its 
The statements 
most interesting sections in the 
Life Insurance.” 


by the 


sary to draw upon, the reserves to meet 
this deficiency. The aggregate reserve 
held on these policies will then decrease. 
In other words, the tide comes in for a 
time and then begins to go out. When 
the last policy in this group goes off the 
books of the company, the reserve will 
have been entirely paid out. 

A simpler example is that of the 10- 
year endowment. On these policies a 
company’s income from premiums and 
interest for the first nine years is much 
greater than its outgo for claims, etc.; 
but at the end of 10 vears the entire 
reserves is needed in order to pay all 
remaining policyholders the face amount 
then due. 


Reserves Are Not Profits 


Misleading material placed in the 
record by a witness for the SEC gave 
rise to newspaper stories which told of 
the large profits made by their life in- 
surance companies. These so-called pro- 
fits were referred to as “velvet,” 


aw —. 
which to the layman denotes upéarne 


statement is 
It is printed herewith in full, with the exception of a chart. 


4 with, 


Securities and Exchange Commission in 
witnesses and. exhibits relating to life insurance. 
as presented to TNEC is 


105 pages of print. 
that discussing 


One of the 
“The Cost of 


in the aggregate would probably not be reduced 
by the use of more modern tables for valuation 
purposes, since reserves would tend to be in- 
creased and nonforfeiture benefits would prob- 
ably not be decreased to any appreciable ex- 
tent. But there would be some rearrangement 
in the incidence of premiums, surrender values 
and dividends according to plan, age and dura- 
tion of insurance leading, pues: to greater 
equity in the distribution of the cost of insur- 
ance among policyholders. 

Savings in mortality are forecast by 
the actuaries of stock companies in 
determining fixed premiums so that their 
policyholders may benefit, while any sav- 
ings from mortality in mutual compa- 
nies are reflected in dividends to policy- 
holders. 


Cost of ladustrial Life Insurance Is 
Not Excessive R 


Great emphasis has been placed upon 
the alleged excessive cost of industrial 
insurance by witnesses of the SEC. The 
character and operating costs incident to 
this form of insurance, the efforts of the 
companies to reduce these costs, and 
public investigations in connection there- 
are scarcely dealt with in the 


funds. The alleged profits were purposed. record. -& 


to represent the difference over®a pegiod 
of vears between the total income gud 
expenditures of the companies. The < 
of the matter is this difference rep 
sents, almost entirely, reserves whict 
State laws require the companies to 
maintain and, to a very small degree, 
contingency funds or surplus to guard 
against unforeseen developments. As 
these funds are held for the benefit of 
policyholders or their beneficiaries, it is 
obvious that in no sense of the word do 
they represent profits. 

If the insurance in force in a com- 
pany is increasing, the assets generally 
increase rapidly, not as “profit” but solely 
to offset the increasing liabilities. Even 
if the insurance in force is gradually 
decreasing, the reserves necessary to 
maintain solvency may increase for a 
time and then decrease. 


New Mortality Tables and Life 


Insurance Costs 


The record overemphasizes the im- 
portance of a new mortality table in rela- 
tion to the cost of life insurance. It 
has been assumed that the adoption of a 
new table would result in a lower cost. 

Mortality tables are specified by State 
law as minimum valuation standards pri- 
marily to ascertain that the companies 
maintain adequate reserves on the in- 
surance in force. While the companies 
must maintain reserves on such legally 
prescribed basis, they may use any 
mortality table deemed suitable in deter- 
mining premiums. 

This subject has had most careful con- 
sideration by a committee of the National 
Association of Insurance Commissioners. 


After months of study, one of the con- 

clusions reached by the committee, and 

announced ,)vithin the past year, was 
a . “ on 

that: 

,The net cost of insurance to policyholders 





In mgasuring the price of any form of 
life inapyance, a clear distinction must be 


made..between the different types. The 
f arice ’ of any form depends upgp the 
“Selass of risk covered, the servicegtrend- 
ered, and the size of each unj® sold. 


However, repeated 


comparisons have 
been made of 


industrial insuran with 


ordinary, without regard to the impprtant 
differences between these formsépf in- 
surance. i- 


= ft 
Expenses for Industrial Insurance! 


A number of factors enter ifto the 
necessary difference in expense between 


weekly premium industrial and ordinary 
insurance. The portion of the premium 
needed, for the = of issuing and 


handling the average weekly 
industrial policy of $250, must 
be greater than that 
average ordinary policy of $2,150. The 
weekly collection of premiums at the 
home of the insured also must obviously 
be more expensive than the monthly 
(or less frequent) crediting of premiums. 


premium 
obviously 
needed for the 


Mortality on Industrial Risks 

Industrial life insurance, being inten¢ded 
for small buyers and sold with premiyms 
pavable weekly or monthly, is purchased 
ese ea by wage earners. Since the 
mortality rate on these workers is shb- 
stantially greater than on the buyers of 
standard ordinary life insurance, the cost 
of industrial insurance must exceed con- 
siderably that of ordinary insurance, 
but for the same reason the value of the 


protection granted is greater. In a com- 
prehensive study, by one of the State 
Insurance Denartments, of the com- 


parative mortality of industrial and ordi- 
nary policyholders of one large company, 
it was found that, the death rate of 


persons insured undér industrial policies 
was 40% greater than for those insured 


under standard ordinary policies. The 
higher mortality rates of the lower in- 
come groups is illustrated in the death 
rate per 1,000 lives according to social 
economic classes. These vary as fol- 


lows: 
ce eee ey ror 7.06 
Proprietors, managers, and officials .. 7.38 
Clerks and kindred workers .......... 7.40 
Agricultural workers .........0+++-+. 6.21 
Skilled workers and foremen ........ 8.12 


Semi-skilled workers 
Unskilled workers 





Insurance Companies Strive to 


Reduce Costs 


Effort is being made to reduce the 
industrial death rate for the group as 
a whole. Toward this end, some of the 
companies furnish industrial policyhold- 
ers with visiting nursing service and in- 
formation regarding first-aid and health 
preservation. In addition the companies 
participate in public health programs and 
encourage efforts which tend toward 
greater longevity. The health activities 
of the companies undoubtedly have been 
a potent factor in helping to improve 
the expectancy of life throughout the 
Nation. 

A very large proportion of industrial 
families prefer weekly premiums and 
probably would be unable to purchase 
pa maintain insurance on any other 
basis. And this is not hard to under- 
stand, because the great majority of wage 
earners are paid at weekly Sencthooe 9 
This is borne out by data recently pre- 
pared by the U. S. Bureau of Labor 
Statistics and published in its August 
1939 Monthly Labor Review. This survey 
covered over 137,000 establishments em- 
ploying 7,000,000 workers. It showed 
that 98% of these were paid at semi- 


monthly or shorter intervals, and two- 
thirds weekly. Of manufacturing wage 
earners, some 99% were paid semi- 
monthly or more frequent, and 69% 
weekly. 


The higher expense rate necessary to 
conduct weekly premium business, as 
compared with ordinary, arises to a sub- 
stantial degree from the higher expense 
incident to collecting small premiums, at 
frequent intervals, at the home of the 
insured. This is the most convenient 
or most economical method for the ma- 
jority of industrial policyholders. There 
is today, and probably will continue to 
be for many years, a large proportion of 
the families in the lower-income groups 
who would fail to set aside a part of their 
income for life insurance were it not 
for the regular systematic visit of the 
insurance agent to collect the small, 
weekly premiums. 

To reduce the cost for industrial pol- 
icvholders who do not need this service, 
a number of the industrial companies 
allow a refund of 10% of the weekly 
premiums that are paid continuously for 
one vear directly to a branch 
This opportunity to reduce costs was in- 
troduced some years ago by one company 
which now has about 30% of weekly 
premiums paid directly to its offices. The 
law of one State was recently amended 
to require a stated refund credit for 
direct payment to a company office 

To reduce the cost for policyholders 
able to pay premiums on a monthly 
(rather than weekly) basis for somewhat 
larger: amounts, some industrial compa 
nies have introduced monthly premium 
policies for am f insurance | 


unts of nsurance i¢ss 
(Continued on Next Page) 


office 










THE EASTERN 


< UNDERWRITER 









August 30, 1949 








The Cost of Life Insurance 


(Continued from Page 3) 


Page 4 
than $1,000 which now constitute an 


important part of their business. The 
companies also are issuing ordinary in- 
surance for amounts of $1,000 or more 
with premiums payable at monthly inter- 
vals. Obviously, the expense of monthly 
premium industrial insurance is less than 
weekly, and therefore policyholders who 
can afford to pay premiums on a monthly 
basis can get more insurance per dollar 
of premium 


Insurance Department Investigation 
of Costs 


A special study of industrial insurance 
in one large company recently made by 
a State Insurance Department was not 
put in evidence. A comparison was made 
in that study between the net outlay for 
industrial insurance and for ordinary in- 
surance, based upon a grouping of pol- 
icies statistically weighted to represent 
an average of plans and ages for the 
respective departments, taking into ac- 
and cash 


count premiums, dividends, 
values. 
\s presented in the report of this 


study, the average excess of the weekly 
premium industrial net cost over that of 
ordinary insurance of a comparable mor- 


tality was, expressed as a percentage 
of the industrial gross premium, as 
follows: 
Over a 5-year period...... 14% 
Over a 10-year period...... 15% 
Over a 15-year period...... 15% 
Over a 20-year period...... 14% 
As the examiners for the Insurance 


Department pointed out in their report, 
this extra cost of about 15% of the pre- 
miums can be reduced to about 5% by 
taking full advantage of the 10% refund 
credit for direct payment of premiums 
by policyholders who do not need the 
collection service at their homes. When 
the differences between ordinary and 
industrial insurance are taken into con- 
sideration, it is found—as expressed by 
the Examiners of the State Insurance 
Department in the conclusion of their 
report based on eighteen months of 
study—that “these costs are not exces- 
sive in view of the services rendered.” 


Competition Keeps Costs Low 


In the American system of life insur- 
ance, there are two general types of 
ordinary, industrial, and group insurance 
offered to the buying public: (1) policies 
on the guaranteed cost basis, sometimes 
referred to as non-participating and 
usually issued by stock companies; and 
(2) policies on the mutual or participat- 
ing basis, the latter type charging a 
larger gross premium and later reducing 
the cost by premium refunds or yearly 
dividends to policyholders based on cur- 
rent experience. In each case, the pre- 
mium charged represents a computation 
of the future cost. The non-participating 
premium is a conservatively low estimate 
which, if later experience proves it to 
be insufficient, must be made good by 
the guarantee of the stockholders, for 
which their stock is pledged. The par- 
ticipating premium is higher to provide 
a safety margin which will take the 
place of the guarantee of the capital 
stock in non-participating insurance. 

The constant competition between the 
“suaranteed cost” and mutual companies 
is of distinct benefit to the insuring 
public. The two forms act on each 
other in the nature of checks and bal- 
ances. The non-participating companies, 
with their lower initial premiums, pro- 
vide a check against larger initial costs 
or premiums by mutual companies than 
are consistent with sound principles of 
the business. On the other hand, the 
participating companies, which return to 
policyholders all margins not required 
by consideration of safety, provide a 
check against the charging by non-par- 
ticipating companies of higher guaran- 
teed costs than necessary. 


“Gain” on Lapse or Surrender 


The testimony of a SEC witness, as to 
companies’ “gain” from lapsation and 
surrenders, was predicated on an appar- 


ent misunderstanding of the principles 
of level premium insurance, and errone- 
ous assumptions that the reserve con- 
stitutes the policyholders’ “savings” and 
that a so-called bookkeeping “gain” on 
lapses or surrenders represent profits to 
the companies. 

The Insurance Commissioners of the 
several States require the companies to 
submit, in connection with their annual 
statements, a “gain and loss” exhibit. The 
primary purpose of this exhibit is to 
analyze the change in the surplus ac- 
count as it stood at the end of the pre- 
vious year and at the end of the current 
year. Prior to 1939, the companies were 
called upon to tabulate the reserves on 
policies surrendered during the year for 
their cash value or on account of which 
paid-up and extended insurance was 
granted as well as the amount paid in 
cash or applied on indebtedness of such 
policies, together with the initial reserves 
on extended insurance and paid-up in- 


surances. The difference was set forth 
as the “gain” from policies surrendered 
for cash or on account of which ex- 


tended or paid-up insurance was granted. 
They also were called upon to tabulate 
the “gain” during the vear from reserves 
released on lapsed policies on which no 
cash or other value was allowed and also 
the “gain” from changes and restoration 
made during the year. 

When a policy is issued, a company 
must meet the costs of acquisition, in- 
cluding the agent’s commission, the med- 
ical examiners’ fees, inspection fees, and 
home office exnense. It must also set 
up the required legal reserve. The sum 
of these items in the aggregate will ex- 


ceed the first-year premiums received. 


There is accordingly a charge against the 
surplus account, but this is merely a 
bookkeeping item. When a policy is 
terminated by lapse, there is likewise a 
transfer from the reserve account to the 
surplus account, but this is merely a 
reversal of the other entry, and there 
is no more a “gain” arising from this 
transaction than there was a “loss” when 
the transfer was made from the surplus 
account to the reserve account. 

Accordingly, it is clear that the re- 
serves on lapsed and surrendered poli- 
cies, less the amounts allowed as sur- 
render values, do affect a company’s sur- 
plus account, but the word “gain” as 
used in this connection, is not synony- 
mous with the word “profit.” 

The form of “gain and loss” exhibit, 
to which reference has been made, was 
thoroughly understood by those familiar 
with life insurance. However, as it gave 
rise to misunderstandings by others, the 
Insurance Commissioners adopted a new 
form of “gain and loss” exhibit in con- 
nection with the annual statements for 
the year ending December 31, 1939. This 
revised form of exhibit continues to 
provide the Insurance Commissioners 
with such information as they need to 
analyze the companies’ accounts, 

Surrender Values 

The suggestion has been made that 
provisions in respect to surrender values 
are not fair to policyholders. In studying 
these questions, the pertinent facts as to 
relative equities between the withdrawing 
policyholder and the remaining policy- 
holders, were not placed in evidence by 
the SEC. The fact was also overlooked 
that no motive exists to give advantage 
to one class of policyholders at the 
expense of another class. Policy provi- 
sions are designed to adjust equitably be- 
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tween classes of policyholders the 
relevant factors. 

The surrender charge is a deduction 
made from the policy reserve in deter. 
mining the cash surrender value. The 
statutes of many States specify the max- 
imum surrender charge that may be de. 
ducted under this method of balancing 
equities between the withdrawing policy. 
holder and those who continue. These 
deductions are made in order to appor- 
tion equitably the cost of acquisition and 
other expenses not repaid by the with- 
drawing policyholder. The longer the 
policy is in force, the smaller is the bal. 
ance due from each policy to surplus 
The surrender charge is reduced from 
time to time until finally there is none. 


Berkshire Combines Two 
Western Mass. Agencies 


Berkshire Life will combine its agen- 
cies at Springfield and Pittsfield, Mass 
September 1 as the western Massachy. 
setts agency, under Lowell M. Clucas 
who has been general agent at Pitts. 
field. \ district office will be maintained 
in Springfield and Charles E. Petillon 
who has been in charge there, will he 
connected with the Furey general agen- 
cy, Pittsburgh, Pa. 

Mr. Clucas has been with the com. 
pany for twenty years and has been a 
member offthe Million Dollar Round 
Table. 


L. H. Libby Joins Nesbitt 
Agency, Columbian Nat! 


Many 





Lester H. Libby has joined the Donald 


F. Nesbitt agency of Columbian National 
as manager of the agency’s life insur- 
ance department. For the past ten 
years he has been an agent of the Mas- 
sachusetts Mutual at Springfield, Mass, 

A graduate of Wesleyan University, 
Mr. Libby served overseas during the 
World War and was a school teacher 
and YMCA worker before entering life 
insurance in 1929. He earned his CLU 
designation in 1935 and taught CLU 
classes in Springfield for three years. 
He was elected president of Spring- 
field Chapter, CLU, last year. 


Penn Mutual Has Its New 
Forms Ready for New York 


\ Effective September 1, new _ policy 
forms of Penn Mutual, amended to con- 
form to the New York insurance law, 
will be placed in use. The New York 
Department has given the forms its of- 
ficial approval, including modification of 
the Retirement Income contract. 

The new forms will be used in all 
cases—except under certain special rul- 
ings which apply to business in the State 
of New York only—where the medical 
examination or, in the case of Optional 
Deferred Income policies, the applica- 
tion is made and dated subsequent to 


August 31. 








LITTLE ROCK LAWYERS SPEAK 

Two lawyers, Wallace Townsend, who 
spoke on “Some Thoughts Suggested by 
the Federal Life Insurance Inquiry,” and 
Archie F. House, who spoke on “Taxa- 
tion and Life Insurance,” addressed the 
meeting of the Little Rock Life Under- 
writers Association last week at which 
Gale F. Johnson was endorsed as candi- 
date for trustee of the National Asso- 
ciation. 





IOWA TERRITORY ENLARGED 

The Des Moines agency of Penn Mu 
tual, with its territory enlarged, has 
moved into new quarters at 1111 Flem 
ing Building. James Rutherford is get 
eral agent. The agency territory 1a 
been increased by addition of nine coun 
ties around Ottumwa and Iowa City. 
District offices will be established ™ 
those two cities later. 





The summer advertising of the Mutual 
Life of New York, currently running ™ 
national magazines, is titled “Happy 
Holidays — Self-Planned Style,” and 
stresses planning for paid-for holidays 
in the future and pleasant retirement. 
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No Profits Tax Upon 
Canadian Life Agents 


musT ACT FOR ONE COMPANY 


Underwriters Association Presents Case 
to Revenue Department; Situa- 
tion Now Satisfactory 


If an insurance agent in Canada acts 
elely for one company he will not now 
he liable to the excess profits tax applied 
n insurance agency business. An 
amendment to the act has been passed 
to this eftect following representations 
made by the Canadian Life Underwriters 
{sociation to the Department of Na- 
tonal Revenue. 4 
“Concern was evinced by their board of 
lirectors when an opinion was received 
‘am the Dominion Government advising 
that life agents fell under the terms of 
the act which imposes a substantial tax 
on excess business profits. rhe question 
arising was the extent to which an in- 
surance agent runs his own business as 
«le owner. The interpretation placed 
hy the government with regard to the 
datus of life insurance agents was that 
they were the proprietors of their life 
insurance business and would be taxed 
n profits above their average earn- 

vs for 1936-39 to the extent of 50%, 
perhaps 75%. , 

The agent coming under the insurance 
laws in seven of the nine Canadian 
srovinces would be unable to represent 
more than one company, in any case, 
and thus his position seemed quite clear. 
He is acting under contract for a com- 
nany which already is taxed. Attention 
was also directed to the fact that new 
agents building up business from _re- 
newals would be discriminated against, 
in that their first year’s income would 
not represent normal earnings. The 
problem now has received satisfactory 
attention insofar as the Canadian Life 
Underwriters Association is concerned. 


Carroll C. Day To Be 
Buffalo Guest Speaker 


Opening its Fall program the Buffalo 
Life Underwriters Association will have 
Carroll C. Day to address the associa- 
tion’s meeting September 17. Walter A. 
Schworm is president of the association. 

General Agent for the Pacific Mutual 
in Oklahoma for twenty years, Mr. Day 
served as president of the Oklahoma 
Life Underwriters Association for two 
years and also was vice-president of 
the National Association of Life Under- 
writers for two years. Russell C. Won- 
lerlic is chairman of the program com- 
mittee for the Buffalo association. 





TO PUBLISH HOUSE ORGAN 


Eastern Life’s President To Be Editor; 
Company 48% Ahead in Volume; 
7% Gain in Ins. in Force 
Elico News is the name of the new 
monthly house organ of Eastern Liie 
f New York which makes its debut 
next month. Its editor will be Louis 
Lipsky, president of the company, who 
as been a journalist for years and a 
ritic of the drama. Co-editor will be 
Jacob Ish-Kishor, secretary of the com- 
pany. A personal message from the 
president and the production standing 
f Eastern’s ten leading producers fea- 
lures the first issue. Preliminary an- 
houncement regarding the 1941 conven- 

tion will also be made. 

For the year to date the company is 
*% ahead in paid-for business and 7% 
ahead of the 1939 period (up to July 31) 
Mimsurance in force. Its agency staff in 
New York has increased 15% in size 
‘ince the first of the year. 





FEWER $1,000 APPLICATIONS 
Pacific Mutual’s drive to reduce the 
Mroportion of $1,000 policies has made 
‘ubstantial progress. The percentage of 
such policies has been reduced from 
% to 394% of all policies sold, exclu- 
‘ve of juvenile. In June of this year, 
4% of the policies written were for 
2000 or more. 
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“9 Mave Paved 
his Road = 


This, in effect, is what any well- 


insured father can say to his children. 


Most men are anxious to create a 
future of happiness and prosperity for 


their youngsters. 


You can tell them how it is done— 
Through a sound program of life 


insurance. 


, -— » ee 
—=a ss 
=f = a 


a 


’ 
ou 





? 


























A. D. D. Associates 
Albany General Agent 


APPOINTMENT BY U. S. LIFE 





Craig Thorn Officer in New Agency; 
A. D. Dozois Continues Massa- 
chusetts Ind. Representation 





A. D. D. Associates, Inc. 75 State 
Street, Albany, N. Y., has been appointed 
general agent for United States Life. 
Arthur ‘D. Dozois is president of the 
new agency and Craig Thorn secretary 
and treasurer. With a staff of 136 agents 
this office will operate in Albany and 
environs and handle life, accident and 
health insurance. 

Mr. Dozois has been actively engaged 
in insurance since 1910. He was asso- 
ciate manager of the Travelers’ Albany 
office from 1918 to 1924, when he estab- 
lished his own agency, Arthur D. Dozois, 
Inc., through which agency he will con- 
tinue to represent the Massachusetts 
Indemnity. 

Craig Thorn began his insurance 
career with the John Hancock in 1909 
and continued with that company until 
1938. For the last two years he has 
served as life department manager of 
Albany Associates, Inc., and the Great 
Northern Associates, Inc. He joined 
Mr. Dozois in June of this year. Mr 
Thorn was born in Albany. 


William R. Shands Joins 
Life Ins. Co. of Virginia 


William R. Shands, director of the 
Virginia state division of statutory re- 
search and drafting for the last ten 
years, has resigned to become counsel 
for the Life Insurance Co. of Virginia 
He will begin his new duties September 
1. In accepting his resignation, Gover- 
nor Price said that the state could ill 
afford to lose men of the type, charac- 
ter and training of Mr. Shands. 

Mr. Shands will be associated with 
the legal department of the Life of Vir- 
ginia under Robert E. Henley, general 
counsel. For five years he was with 
the Virginia state corporation commis- 
sion as director of the securities division 


H. C. Hunken Introduced 
At Luncheon in Chicago 


Charles J. Zimmerman, general agent 
at Chicago for Connecticut Mutual, was 
host August 26 at a luncheon to the 
agency force and associated brokers to 
introduce Henry C. Hunken, newly ap- 
pointed associate agency manager and 
brokerage department head. Mr. Hunken, 
who was formerly general agent for the 
company at Springfield, Mass., assumed 
his new duties August 15. 

Special guest at the luncheon was Ear] 
Colborn, general agent at Rochester, 
N. Y., who spoke at the Monday morn- 
ing agency meeting. The Zimmerman 
agency has launched a month’s cam- 
paign with the staff divided into political 
camps. 


Travenick Assoc. Medical 
Director, Occidental Life 


Dr. Joseph Travenick, Jr., formerly 
medical director of the Life & Casualty 
Insurance Co., Nashville, has joined Oc- 
cidental Life of California as ass 
medical director. 

A graduate of Vanderbilt University 
School of Medicine, Dr. Travenick is a 
member of the medical section of the 
American Life Convention and an asso- 
ciate member of the Medical Directors 
Society. 











ciate 


METROPOLITAN VETERAN DIES 

Paul Gossrau, assistant manager of 
the Forest Park district, St. Louis, of 
the Metropolitan Lifé, died last week 
at a hospital in Elmhurst, IIL, of in- 
juries suffered in an automobile collision 
near Elmhurst the night of August 18 
He was 50 years old and had been asso- 
ciated with the company for about thirty- 
two years. 
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Officers N we Most, 
Says Colonel Robbins 


TALK TO FRATERNAL CONGRESS 


Defense Measures in Which Life Com- 
panies Are Interested; Machines 
Necessary for Training Men 
associated with national de- 
fense which are of direct concern to 
life insurance companies include adop- 
tion of a war clause—something a num- 
ber of companies have decided upon; 
extension of the Federal war risk insur- 
called into the service 


Subjects 


ance to all men 
through the proposed draft, and mobi- 
lization of the nation’s economic re- 


Charles Burton Rob- 
counsel of 


sources. Colonel 
bins, manager and general 
American Life Convention, called these 
matters to attention of the National 
Fraternal Congress assembled in Balti- 
more August 28. 

Colonel Robbins noted the probable 
consequences to the United States of 
defeat of Great Britain in the present 
war and deplored this country’s laxity 
in national defense measures in time of 
peace. He is a former Assistant Sec- 
retary of War and a veteran of the 
Spanish-American and the World War. 

Pointing out that Congress for the 
first time is now considering a peace- 
time conscription bill to draft several 
hundred thousand young men immediate- 
ly into the military service, he said that 
while he is personally favorable to a 
selective draft for military service, it 
does seem to him that the calling of 
several hundred thousand young men 
into the service at the present time 
would be a futile and expensive ges- 
ture, for the reason that they must be 
trained in mechanized warfare and we 
have neither the machines for training 
nor the officers qualified to teach mech- 
anized warfare to these young men when 
they are brought into the service. 


Need for Officers 


He contended that the most vital thing 
is the training of officers in the new 
methods of warfare, since tlre tactics 
they were taught and know are now en- 


tirely obsolete. With this in mind the 
nation should immediately call some 
75,000 reserve officers into service for 


training in mechanized warfare so that 
they will be fitted to train the men 
brought up under the selective draft. 
In the early part of his address Col- 
vestigation of life insurance ad 
efforts of some to utilize it as the means 
for furthering the cause of Federal con- 
trol of life insurance. But, he said, the 
ultimate result of the whole investiga- 
tion has been to reassure the 65,000,000 
men and women who own life insurance 
policies of the safety of their invest- 
ments. “The insertion of a plank in the 
platforms of each major political party 
this year, strongly favoring state super- 
vision, is indicative of the attitude of 
the leaders of both parties as to the 
whole life insurance situation,” he said. 


COMPANY BARRED FROM OHIO 

Attorney-General Thomas J. Herbert 
of Ohio ruled last Friday that the Stand- 
ard Life of mag was not qualified 
to do business in Ohi 





CHICAGO NwNL AGENCIES MERGE 


Northwestern National Life has merged 


the Hugh B. Keck agency -at Chicago 
with the Raymond J. Wiese agency. Mr. 
Keck died suddenly two weeks ago. The 


Keck agency, which was organized in 
1928, had more than $6,000,000 worth of 
business in force and a personnel of four 
veteran producers. 
PEORIA PROGRAM ANNOUNCED 
The Peoria (Ill.) Association of Life 
Underwriters will hold its annual Fall 
roundup and sales congress at the Pere 
Marquette Hotel November 1 and 2, it 
is announced by Chester T. Wardwell, 
general chairman of the committees on 
arrangements, 


Woman Tax Expert to Work 
At Home Office and Agency 











ee 
f DORIS MONTGOMERY 


An unusual combination of agency and 
home office work will be undertaken by 
Doris after eight 
years in the legal department of Na- 
tional Life of Vermont, will spend half 
of every month in the office of John 
J. Kellam, CLU, general agent of the 
company in Norwalk, Conn., beginning 
in September. 

Doris Montgomery, a member of the 
Vermont bar, has specialized in settle- 
ment work, business insurance and pen- 
sion trusts and tax laws as they affect 
insurance. Her work in the Kellam or- 
fanization will be ‘largely on estate an- 
alysis from the point of view of taxes 


Montgomery, who, 


Loyal Prétective Life 
Greets 150 Producers 


THREE-DAY CONVENTION HELD 


Agents from All Parts of Company’s 
Field Contribute to Presentation 
of Varied Program 


The forty-fifth annual convention of 
Loyal Protective Life, Boston, which 
brought together leading producers from 
thirty statés and Canada, will close to- 
night, foll6wing three days of business 
discussions, entertainment features, a 
clam bake, a boat trip, the annual dinner 
anda special luncheon. It has been 
one of the most successful meetings 
held by the company and President John 
M. Powell and his home office staff are 
well satisfied with the results. 

Opening Wednesday morning with 
Vice-President FE. B. Fuller presiding, 
Insurance Commissioner Harrington of 
Massachusetts congratulated the com- 
pany on the fine progress it has made 
under the direction and management of 
President Powell, Vice-President Fuller 
and Secretary Gray. The Commissioner 
pointed out the opportunities for writing 
accident and health as well as life insur- 
ance and said that the ‘Loyal Protective 
is furnishing sound protection. 

Powell Makes Address 

President Powell delivered his annual 
address in which he reviewed perform- 
ances of the company and outlined plans 
for its future development. The re- 
mainder of the morning was devoted to 
talks by the following agents and com- 
pany men: 

“ “TI Believe in 


’ 


Our Luther A. 
general agent, Shillington, Pa.; ‘Future 
Possibilities of the Accident and Health Busi- 
ness,” W. B. Cornett, superintendent of agen- 
cies; “Policy Construction,” Charles A. Lytle, 
examiner; ‘Policy Analysis,” W. G. 
general agent, Cleveland; “Three Way 


Business,’ 
Fisher, 


claims 
Gates, 








and the arrangement of insurance es- Partnership,” George W. Chandler, manager 
thtes. personal service department; ‘Prospecting That 
: 
ON A CAREER BASIS 
(LIFFORD L. A\CAILLEN 

F GENERAL AGENT 

THE NORTHWESTERN AAUTUAL 

LIFE. INSURAN(E (O/\PANY 
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Pays,”’ R. C. Lorenzen, agency instructor, Des 
Moines; “Consistency That Pays,” J. P, Gray, 
field secretary; ‘Time Control,” A. A, Conrad, 


Oakland, Cal. 

Wednesday afternoon was devoted to 
a sightseeing trip and then a New Eng. 
land clambake. 

Fuller Spoke Thursday 

Thursday’s session was presided oyer 
by W. B. Cornett, supe rintendent of 
agencies. Vice-President Fuller spoke 
on “Preparedness that Pays.” Other 
speakers and their subjects were: 

“Little Things that Make a Big Difference,” 
Charles U. Pugh, agency instructor, Westerville, 
0.; “Effective Sales Material,” J. J. Richard. 
state manager, Fond du Lac; “The Agent 
H. W. Munn, chief under. 
writer; “The Backbone of Our Business,” Gord. 
on S. Heath, treasurer; “How to Increase One’s 
Ross F. Roberts, general agent, Pitts. 
“We Are Two-Fisted Fighters,” F. ¢. 
state manager, Portland, Ore.; “Light- 
ing the Candle,” J. W. Martin, Western field 
Portland; ‘Your House Organs and 
How They Can Best Serve You,” V. A. Larsson, 
agency assistant; ‘Motivation,’ C. N. Weddell, 
agent, Detroit; “Sales Psychology,” 
H. E. Jackson, general agent, Chicago; A talk. 
ing “The Autopsy of a Lost Sale,” 
was also shown. 

Thursday afternoon embraced a sight- 
seeing boat trip, a tour of the home 
office, the president’s reception and the 
annual banquet with President Powell 
presiding. 


state manager, 


son, 


and the Underwriter,” 


Income,” 
burgh ; 
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supervisor, 


general 


picture, 


Secretary Heath on Program 

Today, Friday, the morning session 
will be presided over by J. W. Martin, 
western field supervisor, from Portland. 
The speaking program includes: 

“Servicing the Deserving,” B. A. 
secretary; “Sales Value of Security,” 
Stuart V. Conrod, actuary; ‘Settlement Options 
and How to Use them,” G. L. Hahn, state 
manager, Mont.; “Simplified Pro- 
gramming of-Life Insurance,” G. J. Koshler, 
special agent, Cleveland; ‘Life Approvals vs. 
Rejections,” A. Robbins, Boston; ‘Advantages 
of a Proper Approach,” F. R. Thompson, gen- 
eral agent, Grand Rapids; “An Effective Pre- 
sentation,” B. B. Jowsy, special agent, Ottawa, 
Ont.; “Closing Methods that Work,” Lowell 
Dunmire, agency instructor, Portland, Ore.; 
“A Life-time in the Accident and Health Busi- 
ness,” R, R. Chase, general agent, Syracuse; 
“Making the Convention Pay,’’ W. Skelton, 
provincial manager, Hamilton, Ont. 

At the farewell luncheon this noon 
the guest speaker will be Russell Moore, 
assistant superintendent of agencies, 
Midland Mutual Life, his subject being 
“Proper Mental Attitude.” The conven- 
tion was attended by more than 150 of 
the companies leading producers, all of 
whom had qualified by writing a speci- 
fied amount of business. 


Heath, 
Social 


Missoula, 





AIMING FOR CONVENTION 
Chicago will have one of the largest 
delegations of any local association at 
the annual convention of the National 
Association of Life Underwriters, ac- 
cording to the report made this week 
by Mrs. Jeanette Thielens Phillips of 
the Hughes agency, Massachusetts Mu- 
tual, chairman of the convention com- 
mittee for the Chicago association 





BALTIMORE ASS’N PLAYS BALL 
The Industrials beat the Ordinaries in 


the baseball game which high-lighted 
the Baltimore Life Underwriters Ass0- 
ciation outing last Friday. Nearly 300 
members and guests attended the al- 
fair, held at Rugby Hall Inn on the 
Severn River. State Insurance Commis- 


Gontrum and Governor 
among ae 


sioner John B. 
Herbert R. O’Conor were 
guests. 
HOLLOWAY DAYTON G. A. 
Frank C. Holloway has been appointed 
general agent for Berkshire Life 
Dayton, O., with offices at 841-843 Third 
National Building. Mr. Holloway has 
been general agent for Pacific Mutual 
Life at Dayton for eighteen years. 


J. J. Holloway, Metropolitan Life 
manager at Topeka, Kan., has completed 
twenty-five years with the company. 
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Benjamin Alk to Head 
CLU National Chapter 


NOMINATING GROUP REPORTS 





han, Krueger, McCahan Nom- 
a aon ss Officers During 1940-41; 
15 Directors Chosen 





Benjamin Alk of New York City has 
heen nominated for president of the 
Xational Chapter, Chartered Life Under- 
writers, for 1940-41. Election will be 
i a country-wide mail ballot. This is 
ihe first election conducted under the 
«cently changed by-laws, by which 
shree members from each of five dis- 
‘iets comprise the board of directors. 
The new officers will take over at the 
September meeting of the CLU in Phil- 
adelphia. - ° - y ° ° ° 
Oualifving for his CLU designation in 
1931, Mr. Alk became a charter mem- 
her of the New York chapter in that 
vear. He has been secretary-treasurer, 
director, vice-president and presidnt of 
the local chapter. He was director of 
the National chapter from 1936-38 in- 
elusive and has been vice-president dur- 
g the past year. Mr. Alk has also 
heen very active in the Life Underwrit- 
ers Association of the City of New York, 
I a member of the executive com- 
mittee from 1935-38, educational vice- 
president in 1938-39, and president in 
1939-40. He is connected with the Penn 
Mutual, having his own office at 50 
Fast 42nd Street, New York. 

John D. Moynahan, manager of Met- 
ropolitan Life at Berwyn, IIl., has been 
-hosen by the nominating committee for 
vice-president during the coming year. 
He was a director of the National 
chapter last year ; has been director, vice- 
president and president of the Chicago 
chapter, CLU; and has done outstand- 
ing work in the Life Underwriters Asso- 
ciation of Chicago and the Chicago Man- 
agers Association of Metropolitan Life. 
Nominated to serve a second term as 
treasurer, Edward A. Krueger is man- 
ager of field service division and under- 
writer for the State Life of Indian- 
apolis. He has been president of the 
Indianapolis chapter, CLU; frequently 
a delegate and a committee-member of 
the National Association of Life Under- 
writers; secretary-treasurer in 1928-29 
ff the Colorado Association of Life Un- 
derwriters, and has held many positions 
in the Indianapolis local association and 
the Life Agency Officers Association. 
Secretary of the National chapter 
since 1934, David McCahan, professor of 
insurance at the Wharton School, Uni- 
versity of Pennsylvania, has again been 
nominated as secretary. He is Dean 
of the American College of Life Under- 
writers, a member of the board of 
trustees, and was on the Committee to 
Draft Constitution and By-Laws in 1929. 








TWO ELECTED DIRECTORS 
American Mutual Life, Des Moines 

Places Fred W. Fitch and S. C. 

Pidgeon on Its Board 

Two new directors, Fred W. Fitch 
and Scott C. Pidgeon, Des Moines busi- 
nessmen, have been elected by the 
American Mutual Life. Mr. Fitch is 
President of the F. W. Fitch Co., Des 
Moines, and Mr, Pidgeon is vice-presi- 
dent ot the Bankers Trust Co., Des 
Moines. 





PROMOTIONS BY PRUDENTIAL 
Vincent L. Greaves has been promoted 
7 assistant manager of the actuarial 
“partment of the Prudential. William 
Van Orne has been made assistant man- 
a&er of Ordinary policy division one 
ol the same company. 





BUREAU ON AGENTS’ PENSIONS 
The Life Insurance Sales Research 
‘ureau has issued to member companies 


I 


} ; ‘Urvey of agents’ retirement plans. 


te : ‘ t 73 
it pect is entitled “Agents’ Pensions. 
describes and analyzes in detail six- 
“el retirement plans currently in use. 



































TRUE DEMOCRACY 


Every form of insurance is an expression 
of the true democratic spirit and life in- 
surance is outstanding in this respect. It 
developed because of a natural abhorrence 
which the democratic man holds for de- 
pendence upon others—upon charity, 


whether private or government. 


The greatest strength of the English-speak- 
ing peoples lies in the fact that they have 
demonstrated their ability to use individ- 
ual co-operation for joint protection, with- 
out governmental compulsion. That spirit 
makes these democracies outstanding in 


world development. 


Life insurance is one of the finest evi- 
dences of the ability of these peoples to 
maintain a sound democracy. Underlying 
it are the same basic principles that make 
us able to govern ourselves without auto- 


cratic control. 


Cannon Lire 


Atabbithed - 15847 
FIFTY YEARS IN THE UNITED STATES 


Head Office: TORONTO, CANADA 























D’Olier on Institute of 
Life Insurance Board 


22 COMPANIES JOIN IN __ 1940 





Four of Them Are from Canada: 
Dominion Life, Manufacturers, 
Great-West and London 





Col, Franklin D’Olier, president of the 
Prudential, has been made a member of 
the board of directors of the Institute 
of Life Insurance. The Prudential is 
one of the twenty-two companies which 
have joined the Institute since the be- 
ginning of 1940. 

Names of the new companies are 
American Home, American Savings, Con- 
servative, Dominion Life of Waterloo; 
Equitable of Washington; Federal Life, 
Great-West of Winnipeg; Guarantee 
Mutual, Interstate Life & Accident, 
Kansas City Life, Kentucky Central, 
London Life of Ontario; Manufacturers 
Life of Toronto, Oregon Mutual, Re- 
liance Life, Republic National Life, Re- 
serve Loan Life, Supreme Liberty Life 
and Union Life of Little Rock. 

One of the interesting features of this 
list is that four of the companies are 
Canadian companies. 





FORMING NEW ASSOCIATION 





New York Managers Assistants Being 
Organized; “Inside Men” of Agen- 
cies to Exchange Ideas 
A new organization is being formed 
in the New York life insurance field. 
This one will consist of managers’ assist- 
ants and general agents’ assistants. In 
other words, the “inside men” of the 
life insurance production offices of the 

city. 

The idea originated at a lunch given at 
the Drug & Chemical Club attended by 
eight prominent inside men. Louis 
Sechtman of the L. K. Luther agency, 
Aetna Life, was chairman of that 
luncheon. The lunch gave Wiiliam S. 
Verplanck of the Myrick agency, Mutual 
Life of New York, the idea that there 
should be an organization of the inside 
men and he has enlisted the interest of 
a number of associate managers and 
managers’ assistant in such an associa- 
tion. The inside men, having direct 
contacts with the production forces of 
the city, have common interests and 
will be able to exchange helpful ideas 
as they appear in the daily routine. 





Luncheon for McMurtrie 
On His 50th Anniversary 


The board of directors of Manhattan 
Life gave a luncheon August 13 for A. P. 
McMutrtrie, vice-president and secretary, 
on occasion of the fiftieth anniversary of 
his joining the company. Mr. McMur- 
trie is, in point of service, the senior 
officer of the company. He joined Man- 
hattan Life in 1890, whereas his nearest 
rival is Frank D. Kirven, vice-president, 
who joined the company in 1917. 

At the luncheon the directors presented 
Mr. McMurtrie with a desk set suitably 
inscribed. 


FRATERNALS HEAR BLACKALL 

Insurance Commissioner John C. 
Blackall of Connecticut, president of the 
National Association of Insurance Com- 
missioners, is one of the principal speak- 
ers before the current National Frater- 
nal Congress at Baltimore. 


FITZGERALD MARKS 25TH YEAR 

Joseph F. Fitzgerald, manager of the 
Sun Life Philadelphia Six district, has 
completed twenty-five years with the 
company. He was the guest of honor at 
a luncheon held at Baltimore, attended 
by company officers, at which he was 
given a pocket watch by Stanford Z. 
Rothschild, president of the company, 
and a twenty-five year service emblem 
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Need “Fraternity” to 
Combat Fifth Columns 


CONGRESS TOLD 


Superintendent Pink, Speaking Before 
Baltimore Gatherings, Says It 
Would Destroy Plottings 
“Fraternity and the Fifth Column,” 
was the subject of an address by Louis 
H. Pink, Superintendent of Insurance 
of New York, at the Wednesday meet- 
ing of the National Fraternal Congress 

at Baltimore. 

“The danger to America and its free 
institutions comes not so much from 
hired agents of the totalitarian powers,” 
said Mr. Pink, “as from some of our 
own people, unsuccessful perhaps and 
frustrated, who weakly lean to any 
change which they think may help them 
personally and will tear down those 
whom they envy or dislike. It is these 
unthinking people who can be played 
upon and influenced who are most dan- 
gerous to our nation and all it 
stands for. 

“Faith and confidence in our free insti- 
tutions and the preservation of our 
morale and spirit are more important 
than any number of witch hunts,” he 
continued. “The remedy is said to be 
in the spread of toleration. But tolera- 
tion is a negative word—not sufficient in 
these days of stress and uncertainty, A 
positive message is required. That is 
fraternity.” 


FRATERNAL 


Hope of Civilization 

Tracing the background and history 
of fraternal societies, Mr. Pink dis- 
cussed the democratic control made pos- 
sible for the fraternals by the grouping 
of members in local lodges. Policy- 
holder management, so difficult for the 
large life companies, may be made pos- 
sible in the experimental laboratory of 
the fraternals, he said. 

“Fraternity has been the leaven and 
hope of civilization in crucial periods,” 
Mr. Pink said. “It generated the Chris- 
tian religion. It brought a new hope to 
the world as the main concept of the 
French revolution, Fraternity also means 
liberty and equality. It is more difficult 
to achieve than liberty or equality. Fra- 
ternity is inconceivable in a state built 
upon the power of a ruling class. In a 
democracy there must be a fraternal 
spirit or self-government and equality 
of opportunity cannot exist.” 


Mr. Pink maintained that the idea 
that fraternity can only be achieved 
in a nation of one strain or race 1s 


mistaken, because a racially pure nation 
is practically impossible. Even the 
French which gave the world the slogan 
of liberty, equality, and fraternity is not 
racially homogeneous, including both 
Greek and Roman civilization and the 
blood of Germans, Norse, Italians, and 
Latin. The only difference is that the 
fusion of races and peoples in France 
took place long ago while ours is recent 
and still going on. 

“In our public schools, our colleges and 
universities, our political, social, philan- 
thropic and civic life all peoples and all 
races mingle and benefit. We manage 
not only to get along but to respect and 
like one another. Our very differences 
make for a stronger and richer civili- 
zation. This great experiment in de- 
mocracy and self-government is based 
upon the rule of the majority and the 
equality of opportunity of all races and 
peoples before the law. 

“We must march behind fraternity 
with enthusiasm if our great experiment 
in democracy is to survive the belittle- 
ment of ideals so popular in the world 
of today,” Superintendent Pink concluded. 
“The five million members of the frater- 
nal organizations of this nation, repre- 
senting all classes, all races, all nations, 
have it in their power to render harmless 
the threats and plottings of those who 
would destroy us from within. Propa- 
ganda which is hostile to and contemptu- 
ous of human dignity and human kind- 
ness can be overcome by preaching and 
practicing ‘fraternity’ with fervor and 
with zeal.” 


War Broadens Market 
For Canadian Women 


FIELD GENERALLY NEGLECTED 


Many Employed Now; Not Subject to 
War Clause As Are Men; Receptive 
to Principle of Insurance 


With employment among women in 
Canada increasing under war conditions, 
many life insurance salesmen are in- 
creasing their business among that class. 
A number of reasons are mentioned 
as making women especially good pros- 
pects at the present time. Many more 
women under modern conditions have the 
same need for protection as men and 
life insurance offers a method of sav- 
ing with particular attractions because 
of the extra-ordinary uncertainties now 
existing. Many women have dependents 
whose security present circumstances 
may render all the more pressing. In 
many instances it has been found that 
annuities and pension plans are espe- 
cially popular with the women workers. 


War Clause Effects 


Another reason why women are now 
being found good prospects is that apart 
from serving as nurses in the overseas 
forces they are not likely to be affected 
by the war clauses now imposed on the 
male insurance buyer. Women in Canada 
may be called out to do national service 
of some kind but this would not mean 
going out of the country, hence the war 
clauses would not make any difference. 

The number of women who have been 
solicited for life insurance is relatively 
small when the market that exists is 
considered. The past few months have 
revealed that those canvassed have some 








°- OPEN TERRITORY .- 
In Michigan, Ohio, Indiana and Illinois. 


FOR MEN WHO CAN PRODUCE 
AND 
ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 
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compared 
women has 


insurance or annuities, but 
with men the field among 
been relatively untouched. 


Women’s Help Appreciated 


Another reason given for studying the 
women as prospects is that women are 
often helpful in creating new business. 
Underwriters claim that women are gen- 
erally more faithful clients; that when 
they marry they often turn their hus- 
bands into clients for the same under- 
writer. Practically every life salesman 
has had the experience of having sold 
a husband: a policy only to have the sale 
blocked by the opposition of the wife. 
But it has been found more so then ever 
in recent months in Canada that if the 
wife is already a policyholder and is sold 
on the idea of life insurance she is likely 
to help the sale; want her husband to 
have more insurance. 

That women’s ability and opportunity 
to earn may not always be as good as 
at present is also advanced as a reason 
for investigating this large group of 
prospects. 
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A working Conference 
Devoted to the Theme... 
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LIFE INSURANCE ADVERTISING 
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us in this study. 





ADVERTISING, good-will building, and 
public relations were never more impor- 
tant subjects in the Life Insurance business 
than now. If you are interested in these 


subjects, you are invited to come and join 
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Labor Board Ruling 


(Continued from Page 1) 


service ... through wide distribution of 
funds under a program of diversified in- 
vestment.’ The amount of money an- 
nually invested by insurance companies 
in commercial enterprises of almost 
every description is huge; that its with- 
drawal from the money market would 
seriously impair that free flow of capital 
and credit which is essential to the com- 
mercial life of the United States is be- 
yond question, 

“The prominent place of the company 
in the insurance business in the United 
States is clear from the foregoing. So 
also is it clear that the company, by its 
loans totalling hundreds of millions of 
dollars to industry and_ railroads, to 
power companies, telephone companies, 
and other public utilities, to companies 
engaged in large-scale financing of auto- 
mobile sales, and to other commercial 
enterprises, makes a contribution to the 





nation’s commercial and _ industrial life | 
and transportation systems which. if 
disturbed, would paralyze much of the 
nation’s commercial life. 

“We find that the operations of the 
company have a close, intimate, and sub- | 
stantial relation to trade, traffic, com- 
merce, and transportation among the 
several states.” 

John Hancock Comment 

When asked by The Eastern Under- 
writer for comment on the Labor Board 
decision, Byron Kk. Elliott, vice-president 
and general counsel of the John Han- 
cock Mutual, said: 

“The National Labor Relations Board 
has issued no order against the com- 
pany either to bargain or to do any- 
thing else, nor is the company such 
a party to the Board proceedings as 
would permit a consideration of an ap- 
peal. The Labor Board decision of 
August 23rd orders an election among 
only the company’s district agents at- 
tached to the East St. Louis district 


office and the Hoboken district office 
Approximately ™% of 1% of the com- 
pany’s weekly premium agents are 


located in each of these places. 

“The company has consistently taken 
the position that regulation and super- 
vision of insurance was a state matter, 
and not within the power of Federal 
agencies under the commerce clause. 
The Supreme Court has so held many 
times. In the Deer Lodge case (New 
York Life Insurance Co. v. Deer Lodge 
County, 231 U. S. 495) the Supreme 
Court examined fully the business of 4 
large life insurance company and found 
nothing in it which brought the business 
within the commerce clause. Neither 
this case nor Paul v. Virginia, 8 Wall 
168, is mentioned in the decision of the 
Labor Board. The company is some 
what puzzled as to whether the Labor 
Board has attempted to distinguish thest 
cases or simply has disregarded them 
The Labor Board holds that it has the 
power to assume jurisdiction, but these 
Supreme Court cases are not mentioneé 
in the decision.” 

Representing the John Hancock Mu- 
tual before the Labor Board were, 1 
addition to General Counsel Byron 
Elliott, William Marshall Bullitt ol 
Louisville, Harold J. Taylor and A. * 
Collier of Boston. 
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Estate Analysis Co. of New York 
Has Operated for Past Six Years 


Key Men in Organization Are Meyer M. Goldstein and Henry 
§. Koster; 700 Estates Analyzed in Past Year and a Half; 
Observations on Setup Given 


By Wallace L. Clapp 


Analysis Co, 
was founded by Meyer 


rs ago the Estate 
t New York City 
CLU, to do a 
ndent organization on a 


ldstein, job as an 
strictly 
owners of 


basis among individual 


Motivating policy of the com- 
perate as an advisory or- 
\blems of finan- 
estate 


lealing in pr‘ 





tax analysis and 
pecuniary in- 
insurance, an- 
the last 


having no 
sale of life 


tes or securities. During 


rand a half Estate Analysis Co. has 
s most pronounced growth. Its 
men are Meyer M. Goldstein, also 
neral agent in New York for Con- 


t al Life, and Henry S. Kos- 
ter, formerly with the Chemical Bank & 











rust Co., who joined the company in 
939 acts as its director 

Si -antly, in the past year and a 

than 700 estates have been 

by Estate Analysis Co. on a 

nost of them being family 





from $250,000 to 
300,000. Largest case handled was be- 
tween $5,000,000 and $6,000,000, while in 
nine ot! large size cases the amount 
involved in each was $1,000,000 making 
a total of $10,126,000. Speaking of these 

cases this week to a reporter of The 
tern Underwriter Mr. Koster pointed 


1 
stat in the 


grouping 


Ad 
in 








$116,700 Life Insurance Involved in Each 
amount of existing per- 
sonal life insurance involved in each of 
these cases was $116,700 or about 9% of 
the total estate. 
“This would indicate that in the larger 
tat tl ratio of life 


wer than in the 


“The average 


insurance is 
ones. “a 
Estate 
tnaly sis Co. are presented in a brochure 


smaller 





tup and functioning of 


ssued by the organization, in which the 


following points are made: 

“The various component parts of the 
plan are together in co- 
operation with management and fiduciary 
contractors banks and trust 


companies, life in- 


estate drawn 
such as 
investment counsel, 
life underwriters 
Estate Analysis Co. 
owner’s lawyer in 
specifications in the 
lawyer 


surance companies, 
‘al accountants. 
estate 
carrying out all 
estate plan. The 


Prepares all 


assists the 


estate owner's 
pertinent 
legal 


documents and 


Passes upon all 


lurther noted: 


questions.” It is 


Study of Cases 


Cases will be accepted for study sub- 
mitted to the company through trust 
companies, lawyers, life insurance un- 
rw ters, accountants, investment coun- 
“ trms and other property service or 
Management organizations, as well as 
rectly mm individual owners of capi- 
al wi make their own arrangements 
th mpany. All studies conducted 

the company on behalf of any client 
‘re made in the expectation that the 
lent will consult with personal legal 
MIN S¢ t his own choice prior to any 
tion being taken by the client regard- 





KOSTER 


HENRY 
ing application of the results of the 
company’s study.” 

As to the features of the Estate 
Analysis Co. service to a client in con- 
servation of canital assets owned by him 
these points are made: Minimizing taxes 
on capital profits and income; reduction 
of costs in care and management of 
property; protection from effects of in- 
competent management services and 
methods; protection from effects of 
radical inflation or deflation in prices 
and values; protection from forced 
liquidation because of inheritance levies 
or other factors; attainment of maxi- 
mum income productiveness, commen- 
surate with proper conservation. 

Future Protection 

“Continuous financial protection for a 
client and his family is provided in the 
following manner: Attaining full utiliza- 
tion of financial benefits afforded by all 
capital owned; balancing annual income 
with annual family requirements and ob- 
ligations and providing for the exten- 
sion of such fiscal balance into the fu- 
ture: protection from unnecessary de- 
pletion or dissipation of capital and in- 
come; insofar as wills, trust agreements, 
contracts and other pertinent documents 
may contain financial plans and arrange- 
ments, such plans and arrangements will 
be checked as to their suitability. 

Scope of Study 

“In analyzing the estate affairs of the 
client the company considers the client's 
financial position as it may apply to or 
have effect on the immediate present, 
the subsequent lifetime of the client, the 
period involved in transferring and ad- 
ministering the estate of the client upon 
his decease, and the lifetime of the sur- 
viving members of the client’s immediate 
family. The study covers the following 
four major divisions of the service con- 


SCHEDULE 


Size of Case 


Under $500,000.......... 


Over $ 500,000 to $ 650,000............... 

Over 650,000 to AS ee re 

Over ee ee 

Over Re Das charescccegedes 

Cver 250,000 te ESOC BIOs a swe cccccccccess 

Over Bo ee ee ee 

Over 2,000,000 (specially quoted after preliminary survey of 


sidered individually and in relation to 
their effects on one another: 

“Tax costs vs. economy and conserva- 
tion; management costs and services vs. 
economy and property protection; capi- 
tal employment vs. value conservation 
and productiveness, and application of 
available funds vs. continued family pro- 
tection. 


Fees and Annual Reviews 


“Upon completion of the final report 
to the client it is recommended to him 
that he submit the report to his lawyer, 
his life underwriter, his tax specialist 
and his bank or trust officer. After that 
has been done it is recommended that a 
joint conference be held at which time 
the matters contained in the report may 
be discussed to the end that a proper 
decision may be arrived at with respect 
to determining the advisable and neces- 
sary action that should be taken by the 
client. To carry out such consultant de- 
terminations the property owner retains 
his personal lawyer for the drafting of 
the necessary papers and for legal opin- 
ion on all questions requiring such treat- 
ment. 

“After the first original study has been 
completed Estate Analysis Co. will, if 
desired by the client, make arrange- 
ments for a periodic review of the study 
in light of interim changes in the client’s 
financial situation. It is usually recom- 
mended that these reviews be conducted 
annually. This procedure is of definite 
importance to the property owner as it 
is only by such means that the client’s 
estate affairs may be currently main- 
tained in a position of maximum protec- 
tion and productiveness.” 

Insurance Analysis Department 

The life insurance analysis department 
of Estate Analysis Co. provides a policy 
analytical service which is performed for 
clients as a part of the company’s regu- 
lar financial, tax and estate planning 
service. Special arrangements may be 
made, however, to have this life insur- 
ance analysis service supplied separately. 
Features of the service for the insured 
embrace the following items: 

Adequate waiver of premium and 
monthly income disability and accidental 
death protection ; aviation protection; 
automatic premium loan ; retirement plan 
for the insured; annuity riders; types 
of policies in insured’s portfolio; divi- 
dend accumulations and additions; pro- 
tecting the cash values; arranging pre- 
mium calendar; policy loans. 

Features of the service for 
ficiaries include: Coordination of 
surance with’ general estate 
gramming and planning trust ed 


bene- 
life in- 
pro- 
pro- 


Analysis of policies (exclusive 
Analysis of settlement a: 
Material 





Client’s name in gold on cover..... 


Total (if all eight policies contain settlemen 


tecting the death proceeds. An annual 
review of policies is also provided 
Insurance Analysis Fees 
A tentative fee schedule for life in- 
surance analysis service has been pre- 


pared by Estate — : o. for insur- 


ance brokers who are eligible to use this 
service. The ra as above shows 
how this schedule works, the first col- 
umn relating to the charge per policy ; 


the second column representing the fee 
for an audit, assuming for illustrat ion 
that the audit contains eight policies. 
Schedule of Fees 
A schedule of fees for preparation of 
financial, tax and estate plans are given 
elsewhere on this page 


Size of case is represented by esti- 





OF FEES 


(including leather cover, stationery, printing, 





CLU 


MEYER M. GOLDSTEIN, 
mated present value of all property 
owned by client, spouse and children, in- 
cluding face values of life insurance, 
present values of annuity contracts and 
principal amount of any trust fund or 
estate in which they have a direct in- 
terest. The fees presented below are 
payable half at the time a study is au- 
thorized and the remaining half at the 


time the company’s final report is sub- 
mitted. 

Background of Koster and Howard 

Henry S. Koster who was assistant 
trust officer, Chemical Bank & Trust C 
New York, had previous experience as 
assistant secretary, Marine Midland 
Trust Co., New York; trust officer, 


Franklin Washington Trust Co., New- 
ark, N. J.; assistant manager estate an- 
alysis department, Fidelity Union Trust 

director economic advisory 


Co., Newark; 
division, National Industrial Conference 


Board, New York; vice-president-treas- 
urer, Council for Applied Economics, 
New York; director of special studies 


for various organizations in fields of in- 
dustrial and estate economics; author of 
numerous articles on estate planning and 
kindred subjects. 
William Howard, IJr., 
the company, 


active in 
trust officer, 


also 
was assistant 


Manufacturers Trust Co., New York: 
trust representative, Chase National 
Bank, New York; member trust depart- 
ment, Guaranty Trust Co., New York; 
attorney and counsellor at law, New 
York State and Federal courts 

PER POLICY TOTAL AUDIT 


ments)........ $1.00 $s 


OFFICERS “ATTEND PICNIC 
Home 


in the 


office officials who 
northern Indiana 


participated 
picnic of the 


Lincoln National Life salesmen at Lake 
Wawasee were A. J. McAndless, presi 
dent, and C. F. Cross, vice-president 
Mr. McAndless delivered the princip: ] 
address on “Present Business Tre nds. 
The program started in the morning and 
was in charge of V. J. Harrold, genera 


C. H. SIMPSON’S CAREER 


The tl irty year career in me insu! 


ance of Charles H. Simpson, general 
agent at L ong Beach, Cal., Min. nnesota 
Mu Life, is the subject of a special 





hy klet issued by that company. Titled 

“Thirtv Years, A Crusade,” the illus 

trated booklet tells the story of his 
rsonal and business life 


SOUTHERN CONGRESS SEPT. 2-4 
The 1940 southern regi 
New York Life 
ykout 


nal sales 
will be held 
Mountair 


gress of 


September 2-4 at Lo 


Hotel, 


near Chattanooga 
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HEARD on the WAY 








It should no » so long now before 
Frances ) , CLU, Lustg 
agency, Chicago, will have reached 1,000 
cases. At the 1939 she 


for 929 Ince 


Sara arten 


had paid 


Insurance 


end of 
entering life 


production in 1921. Her premiums up 


to the end of last 
It was in 1929 that Miss Jones became 
a writer of more than $1,000,000 for 
twelve months and sat in at the Million 
Dollar Round Table. In that year she 
paid for $1,112,625. All of her 1929 writ 
ings was Ordinary business—no annui 
ties. Her paid business record follows 
Year Cases Volume 
1921 65 $ 276,418 $ 
1922 . 68.919 
1923 5 263,300 9 095 
1924 254.800 10,868 
1925 183,275 IS,318 
19226 = § 500,375 >}, 228 
1927 13,250 
1928 18,800 
1929 39,895 
1930 ; 304,47 15,435 
1931 08,000 17,844 
1932 283,263 19,870 
1933 ‘ 182,419 10, 105 
1934 ‘ 101,186 
1935 358,597 
1936 501.530 
+937 607,170 
1938 145,651 
1939 308,083 


year were $323,670. 


Premiums 
7,500 


7,771 


19.399 
11,558 


929 $7,967,787 $323,670 


One of the Scotch actuaries who is 
unusually popular with leaders in the 
American actuarial world, Hach Wylie 
Brown, has resigned as actuary and 
life manager of the Scottish Union and 
National, but is to continue as con 
sulting actuary. 

A British paper, The Review, said 
in a recent issue: “His resignation as 
life manager of the Scottish Union & 
National came as a surprise to many 
who, knowing him, have been misled 
by his appearance into thinking he had 
captured the secret of eternal energy.” 

Frank J. Price, associate advertising 
manager, Prudential, is issuing in mime- 
ograph form for distribution to execu- 
tives of the Prudential the latest bulle- 
tins covering the World War situation. 
The se carry condensed versions 
of what the warring powers are doing 
Each day there are two editions of the 
bulletin, the first coming out at 11:45 
a.m.; the second edition appearing at 
3:45 o’clock. The news is condensed 
from shorthand notes taken by Gertrude 
Veronica Conlon, Mr. Price’s secretary, 
as she jots down the war bulletins which 
over the radio. Flashes from a 
stock market ticker in an adjoining office 
are also watched for use in the bulle- 
tins. 

At the start Mr. Price condensed war 
news in bulletin form for President 
D’Olier and several other senior execu- 


issues 


come 


GROUP LIFE FOR APPLETON 


700 Employes of Electrical Supply Co. 
Subscribe to Cooperative 
Group Protection 

More than 90% of the elig sible employes 

the Appleton Electric Co., manufac- 
turing electrical supplies and equipment 
in Chicago, have subscribed to a Group 
life insurance plan, underwritten by the 
Equitable Society. 

The plan is on a 
with the amounts for individual employes 
ranging from $1,000 to $2,500, according 
to earnings About $900,000 in Group 
life covering 700 employes is involved, 
with the company sharing the cost of 
we protection. The plan also protects 

Appleton employes in branch offices at 
Ne w York, Los Angeles, San Francisco, 

1 Atlanta. 


coope rative basis, 


SARA FRANCES JONES 


they are going 
including some 


tives. At present time 
to sixty-five executives, 
juniors, department heads and_ super- 
visors. Occasionally, Mr. Price adds a 
little editorial comment of his own. 

Frank J, Price spent some years in the 
daily newspaper business, beginning as 
a cub district man on the Philadelphia 
Evening Times. After newspaper work 
in Washington, Chicago, Johntown, Pa., 
and Elizabeth he joined the staff of 
the old New York Tribune of which 
he was assistant city editor. In 1921 
he went to Russia to carry on publicity 
work for Herbert Hoover’s American Re- 
lief Administration 

Directly before joining the Prudential 
he was with L, A. Wilkinson, Inc., public 
relations. He has written considerably 
for the pulp magazines, finding inspira- 
tion for many stories in the claim files 
of the Prudential. 

Mr. Price has a large family, and his 
oldest son will enter Rutgers School of 
Journalism in the Fall. 

Uncle Francis. 


HUBER TOPS AGENCY 

Three years of consecutive weekly 
production in the Einstein & Salinger 
agency of the Mutual Benefit by Solo- 
mon Huber was marked this week -by 
the presentation of a special award. Mr. 
Huber joined the agency August 16, 
1937, and has had consecutive weekly 
production for the 156 weeks since. 

He also leads Einstein & Salinger 
agency for July in paid-for lives and 
paid-for volume, and is ahead in paid- 
for lives for the year to date. He is 
former editor-in-chief of the Life Under- 
writers Bulletin, and_ still conducts a 
special column. He is also chairman of 
the special committee for Cooperation 
with Industrial Companies and Agents 
of the Life Underwriters Association of 
the City of New York. 


GAIN ‘OVER JULY, 1939 

New Ordinary business of the Bank- 
ers National Life of Montclair, N. J., 
paid for during the month of July shows 
an increase over the same month of last 
vear of over 40%. With the total paid- 
for during 1940 now 19% over last year 
at the same time, July is the sixth con- 
secutive month that Bankers National 
has gained over 1939 


SPEAKERS FOR PACIFIC MUTUAL 
John Marshall Holcombe, Jr., of the 
Life Insurance Sales Research Bureau, 
and Don Francisco, president of Lord 
< Thomas, Chicago advertising agen- 
will address the convention of the 
agency association of Pacific Mutual 
Life in Atlantic City next month. 


40% 


Candidates Appearing 
For Washington Office 


Heading the list of 
Washington State 
William 


term. 


aspirants for 
Insurance Commis- 
A. Sullivan, 
a third adversary in the 
primary is George FE. Stokes, 
defeated by Mr. Sullivan in 
the Republican 
Becker, assistant agency manager, Equi- 
table Society; Schneider, New 
York Life George 
B. Lamping, 


sioner is seeking 
Lone 
who was 
1936. On 
ticket are Fred C. 
Ray Jf. 
agent, Issaquah; Col. 
1936 


known in 


Republican nominee, 


and well insurance circles. 


AETNA LIFE REPORTS GAINS 
Life Insurance in Force on June 30 
$168,175,442 Over Same 
Date Last Year 
With life insurance in force totalling 
$4,203,445,283 at the end of June, Aetna 
Life shows an increase of $168,175,442 
over June 30, 1939, and an increase of 
$60,112,000 since the first of the year. 
Income of Aetna Life for the first 
six months this year was $78,370,286, 
compared with $75,423,113 for the cor- 
responding period a year ago. Income 
exceeded disbursements by $20,182,466, 
compared with $20,399,368 for the similar 

period of 1939. 


VAN VLIET AGENCY LEADS PRU 

The home office agency of the Pru- 
dential at Newark, managed by Edward 
N. Van Vliet, has been leading all the 
Ordinary agencies of the company in 
paid-for production since the first of 
the year. 

Mr. Van Vliet first joined the Pru- 
dential in 1903 as a soliciting agent. In 
1909 he and Theodore Keer became gen- 
eral agents, continuing until 1936 when 
Mr. Keer retired and the Newark agen- 
cy was made a branch office. 





ie EMBLEM of a 


strong, enduring life in- 
surance company which 
for 73 years has adhered 
to principles of justice 


and: friendliness. Well 
directed. and soundly 
managed, the protection 
the Equitable of Iowa 
provides to policyhold- 
ers.and their families is 


Ousstanding by Any Standard 
of Comparison . 


EQU ITABLE 








AN 
UNMISTAKABLE 
TREND 


The Life 
agent of today is rounding out 
his income by the sale of Acci- 
dent & Health Insurance. The 
is obvious: 


smart insurance 


reason Greater re- 
ceptiveness on the part of the 
public to Income Protection 
means easier sales and a quicker 
approach to the prospect’s life 


insurance problems. 


Recognizing this unmistakable 
trend the PREFERRED ACCI. 
DENT is now offering agents 
its new and modern Practical 
Policy containing many liberal 
features at reasonable premium 
cost. Offer it to your best pros- 
pects and customers with the 
assurance that PREFERRED’ 
55 years of Disability insurance 
experience will back you up. 
This is one of many accident 
policies issued by this company. 


The PREFERRED welcomes 
this opportunity of helping 
wide-awake producers who are 
not afraid to talk accident insur- 
ance in their interviews. Having 
specialized in quality policies 
for the preferred class of risk 
for more than half a century we 


know you will find our line one 
of the easiest and most pleasant 
to sell. 


Why not pep up your Summer 
selling by getting complete de- 
tails on our Practical Policy 
and other contracts, which will 
be speedily furnished upon re- 
quest. 


You might as well capitalize 
on Accident business as you 
go along for if you don't 
someone else will beat you 
to it. 


The 
PREFERRED 
ACCIDENT 


Insurance Company of New York 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 
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Contest with Chapter 
9 Companies Under Way 
LIVELY LEGAL BATTLE IS ON 


Removal of Records, Attempts at Forc- 
ible Entry, Issuance of Alternative 
Writs Among Developments 


Affairs of the eleven Chapter Nine 
life 
taken 


insurance companies which were 


over by Insurance Commissioner 


Caminetti of California have furnished 
plenty of action and material for spot 
news during the week. To -begin with, 
when Insurance Division representatives 
the office of the Master Life 
the morning of August 19 it was found 
that the 


some ol 


went to 


place had been entered and 
the records removed. 

Later in the week the burglar alarm 
at the office of the Guaranty Union in 
Beverly Hills brought the police to that 
location and evidence was found that 
an effort had been made to enter that 
building. 

In court the cases of Benjamin Frank- 
lin Life and Alliance Mutual were fore- 
most. In the former, after the order for 
conservation had been issued, the case 
was transferred from Santa Barbara to 
the Superior Court of Los Angeles Coun- 
ty. Then it was sent back to Santa Bar- 
bara where the 0 cials obtained an alter- 
native writ to compel issuance of the re- 
newal certificate of authority and a 
temporary restraining order preventing 
the conservator from removing the com- 
pany’s records and assets to the Insur- 
ance Division's liquidation department in 
Los Angeles. These two orders were 
argued in Santa Barbara August 28. 

Alliance Life Case 

In the Alliance case it was on again 
off again. Commissioner Caminetti, fol- 
lowing the issuance of an alternative 
writ of mandate and.a preliminary in- 
junction by the Superior Court of Orange 
County, obtained an order transferring 
the case to the Superior Court of Los 
Angeles County. Next day counsel for 
the company sought and obtained from 
a Los Angeles court an order transfer- 
ring the case back to Orange county. 
Then, next day, counsel for the conser- 
vator and a deputy attorney general ap- 
peared in Orange County Court seeking 
to have it retransferred to Los Angeles 
County. 

The court 
case argued. 
it finally was continued until August 
26, at which time the case of the 
National Guaranty seeking a revocation 
of the conservatorship and a writ of 
mandate for issuance of the renewal 
certificate of authority was to be tried 

Then, to add to the legal omelet, Com- 
missioner Caminetti applied for a writ 
of prohibition, August 23 to prevent any 
interference with his actions in the case 
of the companies. There the matter 
rested over the week end, with Judge 
Caminetti in Los Angeles to be in at- 
tendance at the opening of the trial. 

Present Week Actions 

Those were the developments up to 
the close of last week. With the open- 
ing of the present week, Alliance Mutual 
Life, after successfully combating a mo- 
tion in the District Court of Appeals in 
Commissioner 


ordered 
day session 


refused and 
After an all 


the 






tion, went into the Orange County Court 
at Santa Ana August 26 and had its case 
ordered to trial. The company had se- 
cured an alternative writ of mandate on 
Judge Caminetti for the issuance of a 
renewal certificate of authority to do 
business under the old officers, and on 
a temporary restraining order preventing 
the conservator (Judge Caminetti) from 
soliciting proxies from the policyholders 
to replace the ones now running to the 
old officers of the company. Deputy 
Attorney General John Nourse appeared 
for the Division of Insurance and the 
taking of testimony was begun. It was 
thought that the hearing is likely to last 
for several days. 
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Zimmerman Makes Two 
Reeords as President 


MOST TRAVELING, MOST TALKS 


Head of National Association Will Finish 
His Term After Performing 
Unusual Amount of Work 


When Charles J. Zimmerman, general 
agent at Chicago for Connecticut Mu- 
tual, steps out of office as president of 
the National Association of Life Un- 
derwriters at the convention in Phila- 
delphia next month, he will be the holder 
of two records. He will be remembered 
for having traveled more miles than any- 
body who ever held that office, and for 
having made more talks than any na- 
tional president. 

The extensive travels and widespread 
speech making on Mr. Zimmerman’s 
itinerary for the past year have been of 
necessity brought about largely because 
of the TNEC study of life insurance, 
which made it imperative that as na- 
tional president he give to life under- 
writers throughout the country a clear- 
cut understanding of the issues in order 
that the 200,000 licensed life insurance 
salesmen might present a united front. 

Began at Excelsior Springs 

His round of travel and speech making 
started two days after his election at 
St. Louis last September, when he flew 
to Excelsior Springs, Mo., to appear be- 
fore a convention of agents for the 
Business Men’s Assurance Co., Kansas 
City. Since then he has made more 
than 200 talks before local agents’ 
groups, company and national conven- 
tions. He has traveled more than 65,000 
miles to date, over 50,000 miles being 
by air; has visited more than eighty 
local associations in forty-five states, 
and with a month left of his term in 
office, the end is not yet in sight. 

A large part of Mr. Zimmerman’s 
time as national president has been 
taken up with matters pertaining to the 
TNEC hearings on life insurance. He 
attended five hearings in Washington 
testifying before the committee on 
agents’ problems. Numerous trips to 
New York and Washington have been 
required in connection with discussions 


relating to war risk insurance, war 

clauses in life policies and committee 
sessions on agents’ compensation. 
Some of Groups Addressed 

National conventions on whose pro- 


grams he has appeared have included 
the Association of Life Insurance Presi- 


dents, American Life Convention, Na- 
tional Association of Insurance Com- 
missioners, Life Agency Officers, Life 


Insurance Sales Research Bureau, Hotel 
Sales Managers of America, Midwest 
Trust Conference and many others. In 
Chicago he has talked before the Chi- 
cago Accident & Health Association at 
its breakfast launching Accident & 
Health Week, Women’s Finance Forum, 
Insurance Club of Chicago, besides a 
large number of business men’s groups 
and similar organizations in many cities. 


Booth Gives Los Angeles 
Talk on Trust Councils 


Members of the trust council of the 
Life Underwriters Association of Los 
Angeles, and the Southern California 
Trust Officers Association, heard Roy 
H. Booth of the Shawmut National 
Bank, Boston, representative of the trust 
division, American Bankers Association, 
give an address August 26 on “Life In- 
surance and Trust Councils.” 

In the meantime the Southwestern Life 
of Los Angeles went into Los Angeles 
Court and secured an alternative writ 
of mandate for the same purpose. Au- 
gust 26, when the National Guaranty and 
other cases were scheduled to come to a 
hearing, they were continued until Sep- 
tember 11, awaiting the outcome of the 
Alliance Mutual case in Santa Ana. The 
Benjamin Franklin Life case, in Santa 
Barbara, based on the same grounds as 
the Alliance Mutual, was scheduled to 
come to a hearing on August 28. 
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Andrews Named Assistant 
Secretary, Mutual Benefit 





DAVID B. ANDREWS 


David B. Andrews was appointed as- 
sistant secretary of the Mutual Benefit, 
supervising the claims department, at a 
meeting of the board of directors of 
the company at the home off ce in New- 


ark. He succeeds J. Lawrence Boggs, 
who is retiring August 31. 
Mr. Andrews has spent his entire 


business life with the Mutual Benefit, 
entering its service in 1911. He has 
completed the entire course of the Life 
Office Management Association exami- 
nations. 

J. Lawrence Boggs completed fifty-five 
years with the Mutual Benefit in April, 
1940. He is a great-grandson of Wil- 
liam Paterson, one of the four New 
Jersey signers of the Federal Constitu- 
tion, a great-nephew of Captain James 
Lawrence of “Don’t give up the ship” 
fame, a trustee of the New Jersey His- 
torical Society and, from the point of 
service, is the oldest member of the 
Sons of the American Revolution. 
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INSURANCE COMPANY 
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Excelsior Springs, Mo., 
Mecca of Penn Mutual 


ANNUAL MIDWEST CONFERENCE 


President Stevenson to Speak At One 
Session, Vice-President Patterson 
On Concluding Day 


Approximately 250 Penn Mutual pro- 
ducers are expected to attend the fourth 
annual midwest conference to be held 
at Excelsior Springs, Mo., September 
1-3. “Life Insurance In Action” will 
be the theme of the meeting, with Pres- 
ident John A. Stevenson, Vice-President 
Alexander E. Patterson and William J. 
Nenner, assistant to the agency vice- 
president, among the speakers. 

Four seminar groups will convene 
Monday morning with a special session 
for the wives of the delegates. The 
seminar chairmen are Wayne S. Porter 
of the Peoria agency, Deam E, Horner, 
Waterloo; James W, Lantz, Jr., Peoria, 
and Lowell T. Moseley, Oklahoma City. 
Wayne Clover, Kansas City general 
agent, will be chairman of the session for 
the wives, with addresses by Messrs. 
Nenner, Clover, Edmund Connolly, St. 
Louis general agent, and John M. Laflin, 
Omaha general agent. 

Dinner Monday Night 

President Stevenson will present an 
address entitled “Our Job” at the noon 


session. The ladies will play bridge 
Monday afternoon, with the various 
recreational sports for the men. Jack 


R. Watson of Oklahoma City will be 
toastmaster at the annual banquet Mon- 
day night, with Tom Collins, Kansas 
City humorist, giving the _ principal 
address. James E. Rutherford, Des 
Moines general agent, will be in charge 
of the Tuesday presentation, with 4 
sketch entitled “Life Insurance 
Action.” Mr. Patterson will conclude 
the conference with a talk, “Completing 
Our Job in 1940.” 





“Bootleg” Hospital Insurance 


In Buffalo Causing Concern 


Warning against “bootleg” hospital 
ization insurance, the Buffalo Better 
Business Bureau charged that an at- 
tempt is being made there by unlicensed 
out-of-state insurance companies to ¢* 
ploit the reputation of those insurance 
companies and_ hospitalization plans 
licensed by the New York Insurance 
Department. 
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Provident Life & Accident Holds 
First Convention in New York 


ents Who Qualified for Club Membership Here With Home 
Office Executives; New Combination Life and A. & H. 
Policy Announced; Leaders in Spotlight 


Members of the Century Club and the 
President's Club of Provident Life & 
Accident of Chattanooga were in session 
jor three days this week—August 27-30 
_in New York City. Marked by good 
a stimulating program and 
President R. J. 
combination life 
contract, this 


fellowship, 
the announcement by 
Maclellan of a new 
and A. & H. 
convention was one of the best held by 
The gathering had further 


insurance 


the company. 
significance in that it was the first held 
by this 53-year old Tennessee company in 
New York City, the World’s Fair being 
one of the chief attractions. 

Staging its banquet the evening before 
the first business session, the Provident 
family gathered in the Tower Club of 
Park Central Hotel Tuesday evening 
for a program of speeches and enter- 
tainment. Toastmaster was R. L. Mac- 
lellan, vice-president of the company. 
Welcome was extended by President 
Maclellan; spotlight was shared by the 
two leading producers in the club year 
—H. Grice Hunt of Greenville, S. C. and 
Paul M. Ray of Chattanooga. Appro- 
priate addresses were made by Sam E. 
Miles, agency manager, life department; 
James E. Powell, agency vice-president, 
accident department,. and Hugh O. 
Maclellan, assistant secretary, who out- 
lined the program of activity for the 
convention. Guest speaker of the eve- 
ning was James E. Gheen, a humorist, 
who said he makes a study of nonsense. 


Hunt and Ray Awarded Cups 


Speaking about the two leading pro- 
ducers, Mr. Miles pointed to Mr. Hunt’s 
achievement in paying for $421,000 of 
life insurance to qualify for presidency 
of the Pr esident’ s Club, 1939, while Mr. 
Ray, not far behind in volume, led for 
persistency in business to take the vice- 
presidency. Mr. Hunt had a nip and 
tuck race for leadership with W. G. 
Perkins of Washington, D. C. He was 
also close to the top in persistency. He 
held the club presidency in 1936 while 
Mr. Ray was persistency leader in 1937. 
Both received silver cups. 


Company Ahead for the Year 


Provident Life & Accident agents from 
coast to coast—many of them having 
their wives with them—settled down to 
convention routine Wednesday morning. 
It was President Maclellan’s pleasure at 
the opening breakfast to pay tribute to 
the members of the President’s Club and 
their wives. The wives enjoyed the spot- 
light, liked Mr. Maclellan’s reference 
to their interest and understanding of 
their husband’s problems, the encourage- 
ment they can so frequently pass along 
to make the selling job easier. 


President Maclellan pointed with pride 
to the fine year Provident Life & Acci- 
dent is having and said that. its pro- 
duction for 1940 would undoubtedly ex- 
ceed any previous year. For the first 
seven months, he stressed, Provident 
agents have equalled their full year’s 
Writings for 1939 with few exceptions. 
He predicted that 1940 would show the 
company as having the largest income 
of any year in its history. Both the 
life and accident departments share in 
this healthy growth. 

Many of the home office officials were 
Present. Those absent sent messages 
and among them were friendly greet- 
ings from W. C. Cartinhour, vice- presi- 
ent and secretary; L. N. Webb, vice- 
President, claim department; Howard 

Hill, group department, and H. C 


Conley, vice-president in charge of the 
railroad department. 
The New Combination Policy 


Interest centered on Wednesday 
around the new combination life and 
A. & H. policy, which embraces three 
new plans of income protection. Consid- 
erable study has been given to the 
preparation of these contracts and they 
were presented to the agents as “de- 
signed specifically to round out the per- 
sonal insurance program of our life pol- 
icyholders and therefore, will be sold 
only in conjunction with life insurance.” 
Following the President’s initial an- 
nouncement Mr. Powell explained the 
accident and health underwriting fea- 
tures and Mr. Miles gave sales slants. 
Both received close attention. 

A special trademark design has been 
created showing the heads of a typical 
father, mother and son on a circular 
medallion which has been designated 
“The Circle of Security.” The original 
art work, attractively framed, was exhi- 
bited at the convention. 

Non-Cancellable to Age 65 

The first plan is known as the non- 
cancellable disability policy and is ex- 
actly what the name implies—non-can- 
cellable and guaranteed renewable to 
age 65. This plan may be combined with 
any life plan issued by the company ex- 
cept temporary term and single premium 
business. It will be sold to men only 
and is designed to provide indemnities 
against disability by accident from $50 
to $200 a month, starting from the date 
of injury and continuing for as long 
as two years for any one accident; 
et sickness disability from $50 to 

$200 per month, starting on the fifteenth 
day and continuing for twelve months; 
indemnity for hospitalization providing 
for payment of hospital bills for as long 
as three months for any one illness up 
to $150 a month. A rider covering pay- 
ment for all surgical operations may be 
included. 

Combined with double indemnity and 
waiver of premium on the life portion 
of the plan the Provident’s objective is 
to build a “circle of security.” When 
combined with a life income policy it 
offers indemnity for loss of income due 
to disability and life insurance and a 
retirement fund for later years. Pre- 
miums on the entire plan are waived 
during the period of permanent and 
total disability in accordance with the 
policy terms, it was explained. 

Second in the series is known as the 
complete disability plan which is offered 
to both employed men and women. The 
disability for sickness starts on the 
eighth day and continues for as long 
as one year. The other features are 
similar to the non-cancellable disability 
policy except the amount of hospital 
indemnity is limited to $100 a month for 
women, and waiver of premium is not 
included on the accident and_ health 
portion of the premium. 

The third in the series is described as 
the “complete accident plan” combined 
with life insurance to provide various 
indemnities. These include monthly in- 
demnity from the first day, as long as 
four years, for total disability due to 
an ac¢ ident; monthly indemnity for as 
long as six ‘month for partial disability 
due to an accident (two-fifths of monthly 
indemnity for total disability); reim- 
bursement for doctor’s bills, for non- 
disabling injuries (not to exceed seven 
days indemnity) ; hosnital indemnity or 
nurses’ fees (one- half monthly indem- 
nity sum, not to exceed two months, in 
addition to indemnity for loss of time)”; 
surgical operations indemnity upon 


schedule provided, in addition to other 
indemnity provided under the policy. 

If preferred, it was pointed out, the 
policyholder may elect to adopt the 
medical reimbursement coverage which 
is added to the policy by endorsement, 
and pays all bills of doctors, surgeons, 
nurses, and all expenses involved in 
medicines, surgical expense, and hospital 
expense up to the limits set forth in 
the policy, from $500 to $2,000. It also 
provides air travel coverage. 

Other features of the Wednesday pro- 
gram included “Echos from the New 
Orleans Meeting” by E. O. Martin, 
manager, home office life agency; Vice- 
President Maclellan’s talk on “The 
Record” and the recognition given by 
Agency Manager Miles to the outstand- 
ing sales records of agents present. At 
noon-time a convention picture was tak- 
en and the afternoon spent in pleasure 
pursuits. That evening the keynote was 
“Do as you please—no bonds furnished.” 


Thursday’s Session 


Agency Manager Miles presided over 
the business meeting Thursday morning, 
welcoming to the platform the speakers 
in the order given: Dr. C. R. Henry, 
medical director, whose topic was “Part- 
ners in Underwriting” : &. (Count) 
Mueller, Milwaukee general agent, whose 
theme was “The Universal Appeal”; 
H. Grice Hunt, Greenville, S. C. who 
discussed “The Family Policy” and Hugh 
O. Maclellan, assistant secretary, who 
discussed “Your Partner.” Following re- 
cess these talks were given “We Sell 
Sleep” by K. B. Piper, actuary; “Good 
Business” by P. M. Ray, general agent, 
home office life agency; “More Money” 
by Robert E. Michaels, conservation 
manager, and “Last Four Months of the 
Year” by F. R. Guin, general agent, 
North Carolina. 

Closing address of the convention 
comes at the breakfast meeting this 
morning—“Till We Meet Again” by 
President Maclellan. 


Boston Men to Hold 
Session September 10 


Developing the Present Agent is the 
theme for session of life insurance men 





at Boston, September 10, to be held 
under auspices ©: the General Agents 
and Managers Association, the pro- 
cram being under the direction of John 
Marshall Holcombe, Jr., of the Life 
Insurance Sales Research Bureau, Hart- 


ford. The 
of the usual 
ciation. The 


gathering will take the place 
Fall meeting of the 
sales bureau will be rep- 
resented by Mr. Holcombe, manager; 
B. N. Wor \dson, director of se rvice, and 
Louis W. S. Chapman, editor, Managers’ 
Magazine. 

Locally Clyde W. Gay, general agent 
Aetna Life and president of the Gen- 
eral Agents and Managers Association, 
is in charge of the program. George 
Paul Smith, manager New York Life 
and vice-president of the association, 
has charge of the general arrangements, 
assisted by Richard W. Partridge, gen- 
cral agent New England Mutual, and 
Sherrill Smith, Travelers. 


asso- 


New Agency in N. Y. Has 


W. E. Edgeworth in Picture 
A. H. & L. Service, Inc., New York 
City, has been chartered by the Secre- 
tary of State to engage in the general 
insurance business. Ralph Pine, John 
|. Breslin, William E. Edgeworth, 123 
William Street, New York City, are di- 
rectors and subscribers. Hyman Herman, 
277 Broadway, New York City, is attor- 
ney for the corporation. Mr. Edgeworth 
was formerly with the Mutual Benefit 
. & A. in charge of its metropolitan 
New York o ce, having recently re- 
signed this post. 





PROVIDENT ANNUITIES 
The Provident Mutual announces that 
the current abnormally low rate of in- 
terest prevailing on new investments 
necessitates a further increase in the 
single premiums for annuities. 


Commercial Report 
Accuracy Revealed 


FINDINGS OF EDWARD KING 


Official of Hooper-Holmes Bureau Speaks 
on Place Service Occupies in Busi- 
ness of Insurance 


Edward King, 
Hooper-Holmes Bureau, Inc., 


secretary - treasurer 
New York, 
gas an address on Fraternalism, Risk 
Selection and the Commercial Report be- 
fore the presidents’ section, National 
Fraternal Congress of America, in Bal- 
timore August 27 in which the following 
points on commercial reports were made: 

“In discussing the commercial report, 
let it be said at the outset that it suffers 
from one of the same difficulties that 
confront the other efforts at selection; 
it is not infallible. The commercial re- 
port is not infallible but its percentage 
of accuracy in repeated tests has been 
over 99%, and in one analysis of 1,300,- 
000 reports reached 99.6%. At the same 
time it is acknowledged by the insur- 
ance companies that it has been highly 
instrumental in saving them from many 
payments of death benefits that would 
been made out of due 
acceptance of risks on a normal basis. 


have season by 


Not a day passes but the commercial 
report give necessary information re- 
garding illnesses and state of health that 
have been concealed by the applicant 


irom the medical examiner. This in addi- 

tion to the light thrown on habits, moral 

and speculative hazard, occupation, ete. 
What Reporter Wants 

“The commercial report is without 
bias. The companies which supply com- 
mercial reporting service, the men who 
make and supervise the making of the re- 
ports, and the clerks and the office boys, 
have no interest whatever in whether 
or not the applicant gets his policy or 
whether or not the agent gets his com- 
mission or whether or not the medical 
examiner is good, bad or indifferent or 
lucky or unlucky. The commercial re- 
porter wants only three things: the 
small fee which he charges for making 
a report; a well earned reputation for 
integrity and to make a report which 
is complete and accurate and prompt 
enough to induce the insurer to order 
other reports from him. If he gets these 
three rewards he is happy.” 

Mr. King said that, “in the insurance 
world commercial reporting service is 
not sold on a contract basis. The cus- 
tomer is free to buy a million reports or 
one report, or no reports and he is 
charged only for what he gets. The ser- 
vice is as close to him as his telephone. 
If the customer wants it he can get 
it quickly at any point of the compass. 
If he doesn’t want it there are no ques- 
tions asked. ‘That, I submit, is service’, 
he said. 

Appraisal of Accuracy 


Describing the story of commercial 
reporting as a particularly pleasing 
chapter in the history of American busi- 


spe aker said it “testifie 
American business genit 

He added: “Selection officials Sone at 
their command this unbias sed, disinter- 
ested commercial reporting service which 
gives them the opp siren Fo of getting 
an appraisal of the accuracy of state- 
ments made by the applicant, the agent 
and the field medical examiner. Inspec- 
tions, as they are more familiarly known, 
have been growing in use for over forty- 
yne years. There is scarcely an 
ance society or company which does not 
make at least some use of them now 
Many insurers require an inspection on 
every risk submitted, without exception. 
In the case of medically-examined busi- 
ness this is an imp 


ortant and extremely 
helpful safeguard. In the case 


non- 
medical insurance, it is a decided neces- 
sity. The inspectic on might be said to 
be the medical exami ination of the non- 
medical applicant.” 


to 
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lass matter 


of March 3, 1879. 
INFLUENCE OF THE BLUE GOOSI 
Those who attended the three-day an 
nual grand nest convention last week in 
Philadelphia of the Honorable Order of 
the Blue Goose, International, cannot 
feel otherwise than that this fire insur 
ance traternity exercises a tremendous 
influence for good in the United States 
and Canada. With nearly fifty state, re 
ional and provincial units—or ponds 
they are called—this organization has a 


membership of about 7,400 men engaged 
in the fire insurance business, other than 
the agency field. The Blue Goose, which 
has been in existence since 1906, has no 
business powers of any sort; its prin- 


ciples are character, fellowship and char 


ity. And in devoting itself entirely to 
the task of carrying out those broad and 
fine principles the Blue Goose con- 
tributes much to better understandin; 


among those engaged in fire insurance 
and to maintenance of high standards 
of business activity. More than 200 
delegates at Philadelphia exchanged 
ideas on how better to carry on the 


Knowlan of Philadelphia, 
last 
the 


purposes 


Joseph R. 
1 


who presided at the convention 
erand gander of 
the 


this important organization 


week as most loyal 
Blue Goose, 


and work of 


summarized 


when he said the following in his an 
nual report 
In my address of acceptance, I stated 


n part that “any organization which has 
for its objective the development among 
its members of a sincere friendship of 
one for another needs no other stim- 
ilus t ustain it eternally.” Events 
which have developed during the past 


year throughout the world, commencing 


that our grand nest meeting 


ended, 


belief in those 


on the day 


‘incinnati have strengthened 


my remarks 


In our charge, which is a most im- 
pressive one, we are told that “we are 
banded together to inculcate character, 
¢harity and fellowship.” Character is 
defined as ) highly developed or strongly 
narked moral qualities. It is said that 
aa is one of the cardinal elements 
of character. There are many definitions 
of the word charity, and the one usu- 
ally associated with it is, that it is 
‘Good will to the suffering, and liberal- 
ity to worthy causes.” The definition 
most applicable to our order however is 
that it is “Liberality or lenience in judg- 
ing of men and their actions; a disposi- 
tion that inclines men to put the best 
construction on the words and actions 
of others.” 
Application of 
benevolence, and 
is the curse of 


such charity promotes 
destroys hatred which 
mankind. Fellowship is 


by Postal 


Canadian subs-riptions 


Single coples 25«¢ 
or Express Money Order or by Bank 


the post office of New York City under the act 


defined as the companionship of persons 
on equal and friendly terms. Any or- 
anization which advocates that its mem- 


bers practice this trinity of virtues 
throughout their daily life by being firm 
in character, broad in charity, and free 
in fellowship, certainly needs no other 


objective The value of 
zations is incalculable. 

Our efforts to spread our creed 
throughout the insurance fraternity will 
not only aid in the growth and stability 
of our order, but will be beneficial to 
the individual, to his chosen profession, 
and to his community. 


goodwill organi- 


NON-RESIDENT CAR DRIVERS IN 
MASSACHUSETTS 
Discussing compulsory liability insur- 
ance in an address before the New York 
State Bar Association Edward C. Stone, 


United States general manager and at- 
torney of the Employers’ Liability, point- 
ed out the 
Massachusetts 
Among other 
so-called 
ties laws have not 

The New York 


larly interested in 


defects and objections to the 
the 
said 


subject. 
that the 
financial responsibili- 
been enforced. 


laws on 
things he 
ordinary 
really 
particu- 
what he said about 
non-resident car The Massa- 
chusetts act applies only to owners who 


lawyers were 
owners. 


cars required by the laws of Mas- 


On this sub- 


have 
sachusetts to be re gistered. 
ject Mr. Stone said in part: 


Under the Massachusetts laws a motor 
vehicle owned by a non-resident may be 
operated in Massachusetts (assuming it 
is properly registered in its home state) 
without the need of a Massachusetts 
registration for the length of time an 
automobile owned by a Massachusetts 


resident and registered in Massachusetts 
may be operated in such other state 
without registration. However, a motor 
vehicle owned by a non-resident may 
not be operated in Massachusetts (a) 
for more than thirty days in any one 

ear, or (b) for more than thirty days 
after the owner has a permanent place 
of abode or business or employment in 


Massachusetts, unless the owner has in- 
surance 

In most, if not all, of the states other 
than Massachusetts, non-residents are 
not required to register motor vehicles 
owned by them until they have been 
operated in those states for at least 
thirty days. Thus it will be seen, by 
reason of the short period of time during 
which most non-residents operate their 
automobiles in Massachusetts, that the 
vast majority of non- residents do oper- 
ate their automobiles in Massachusetts 
without being required either to register 
such automobiles in Massachusetts or to 
maintain insurance. 

In other words, the compulsory law 
generally does not apply to the out-of- 
state automobile owner, the non-resi- 
dent, the foreigner, or the person who 
operates in Massachusetts cars with 
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CHARLES R. PAGE 
Charles R. Page, president of lire 
man’s Fund companies, was one of the 


New 
Angeles 
This is the 


Zealand Clippe r 
August 23 for 
last sight- 


guests aboard the 
when it left Los 
“Down Under.” 


seeing trip of any of the Clippers on 
the New Zealand run, and when the 
next Clipper leaves it will be with a 
paying load. One of the Clippers took 
to New Zealand eleven newspaper men 
as guests of the line, outstanding per- 


sonality on board being Roy Howard of 
Scripps-Howard Newspapers. 
oe a 

John R. Cooney of Newark, president 
of the Loyalty Group, and Fred W. 
Sullivan of San Francisco, vice-president 
in charge of the group’s Pacific Coast 
operations, were in Vancouver recently 
to attend the annual meeting of the 
Royal Plate Glass & General Insurance 
Co. of Canada. 

* * * 

Second Lieutenant R. G. Aldrich of thie 
-hief administration staff of the London 
& Lancashire, London, is a prisoner of 
war in Germany. 





numbers or license plates of states other 
than Massachusetts. 

The number of non-residents or for- 
eigners coming into a state must be 
largely one of conjecture. Apparently 
no definite means are afforded for know- 
ing just how many they are. It is not 
a far cry from accuracy to believe there 
must be as many foreign or out-of-state 
cars, at least during the year, in the 
state as there are cars to be registered. 

-articularly must this be true of a state 
like New York with its Niagara Falls on 


one side, mountains and lakes on an- 
other, and containing the greatest me- 
tropolis in the country. 

Whether means can be devised by 


which all foreigners or non-residents can 
be compelled to take out automobile lia- 
bility insurance policies is yet to be 
seen. It still must not be forgotten 
that New York is bounded on the north 
by another country and on the east by 
three states and on the south and west 


by at least three more, making it per- 
fectly easy for the foreigner or the 
non-resident to enter the state over 


many boundary lines. At any rate, the 


Massachusetts law does not generally 
apply to the non-residents or the for- 
eigners. 


We must then keep in mind that, so 
far as the compulsory law goes, no pro- 
tection, as a general rule, is afforded to 
the victim of the first accident or of any 
other accident of the automobile with 
foreign number plates. 


Miss 


(seneral 


Mary Baker, of 
Life, was one of the 157 cap. 
—s s who completed the ( chartered 
Life Underwriter examinations this year 
and have been awarded full credit, Micg 


Connecticut 


Baker is the fourth person in the Con. 
necticut General home office organiza- 
tion, and the first woman in Ha: ‘tford, 
to complete the examinations She js 
editor of the Connecticut General | Bulle- 
tin and has been active in the prepara- 
tion of the company’s advertising and 
ales promotional material for more than 
twenty years. 

Eugene M. Ingraham, an _ inspecto; 
with the Schedule Rating Office of New 
Jersey and a veteran insurance man, 
is the subject of an article in one of the 


Newark, N. J., newspapers, emphasis be- 
ing placed upon hobbies of music and 
photography. Today he is said to be 
one of Essex County’s experts in taking 
colored still) pictures. For more than 
twenty-five years the Ingraham name 
has been associated with music and he 
was one of radio’s earliest conductors 
In the photographic field one of his 
latest productions is a 400-foot reel based 
upon historical spots in New _ Jersey 
Mr. Ingraham resides in Nutley, N, J, 


* * * 


Leo E. Kietzman, secretary of the 
\merican of Newark, will celebrate his 
seventeenth anniversary with the com- 
pany on September 1. He joined the 
\merican as a special agent. 

+ * * 


R. Turner Arrington, manager of actu 


trial department, Life Insurance Co. of 
Vi irginia, and Gaius W. Diggs, Penn 
Mutual general agent at Richmond, are 


on the executive committee of the Will 


kie Democratic Club of that city. 
* * > 
Samuel J. Moore, vice-president of 
the Imperial Life of Canada, recently 


observed his eighty-first birthday at his 


Summer home in Port Credit, Ontario. 
Mr. Moore is still very active in busi- 
ness, being chairman of the board of 
the Bank of Nova Scotia. 


* * * 

Louis P. Galli, attorney at the 55 John 
Street, New York, branch office of the 
Travelers, was congratulated by friends 
and associates on August 24 upon his 
twenty-fifth anniversary with the com- 
pany. 

x x x 


Major A. C. Galbraith of Montreal, 


superintendent of agencies for Canada 
of the Prudential Assurance Co. of Lon- 
don, England, has been detailed for 


duty in the directorate of Medical Serv- 
ices, Royal Canadian Army Medical 
Corps. At one time Major Galbraith 
was superintendent of a Toronto hos- 


pital, which post he relinquished in 1930 
to become general manager of the Ex- 
celsior Life in Toronto. He held that 
position until a few months ago when 
he went with the Pru of London. 

k * * 


REN ORE, 


RE 


ees 


' 
Bernard D. Pokrass, formerly under- | 


writer for the Richmond, Va. branch ot 
Aetna Life & Affiliated Companies, and 
Miss Clarice B. Ford, secretary to R.R 
Willey, manager claim department of 
that office, will be married in Washing- 
ton September 7. Mr. Pokrass is now 
with the Merriman local agency ™ 
Greensboro, N. C 
a *& ae 

M. E. McFarland, assistant underwrit- 
er in the Los Angeles branch of Fidelity 
& Casualty, will take unto himself a wilé 
August 30 in the person of Miss Esther 
Freese. On August 23 his office gave 
him a kitchen shower. 

x ok x 

Arthur J. Hicks has been re-elected 
honorary treasurer of the Insurance 
Orphanage and the Insurance Benevo 
lent Fund, London. 


~ 
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Walter C. Aberg 


One of the most popular structures of 





Newark having a large insurance occu- 
a s the Raymond-Commerce Build- 
ng on corner of Raymond Boule- 
ard and ( nerce Street. Its original 
vner was the late A. E. Lefcourt, who 
ud built more than twenty buildings in 
Greater New York before he died. Mr. 
Lefcourt leased the land from the city 

Newark at $75,000 a year, land to 


be tax free. The building passed from 
s hands to that of the Lawbeck Cor- 
poration which had a first mortgage 
loan of $2,650,000 on the building. That 
was of 1931, and since then 
the of Walter C. Aberg, 





Raymond - Commerce 
itself definitely 
wark’s financial and insurance 
Raymond-Commerce Cor- 
company of the 
which is in the 
In Decem- 
ber last the Lawbeck Corporation was 
merged into the Consolidated Dearborn 
Corporation of No. 1 Exchange Place, 





n, has made 






= . iiic 
poration is a subsidiary 
Lawbeck Ci 


mortgage | 


irporation 
ending business. 





Jersey City. 
Mr. Aberg is also vice-president of 
the Consolidated Dearborn Corporation 





as being a director in some other 
es. He is on the advisory com- 
ot RFC in New York with par- 
juties having to do with mort- 
> matters. 


Voitng Mr. 


as well 


Nternr 
enterp! 





— 
ticular 











Aberg the other day, he 








spoke his busy activities of 1935 
when was selected by Jesse Jones 
to organize and set up the RFC Mort- 
gage | That post he held for six 


months and 4 his retirement he was 
complimented by RFC officials, including 
Jesse Jones. Mr. Aberg was known as 
general loan executive of the RFC Mort- 
gage ( 

I was interested also in learning of 
earlier phases of Mr. Aberg’s career. 
When a boy his father decided to return 
to Sweden to live and took the family 
with him. After a couple of years they 
re came back to America. While in 
~weden Mr. Aberg learned to speak 
that language as well as French. He 
went to Fordham Law School and upon 


graduation was admitted in 1916 to the 


New York bar. His first position was 
with ay} legal division of the American 
Surety Co. at the home office. He then 
listed in the United States Navy and 
spent the next twenty-six months in 
service. After leaving the Navy he spent 


some time 


. ime with the Title Guarantee & 
Tust ( 
| 


During a spell of wanderlust 





v€ went to the Orient as general sales 
manag for the Vacuum Oil Co. at 
“°erabaia, Java. Incidentally, his young- 
fst son was born there. Mr. Aberg 


eed up enough of Malay, the Javanese 
summer language, to deal with the 
Natives in that tongue. 


Returning to United States he was 

















made general manager of the firm of 
Thoens & Flaunlacher. Then he was 
with S. W. Straus & Co. as a loan 


executive until 1928. That was the year 
when he became one of the organizers 
of the Lawbeck Corporation. 

Insurance occupancy of the Raymond- 
Commerce Building is 60%, the largest 
space being that of the Aetna Life & 
Affiliated Companies which occupy two 
floors. Mr. Aberg says the building is 
rented 90%. Among its insurance clients 
are these: 


Fire and casualty: Association of 
Casualty & Surety Executives, Aetna 
Casualty & Surety, Automobile, Aetna 


Century Indem- 
Employers’ 
Maryland 
Fire, National Acci- 
Amsterdam, Stand- 
Connecticut, 
American 
Casualty, 


Atlantic Mutual, 
Casualty, 
Accident, 


(Fire), 
nity, Continental 
Liability, General 
Casualty, National 
dent & Health, New 
ard Accident, Standard of 
U. S. Fidelity & Guaranty, 
Mutual, Hardware Mutual 
James S. Kemper & Co. 
Life insurance: Aetna Life, Connecti- 
cut General, Connecticut Mutual, Equi- 
table Society, Home Life, Lincoln Na- 
tional, Metropolitan Life, New England 
Mutual, New York Life, Pacific Mu- 
tual, Sun Life, Union Central. 

In addition to his building activites 
Mr. Aberg handles the insurance pro- 
gram for the various properties of Con- 
solidated Dearborn Corp. in the East, 
his broker being Charles Selig of New 
York City. 


Third Son of J. H. Tudhope Missing 


A number of British and Canadian in- 


heir sons in the 


surance men have lost t 

war. The Eastern Underwriter has al- 
ready noted deaths of sons of Alexander 
Macdonald, managing director Royal Ex- 
change Assurance, and J. B. Welson, 
home office accident manager, Royal- 
Liverpool. Now comes word that Pilot 
Officer W. F. Tudhe of the Royal Air 
Force and son of 1. ‘H. 'T udhope, vice- 


president of Canadian Aviation Insurance 
Managers, Ltd., is missing. This is a 
stunning bereavement to Mr. and Mrs. 
Tudhope not only because of the event 
itself but also because of the tragic death 
a few vears ago of two other sons. 
The magazine, Canadian Insurance, 
this to say of the situation 
“Word that their only remaining son, 
Pilot Officer W. F. Tudhope, of the 
Royal Air Force, is considered as ‘miss- 
ing’ since his bomber failed to retura 
from a night flight over Germany on 
August 10, ms been og i by Squad- 


has 


ron Leader J. H. and Mrs. Tudhope, of 
Montreal Poetics Leader Tudhope, 
M. C., is vice-president of Canadian 


Aviation Insurance Managers’ Ltd., Mon- 


treal. 
Recently 
awarded the 


Pilot Officer Tudhope was 
Distinguished Flying Cross 
for his exploits. He comes from a flying 
family. His father, Squadron Leader 
Tudhope, M. C., helped to lay out the 
Trans-Canada Airlines system and had 
a brillant record in the last war. 


“We've heard that he is missing,’ 


stated the father. ‘He’s been on night 
bombing of German points ever since 
the heavy bombing started—for several 
months now. From his base to Ger- 
many there was always a long flight over 
the sea. I can understand now how my 
own people felt when I was flying in the 
war. I hope we'll hear from him yet.’ 

“Pilot Officer Tudhope was 21 years 
old. He joined the Royal Air Force in 
1938, going to Britain for this purpose. 
He was born in South Africa. His two 
brothers were drowned in a ow acci- 
dent in Ottawa a few years ag 

* * 


Win Copyright Case 


some 
liti- 


The 





An interesting copyright case, 
thing novel in the way of insurance 
gation, has been decided in Canada. 
Canadian Underwriters Association has 
obtained a default judgment with the 
costs whereby the Exchequer Court of 
Canada has ordered ten agencies in To- 
ronto and Montreal to cease infringing 
copyright in “Canadian Underwriters 
Association 1939 Automobile Rate Man- 
ual—Province of Ontario,” and has or- 
dered delivered to C.U.A. all works in- 
fringing upon the rate manual, as well as 
plates and material used in production. 

The Canadian Underwriters Associa- 
tion has also been adjudged entitled to 
damages, assessment of which has been 
referred to the Register of the 
chequer Court. 

* * * 


N. Y. City Brokers Who Are Licensed 
in West heya 








West Vir- 


report of the 
prints the 


Department 


kers 


The annual 
ginia Insurance 
names of non-resident bri 


licensed 









there. Those from New York City fol- 
low: 

Raymon E rds & Ba ° Vi r 
H. Beinfiel ; Reginald A 
Benting of Curtis; James } 
3rennar & Hunter Co.; 
David F. Cater; Ja k 
Corroon of R. A. & ( I: ( 
Edgar Davis. 

Also, Herbert F. Eg of Marsh & Mcl 

an; Nathaniel H. Go Ss 1G 





John T. Harrison of Flynn, Harri- 
Howard R. Hastings of Benjami: 
& Co.; Charles D. Hilles, Elmer J 
Hopper; Charles C. Hunt, R. C. Rathbor 
Son: Herbert L. Jamison, Lawrence O. Kupil- 
| C. Litt, William A. Loc 


stein & | Co. ; 

















Henry W. Lowe, Johnson & Higgins; W am 
D. Maus, Marsh & McLennan; Lymar E 
Thayer of Brown, Crosby & ¢ D E.. 
Webster, Auto. Un ters Corp.; { Oo 
Robb, J. Homer Reed, Fer W. Richter 
Cyril F. Taylor, Henry Wa r 

* x x 
New Fire Fighting Vehicle 

A new type of dual purpose fire fight- 
ing vehicle nstrated at the 
London Fire headquarters re- 
cently. The lv of limousine 
style has been replaced by a closely 
coupled saloon body fitted with a single 
compartment cab, three rows seats 
and four half doors, affording accommo- 
dation under cover for a crew eleven 


firemen. 





The appliance will either a 50 
foot wooden fire r a 40 foot 
extension ladder, } 
ladders, and its 





nve 
a 45 gallon 
fitting 


first-aid set, 
paratus and 
innovation is the 
of monitor capable 
gallons of water a 
pump pressure, Th 
ota speed of 55 to 

* * * 


Father and Son Golf in engee 


fire insurance en 
ipate this 





water tank. Ar 








Several Richmond 
were scheduled to partic 
in the fourth annual father-and-son g 


Vv eek 








tournament Spor msored by e T 
Dispatch of tha Rog F 7 i] 
sons were Malcol: i r€ Im 
Jones, Jr.; J. Davie “well and | i 
Ewell, Jr., and “lin Thompson and 
Harry Thompson, Jr. 

Mr. Jones, Sr., one of the outsta g 





be en \ if- 


golfers in the state, has long 1 
Mr. Ewell, 


ginia state agent for Dixie. 


Sr., who is equally prominent in golfing 
circles, is a member of the I 


& Sut- 





local agency of Gibson, Moore 

ton. He and his son, who won the 
augural father -and-son tournament in 
1937, were leading contenders to repeat 
this year. J. Davis Ewell, Jr., was the 
lowest handicapped-son entered, witl 
three strokes. He is also one of the 
top-ranking golfers in the state. He is 
planning soon to enter the local agency 


business in Richmond on his own ac- 


count. Harry Thompson, a former state 
open c hampta n, was the lowest handi- 
capped fathe He is president of Louis 
FE. En glish, ie 

~ 7 * 

Ellsberg’s Book on Salvage 
Popular in England 
marine salvage by an 


A be ok on 
American authority, Commander Edward 
f has ar much interest in 
, where it has just been published 

er the title “Men Under the Sea.” 
The aber gives vivid accou 
various famous salvage expeditions, most 


of them long and arduous undertakings. 





used 


It took seven years to recover the gold 
sunk in the Laurentic in 1917. Out of 
3,211 bars valued at t 


£5,000.000, all bu 


twenty-five were recovered Tt al Ivage 
+ 
t 


of £1,000,000 of bullion from the Egypt 
= six years, the first two of which 
> spent in locating the wreck. Onl} 

I [1 involved made 


bite 
practicable 








I I 
mo f? ern equipment has had 

uch to do with the successes obtained 
n recent yea the author points out 
that in the Seventeenth Century Wil- 


treasure worth 


using 


overed 


sunken 


liam Phips rec 
£300,000 from a 


galleon, 


only a succession of naked divers wh 
held their breath while they rummaged 
for a few moments inside the wreck 
ind came gasping for air. 

* ~ * 


Not Amenable to Law 


Directors 





Walter W. I 


retary and 


Iders in 
000,000 of fi 


four direc 





British Town Organizing Own Air 
Raid Insurance Plan 
Property owners of Chelmsf 

land, have 


asked tc 


rar 


} t 
peen 





Parties for Bertha Rachofsky 
Women in Los Angeles and environs 
extended considerable hospitality 
Bertha — sweet corresponding s 


retary of 











surance Wi S s 
] t 4 . 

n st. 21 she was r gues 
< g Pres t N 
Peac i e Ins e Girls Ser 
a} ve 
Ass 

Te @ 

4. 3 

er guests 

that A u 
TO aie 
OCA’ 
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27 British Cos. Set Up 
$10,000,000 Fund Here 


TO PROTECT MARINE ASSUREDS 


Trust Fund Deposited With Bankers 
Trust Co. in N. Y. To Be Used 
Only in Case of Emergency 


Twenty-seven British insurance com- 
panies are this week creating an Amer- 
trust $10,000,000 for the 
protection of American holders of marine 


ican fund of 
policies, according to an announcement 
by O. D. Duncan of the New York law 
firm of Duncan & Mount, American rep- 
resentatives of these companies. It is 
presumed that many of these companies 
are not admitted to do business in New 
York State. 
tory companies had not been received 


The names of the signa- 


from London up to late Wednesday. 

This new fund differs from the $0,- 
000,000 fund established here by London 
Lloyd’s some time ago in that it is a 
protective fund only. It will not be in- 
creased by premium payments nor will 
losses be paid from it unless regular 
communications with London should be 
interrupted This new fund has no 
connection whatsoever with that of 
Lloyd's, although Duncan & Mount are 
also Lloyd’s representatives. 

In a statement issued Wednesday Mr. 
Duncan said: 

Temporary War Measure 

“lor some time certain British insur- 
ance companies have had under consid- 
eration the desirability of creating as a 
temporary war measure an American 
trust for the benefit of American policy- 
holders. There is being deposited with 
Bankers Trust Co. of New York, who 
will act as trustee, $10,000,000 in cash 
and securities and the necessary legal 
documents are now being completed, all 
with the approval of the British govern- 
ment. 

“The American trust, which will be for 
protection of all American business writ- 
ten through marine departments of the 
companies, will be a fixed trust and it 
is not intended to pay claims out of it, 
except in cases of emergency, and the 
entire amount of the trust will be avail- 
able to protect the commitments of any 
company party to the trust. 

“Provision is also being made for the 
orderly approval and payment of claims 
in the event of an emergency arising, 
during which communications with Lon- 
don may be interrupted. 


To Continue 3 Years After Peace Comes 


“The trust will continue until the ex- 
piration of three years following the 
signing of a peace treaty by Great 


Britain terminating its participation in 
the present European war, with a pro- 
vision that beginning six months after 
signing of such peace treaty, and there- 
after at intervals of six months, the 
companies may reduce the trust by with- 
drawals therefrom of amount by which 
the trust shall exceed the total amount 
of all reserves carried by all companies 
on claims coming under the protection 
of the trust. 

“The agreement provides, however, 
that no new business written more than 
three months after the signing of the 
peace treaty shall be protected by the 
trust. 

“A copy of the trust agreement will in 
due course be available for inspection 
by any parties interested.” 

In the event it should become neces- 
sary for any of these twenty-seven 
companies to draw upon the fund for 
payment of losses it is understood that a 


certain New York firm will be authorized 
to approve claims. 
Fund Mostly Cash 

The fund is said to consist of about 
$8,000,000 in cash and $2,000,000 in securi- 
tices of the type permissible for invest- 
ment now by New York State fire and 
marine companies. 

by virtue of the establishment of this 
trust fund these British insurers are 
eligible to receive builder’s risk, hull 
and protection and indemnity insurance 
on ships in which the United States 
Maritime Commission has a financial in- 
terest. In June the Commission decided 
that its interest in any vessel whose 
insurance attached after June 22 shall 
be by policies issued in America or by 
underwriters at Lloyd’s or by other un- 
derwriters who have deposited adequate 
security in the United States. This 
ruling applies to ships under construc- 
tion and to mortgaged and chartered 
vessels. 


Merchants Fire Group Names 
J. F. Winn N. Y. State Agent 


The Merchants Fire Assurance Corp., 
the Merchants Indemnity and the Wash- 
ington Assurance, all of New York, an- 
nounce the appointment of John F. Winn 


as state agent for the State of New 
York, beginning September 1. Mr. 
Winn has been a special representa- 


tive in New York for the past five years 
with the Central Manufacturers’ Mutual 
Fire and prior to his covering this ter- 
ritory he was manager of the St. Louis 
office of the United Adjustment & In- 
spection Co. He comes to his new 
position well-qualified to assist and de- 
velop the business of these companies 
and will make his headquarters at 
Cazenovia, N. Y 


BOSTON BOARD MEETS SEPT. 10 
The Boston Board of Fire Underwrit- 
ers will meet September 10. 


Charles E. 


Excellent Program for 
Ad Conference Meeting 


AT ATLANTIC CITY, SEPT. 8-10 
Space Advertising and Merchandising of 
Advertising Two Leading Topics; 
Fieldmen to Give Views 

The annual meeting of the Insurance 
Advertising Conference will open on 
Sunday evening, September 8, at the 
Chalfonte-Haddon Hall in Atlantic City 
with a gathering of the executive com- 
mittee. On Monday morning the first 
general session will be held at which 
President Ray C. Dreher, advertising 
manager of the Boston, will present his 
annual report. Reports by other officers 
will also be made. 

This session will also include a forum 
on space advertising with John Ash- 
mead, advertising manager of the 
Phoenix Insurance Co., as chairman. 
Among the speakers will be E. A. Acker- 
man of the Insurance Field; Frank Arimn- 
strong of the Insurance Age-Journal; 
George Fairleigh of the American 
Agency Bulletin; Roger Kenney of the 
United States Investor; William Haskell 
of the New York Herald-Tribune; Alex- 
ander Mack of the Weekly Underwriter, 
and Robert Sheehan of The Spectator. 





Fieldman’s Forum 


Jarvis W. Mason, advertising manager 
of the National Fire, will be chairman 
of the next feature, a field man’s forum. 
Among the speakers will be Wallace A. 
Bell, state agent of the Aetna in New 
Jersey; W. A. Boone, agency supervisor 
of the Aetna Casualty & Surety at Phil- 
adelphia; Charles A. Collin of the New 
York office of the National Fire ; Edward 
Creighton, state agent of the Phoenix 
Fire at Philadelphia; Frank J. Finley, 
state agent of the London Assurance in 
New Jersey; and Robert F. Moore, state 
agent of the Boston in New Jersey. 

At luncheon L. P. McCord, Florida 
local agent, will talk on “A Developing 
Educational Program.” 

Monday afternoon Ralph Bugli, ad- 
vertising manager of the London Assur- 
ance, will be chairman at a discussion 
of public relations. Speakers will be 
Sanford Van Syckel of the Van Syckel 
Insurance Agency, Bound Brook, N. J., 
Freeman, advertising man- 








Capital 


STANDARD INSURANCE COMPANY 
OF NEW YORK 


Statement December 31, 1939 


$1,500,000.00 





Premium Reserve ..... 


1,521,897.31 





Other Liabilities 


3.02 





Net Surplus 


260,643. 
3,421,222.87 





*Total Assets 


6,703,763.20 





various States as required by la 


*New York Insurance Department Valuation Basis. 
Securities carried at $247,400.43 in the above statement are deposited in 


Ww. 
On the basis of December 3lst, 1939 Market Quotations for all bonds 


and stock owned, this Company's total Admitted Assets would be 
$6,770,807.96 and the Surplus would be $3,488,267.63. 
Geo. Z. Day, Pres. A. J. Couch, Vice-Pres. S. C. Kline, Secy. 


“TWO STANDARDS” 
An uuusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 
Statement December 31, 1939 














Capital $1,000,000.00 
Claims and Claim Expense Reserve... 2,138,944.11 
Premium Reserve 1,446,212.15 
Other Liabilities 303,632.19 
Net Surplus 1,164,629.38 
*Total Assets 6,053,417.83 





Stocks owned the Total 


Geo. Z. Day, 
President 


John F. Nubel, 
Vice-President 





* New York Insurance Department Valuation Basis. 
On the basis of December 31, 1939 market quotations for all Bonds and 
Admitted Assets 
$6,173,309.86 and Surplus to $1,284,521.41. 


New York Offices: 80 John St. 
Chas. E. Heath, 


Insurance Exchange, Chicago 
A. J. Couch, Resident Vice-President 


would be increased to 


Fred J. Theen, 


Secretary Asst. Secretary 








—_—_—_— 
ager of the Springfield Fire & Marine 


and Averell Broughton «of the Averell 
Broughton Advertising Aveney Ne 
York, ~~ 


A reception and the annual dinner will 
be held Monday evening when Harford 
Powell, advertising writer, will speak . 
“Relations—Poor, Private and Public” 

Direct Advertising 

A session on direct advertising wil] 

be held on Tuesday morning, following 
the election of officers. Speakers wil 
be announced later. Earle E. Vogt in 
tising manager, Millers National, will “a 
chairman. Immediately following Rich 
ard C. Budlong, Globe Indemnity will 
direct a discussion on merchandising of 
advertising. Speakers will include Wil- 
liam J. Traynor, advertising manager of 
the North British & Mercantile: David 
C. Gibson, vice-president of the Mary. 
land Casualty Co.; Ralph W. Seniley 
superintendent of publicity of the Royal. 
Liverpool groups; and H. G. Helm, ad- 
vertising manager of the Glens Falls 
group. 
_Chairman Vogt of the direct adyer- 
lising session announces that the syb- 
jects to be discussed will include the 
following: 

Covering “spot” markets economically 
and effectively with direct mail. 

Synchronizing direct mail with per- 
sonal selling to step up selling efficiency, 

Using direct mail in public relations 
work i.e. house organs, financial state- 
ments, letters to agents, stockholders 
and policyholders. 

The final session of the program js 
described as a “talkfest.” Clark E. 
Smitheman, production manager of the 
Camden Fire, will be chairman. Speakers 
include A. J. Wohlgemuth, president of 
“Rough Notes”; Fred Bremier of the 
Curtis Publishing Co., who will talk on 
“Consumer Research”; Win Lambdin of 
Lamdbin Associates, whose topic will be 
“Production From the Art Director's 
Viewpoint,” and Joseph Reibel of Lever- 
ing Reibel Co., who will discuss “Pro- 
duction From the Printer’s Viewpoint.” 


Auto Finance Conferences 


Scheduled by Michigan Dep't 


Conferences arranged by the Michigan 
Department prior to framing a new set 
of regulations governing the insurance 
aspects of automobile financing are near- 
ing an end and the new rules probably 
will be framed within a few weeks, Seth 
Burwell, head of the Department's 
licensing division, says. The vacation 
season has slowed departmental progress 
on this program, he indicated, but a 
conference has now been scheduled for 
September 4 with representatives of the 
larger auto finance concerns owned or 
auto-makers, 


controlled by the major 

such as G.M.A.C., Universal Credit, etc. 
Earlier conferences have been held 

with the American Finance Congress 


membership and with the Michigan fin- 
ance companies which confined their 
business chiefly to the state. A final 
round-up conference is planned, Mr. 
Burwell said, on September 9 when 1n- 
surance company representatives will be 
asked to appear to discuss the problem 
from their standpoint and any inter- 
ested finance company representatives 
will be permitted to attend. 





Reports Show Premiums Up 


Fire insurance company financial state- 
ments, covering the first six months 0! 
1940, generally reflect moderate increas¢ 
in premium income over the same period 
last year. 

BOSTON MIDYEAR STATEMENT 

The Boston Insurance Co. had total 
assets of $24,624,716 on June 30, against 


$24,610,667 a year earlier. The com 
pany’s investments at market value 
amounted to $20,682,475, against $21, 


Cash was 


224,804 on June 30, 1939. 
Surplus 0! 


$1,612,210, against $1,048,588. 


$14,250,777 compared with $14,698,970 
while capital was unchanged at $3,000, 
000. Unearned premiums aggregate? 


$4,803,338 on June 30 this year and #- 
613,476 on the same date a year ago. 
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Elect Winchester to Grand Nest At 


Blue Goose Convention in Philadelphia 


mE aes bab J were © 
Former Head of New York City Pond Becomes Grand Keeper; 
Other Officers Chosen; Congressman Maas, Banquet 
Speaker, Certain War Is Coming to United States 


By Edwin N. Eager 


New York City Pond of the Blue 
Goose achieved high honors at the annual 
meeting of the erand nest in Philadelphia 
ast week. Two of the six national 
officers of the order for the coming year 
are members of the local pond. Ben S. 
McKeel, elected most loyal grand gander 
at the closing session of the convention 
last Thursday at the Benjamin Franklin 
Hotel, is an associate member of the 
New York City Pond, and Philip M. 
Winchester, elected grand keeper of the 
golden goose egg, is a past most loyal 
sander of the pond here. Mr. McKeel 
is generally known, however, as a mem- 
her of the Carolina’s Pond and that pond 
will be host at the 1941 grand nest meet- 
ing in Asheville, N. C. He was in the 
feld in the South for years before com- 
ing to New York two years ago to be- 
come manager of the General Cover Un- 
derwriters Association. 

Other elections at the Philadelphia 
meeting were as follows: grand super- 
visor of the flock, C. J. Malcolm of 
Toronto, Canada; grand custodian of the 
soslings, Howard A. Reynolds of San 
Francisco; grand guardian of the nest, 
Louis A. Law of Minneapolis. R. A. 
Kenzel of Milwaukee was reappointed 
grand wielder of the goose quill. 

Winchester Election Unanimous 

As officers of the grand nest advance 
each year through the various posts from 
grand keeper to most loyal grand gander, 
the only office ior which there is likely 
to be a contest is that of grand keeper. 
However, at Philadelphia Mr. Win- 
chester’s was the only name presented 
and his election was unanimous. He was 
nominated by Herbert W. Puschel, most 
loyal gander of the New York City 
Pond, and seconded by the delegates 
from a large number of other ponds. 
Next year the situation is likely to be 
different, as already two or three ponds 
have indicated they will offer candidates 
for the post of grand keeper. 

Mr, Winchester has long been an 
active figure in Blue Goose and for this 
last year has served as deputy most loyal 
grand gander for the district comprising 
New York City, New Jersey and eastern 
Pennsylvania. He is New Jersey man- 
ager tor the Fire Companies’ Adjust- 
ment Bureau, with headquarters in 
Newark. 

The committee named to consider the 
recommendations made by Most Loyal 
Grand Gander Joseph R. Knowlan in his 
annual report at the opening of the con- 
vention submitted its findings at the clos- 
ing session Thursday morning. Ap- 
Proval was given to the recommenda- 
tions that the constitution and by-laws 
be clarified and reprinted and that a 
Provision be incorporated for the ap- 
pointment of a judge advocate. 

_With regard to the suggestion of Mr. 
Knowlan that the selection of grand 
nest officers by the present regional rep- 
resentation method be revised this was 
not approved as the committee believed 
the present method is reasonably satis- 
lactory. Full agreement was expressed 
by the committee with Mr. Knowlan’s 
Suggestions that the placing in nomina- 
tion of more than one candidate for 
grand keeper of the golden goose egg be 
encouraged and that greater responsi- 
bilities be placed in the hands of deputy 
most loyal grand ganders; also that 
these deputies be provided with a badge 
of office. 

; Memorial Service 

An impressive feature of the closing 
Session was the annual memorial service 
conducted by Walter A. Munns of Phila- 


PHILIP M. WINCHESTER 


delphia. The names of eighty-five 
ganders who have taken their last long 
tight during the past twelve months 
were read. Music for the service was 
rendered by a quartet of the Penn Pond, 
consisting of Maurice Patton, Horace 
Luff, William Miller and William 
Rhoades. 

When delegates from the various 
ponds submitted their reports it was 
stated that the San Francisco Pond has 
more than 500 members and is the largest 
in the country, 

Past Most Loyal Grand Gander Wil- 
liam T. Benallack of Detroit, who was 
elected in 1912, installed the new officers 
following their election. In his inaug- 
ural address Most Loyal Grand Gander 
McKeel recommended that the individual 
ponds broaden their activities beyond 
their own organization affairs. He sug- 
gested creation of Christmas funds for 
the poor, sending of children to Summer 
camps, enlargement of fellowship funds, 
joint meetings of more than one pond, 
educational projects, honoring of mem- 
bers of ponds on appropriate occasions. 
Such activities, he said, will serve further 
to carry out the three cardinal principles 
of the order, namely—character, charity 
and fellowship. After he had spoken the 
Tennessee Pond reported that it sent 
forty-two youngsters to Boy Scout camps 
this year, 

At the closing banquet Thursday eve- 
ning the delegates presented retiring 
Most Loyal Grand Gander Knowlan with 
a beautiful silver pitcher and tray. Wil- 
liam R. Lewis, most loyal gander of 
the Penn Pond, presided and John Glen- 
dening, vice-president of the Franklin 
Fire, was in his best form as toastmaster. 
Paul M. Fell of the Penn Pond, general 
convention chairman, was roundly ap- 
plauded by the more than 300 men and 
women present for his excellent work. 


Maas Says U. S. Is Headed for War 


Speaker of the evening was Republican 
Congressman Melvin M. Maas, who is 
a colonel in the Marine Corps reserve 
and an ardent aviator. He flew his own 
plane from Washington to Philadelphia 
to attend the convention. Speaking with 
brutal frankness on the war outlook as 
it affects the United States he declared 
that “we are on our way to war and 
that very shortly.” He called on Amer- 





icans to show a full willingness to make 


the necessary sacrifices to prepare and 
concluded with the statement that we 
either make these sacrifices in money 
and in allowing our men to receive full 
military training “or we face the fate 
of France.” 

War appears inevitable for this coun- 
try, Congressman Maas told his audi- 
ence, “even though it is not of our own 
choosing.” It is not within our power, 
he continued, to decide that we shall not 
have war just because we are not armed 
and desire peace. He predicted that 
taxes will go so high as to consume more 
than 50% of each person’s annual in- 
come, but even then this country will 
have a higher standard of living than 
anywhere else in the world. 

The speaker sees Japan ready to grab 
the Dutch East Indies, Indo-China and 
other countries in the Orient immediately 


should the United States remove its 
fleet from the Pacific Ocean to aid 
Britain. He deplored our relative short- 


age of rubber, tin and other metals, the 
bulk of which is imported from the 
Orient and stated that it will take us 
two years adequately to prepare our- 
selves against attack. Meanwhile we 
should secure as full supplies as we can 
of necessary raw materials which come 
from the Far East. 
Golf Winners 

At the golf tournament, held at the 
Llanerch Country Club, the low gross 
winner was Stuart Windsor of the 
Chesapeake Pond, who had a 79. Clifford 
Malcolm of Toronto won the kicker’s 
handicap and the international match 
was won by the American team, 3-0. 

One of the many stories going the 
rounds of the meeting had to do with 
Paul Fell carrying a bunch of keys he 
had picked up, seeking the rightful 
owner. Eventually it was discovered, so 
it is said, that the various keys fitted 
his own office door, one of his own 
cabinets and one of his desks, and were 
lost by one of his own men. Gander 
Fell is superintendent of the suburban 
division of the Middle Department Rat- 
ing Association. 

Charles L. Beale, well. known state 
agent of the Yorkshire Group in Texas, 
with headquarters in Dallas, has already 
announced his candidacy for grand 
keeper at the 1941 convention. 

The majority of delegates from South- 
ern states left Philadelphia wearing 
buttons stating they were Democrats in- 
tending to vote for Wendell L. Willkie 
for President. In insurance circles there 
is strong support in all sections of the 
country for the Republican candidate. 





Phoenix Premium Gains 


_ The Phoenix of Hartford and its affil- 
lates show average increases of 14.6% 
in net premiums written for the first 
half of this year over the corresponding 
six months of 1939. Combined pre- 
miums of the three companies amounted 
to $8,702,137 against $7,589,574 for the 
first half of last year. 

Phoenix Fire’s total of $5,047,239 was 
a gain of 14.4%. Connecticut Fire $3,- 
045,748, increase of 14.8%; and Equitable 
Fire & Marine $609,150, increase 
of 14.5%, 





JOHN FINDLAY DIES AT 76 


John Findlay, president of the Findlay- 
Whiteman Agency, Inc., of Paterson, N. 
J., died Sunday at his home in Bloom- 
field, N. J., at the age of 76 years. Born 
in Scotland, he came to this country as 
a child and lived in the neighborhood 
of Paterson most of his life. He had 
been in insurance about thirty-five years. 
Outside of the business Mr. Findlay was 
active in Presbyterian Church work. He 
is survived by a son, two daughters and 
several grandchildren. 





MASS. FIRE POLICY BILL 

Provisions for arbitration and refer- 
ence in connection with fire loss adjust- 
ments would be eliminated from the 
Massachusetts standard fire insurance 
policy according to the terms of a bill 
filed in the legislature by Harold W. 
Sullivan of Boston, 
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“Chris” Gough of New Jersey 


Nationally Known Deputy Commissioner of Insurance to Mark 
His Golden Jubilee With Department in 1943; Long an 
Influential Figure in Commissioners’ Association 


By Spencer Welton, Peripatetic Vice-President 


It is given to every man to know at 
moment of exaltation but rela 


through = the 


least one 
tively few experience it 
medium of a public testimonial arranged 
by the acknowledged leaders of his pro 
fession and participated in by hundreds 
of prominent men and women eager to 
evidence their respect and affection for 
the guest of honor 

The supreme moment in the long and 
useful public life of Christopher A. 
Gough, Deputy Commissioner of Bank- 
ing and Insurance of the State of New 
Jersey, may or may not have been 
reached at the mammoth banquet ten 
dered to him at the Hotel Pennsylvania 
in New York in June, 1936, but to this 
observer it seemed the pinnacle of a 


notable career in an exacting adminis 
trative ofhce. 
But more of that anon 


Dean of Department Officials 


“Chris” (to his peers) Gough is in ver 
ity the dean of insurance denartment 
administrators country-wide and he could 
if he chose claim longer association with 
the insurance department of one state 
than any other man whose name appears 
on the roster of the National Association 
of Insurance Commissioners 

Forty-seven years of continuous serv- 
ice with the New Jersey Department is 
his record to date and already his myriad 
friends are revolving in their minds a 
suitable testimonial to mark his golden 
jubilee three years from now. 

To the “man in the street” this record 
will seem remarkable but to the mem- 
bers of the insurance fraternity, who 
know the vicissitudes of public life and 
who have witnessed the comparatively 
brief tenure of o ce of most depart- 
ment heads, this clear history of faith- 
ful. and effective public service would 
fabulous if it authenti- 


seem were not 
cated. 

And one will get you ten, that like 
the Bobby Jones “grand slam” in golf, 


the record will never be 
anyone else. 

The history of the New Jersey De- 
partment of Banking and [Insurance is 
to all intents and purposes the history 
of’ Chris Gough, but for the record it 
ought to be stated that he was born 
at Trenton of parents who were of the 
same community and he has never lived 
(or wanted to) anywhere else. 

Little has been learned of his boy- 
hood except that he performed accept- 
ably at public school, participated in 
such diversions as he found appealing, 
proved himself a better than average 
bowler and, when golf came along, went 
in for that in a cursory fashion 


broken by 


Expert on Fine China 


He graduated from the Trenton Busi- 


ness School and worked for a time in 
the office of one of the potteries tor 
which Trenton is famous There he 


acquired a knowledge of and liking for 
fine china and that enthusiasm has per- 
sisted to the point where he is an ac- 


knowledged connoisseur, one of whose 
first acts on arriving at cities where 
conventions are held is to learn what 


locally is new or interesting along the 


line of his avocation. More often than 
not and vastly to his delight he dis- 
covers that much of the china he sees 


was made at Trenton, thus supporting 
his belief in the accuracy of the slogan, 
“Trenton Makes—the World Takes.” 
At the age of 18 Chris Gough found 
a clerical position in the New Jersey 
Department and began the career which 
has made him an outstanding figure in 
the insurance world and indubitably the 
dean of administrative officers of the 





CHRISTOPHER A. 


GOUGH 
National Association of Insurance Com- 
nussioners. 

He is a member of several of the 
important committees of that association, 
including the executive committee, and 
he enjoys the distinction of being the 
only person, not the titular head of a 
state department, to have been officially 
appointed or elected to committee mem- 
bership in the association, 

Chris Gough likes to remark the growth 
f insurance as an institution since his 


advent into it and to point out that 
premiums of all classes aggregating a 
scant billion in that year (1893) are 


now well past the astronomical twenty- 

five billion mark. 

Foresees Great Expansion for Insurance 
He foresees for insurance, which to 

him is the greatest and finest business 

in the world, a future expansion be- 

yond the concept of any but those who 


like him have watched its growth for 
close to a half century. 
It is his earnest conviction that the 


business offers the greatest possible fu- 
ture for capable young men who have 
the willingness to subordinate other in- 
terests to the business of building an 
insurance success and he believes that 
“home office training” is the best foun- 
dation for an insurance career. 

Chris Gough finds the work of his 
department as fascinating today as when 


he was a neophyte and, never able en- 
tirely to divest himself of the aura of 
his profession when he leaves his office, 
continues to hold an insurance forum 
every night at the family dinner table. 


Two Sons and a Daughter in Insurance 


__ There he is sure of a comprehending, 
if not always sympathetic, audience for 
Christopher, Jr., is an expert's assistant 
in the Trenton office of the Schedule 
Rating Bureau; another son, William, is 
at the home o ce of the Loyalty Group 
at Newark, and the charming and ex- 
ceedingly attractive Miss Mary Gough, 
whose convention attendance with her 
father has notably enhanced his popu- 
larity, is with the New Jersey Manu- 
facturers Casualty Co. at Trenton. 

Another daughter, Honora, now Mrs. 
Joseph A. Smith, has also attended sev- 
eral conventions with her father. 

Earlier reference has been made to 
Chris Gough’s membership on various 
committees of the commissioners’ asso- 
ciation and while that is a very real 
distinction it is or should be clear that 
his presence on those committees is not 
primarily because his confreres_ think 
only of enjoying his companionship when 
the appointments are made. 

The vast range of his experience, his 
practical and comprehensive grasp of 
fundamentals, his faculty for keen anal- 
i _and his sage counsel make him a 
“weight carrier” in any company. He 
is equally at one with the insurance 
erudite and with the earnest worker in 
the agency field but makes no parade 
of lore or of law with either. 

Chris Gough is a man’s man in a 
man’s job preferring to move in a 
straight line precisely as his mind works 
but he is completely familiar with the 
uses of diplomacy and has won many a 
signal victory by resorting to them. — 

He is gregarious both by choice and 
by the demands of his office and enjoys 
the good fortune of welding his friends 
to him by the joint ties of respect and 
genuine liking. 

Even those who, on occasion, differ 
with him (and some such there must 
always be), find it difficult to resent a 
ruling which may not be in their favor, 
for they know that his decision is hon- 
est, intended to be fair, and supported 
by law or precedent. 

And there you have some of the rea- 
why on a night in June a few 
years ago, more than 1,200 people gath- 
ered at a banquet in New York to do 
honor to the Honorable Christopher A. 
Gough —men and women from every 
division of the insurance world and all 
there because they wanted to evidence 
their respect and affection, not for the 
Deputy Commissioner of Banking and 
Insurance of New Jersey but for their 


Vsis 


sons 


friend “Chris.” 

What finer accolade could any man 
have—at least until his golden jubilee 
in 1943. 


LICENSED IN IOWA 
The Hudson Insurance Co. of New 
York has been licensed by the Iowa De- 
partment for fire and marine coverage. 
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National Fire Group 
Transfers J. H. Rhodes 


RETURNING TO HOME OFFICE 
Will Become Dauber of Hartford Staff. 
Succeeded as State Agent of Carolina, 

by Robert M. Senn i 


R. M. Anderson, vice-president of the 
companies of the National Fire Group 
announces that State Agent J. H. Rhodes, t 
who has for four years supervised the 
business in the Carolinas, will shortly 
be asked to return to the home office at 
Hartford, served for many | 
years, to become a member of the home 
o ce staff and to assist in the super. 
vision of their Southern business, 

Robert M. Senn has been appointed 
state agent, effective September 1, with 
headquarters at Charlotte, to succeed 
State Agent Rhodes, and to supervise 
the business of the National Fire, Me- 
chanics & Traders, and Transcontinen- 
tal insurance companies in North Caro- 
lina and South Carolina. He will be 
assisted by Special Agent W. C. Noell. | 

Mr. Senn’s appointment returns him 
to North Carolina where he attended 
grammar and high school before going to 
the Southwest to complete his education, 
When he left school he turned imme- 
diately to the fire insurance business, 
receiving valuable training in the gen- 
eral agency of Trezevant & Cochran at 
Dallas. He was promoted to the field 
as special agent in Arkansas where he 
served successfully for several years, 
moving to a more important assignment 
in Texas where he was still employed 
when he left Trezevant & Cochran nine 
years ago to become state agent for 
another company in Oklahoma. Mr. 
Senn is highly regarded in the South- 


where he 


west, particularly in Oklahoma. where 
he is best known and is a fieldman of 
ability. 


FIRE PREVENTION WEEK 
N. F. P. A. and National Board Supply- 
ing Variety of Material to Assist 
Local Campaigns 

The National Fire Protection Associa- 
tion, 60 Batterymarch Street, Boston, will 
furnish material on request for com- 
prehensive local fire prevention cam- 
paigns. N. F. P. A. members are asked 
by the association to lead Fire Preven- 
tion Week plans and arrange with 
chambers of commerce or other civic 
organizations for formation of commit- 
tees to direct such campaigns. T. Alfred 
Fleming, chairman N, F. P. A. commit 
tee on fire prevention and clean-up cam- 
paign, 85 John Street, New York, will 
assist with plans on request. 

This year the N. F. P. A. Fire Pre- 
vention Week poster is of a patriotic 
design—Liberty upholding a _ flaming 
torch, and with the words: “Keep fire in 
its place.” 

The Fire Prevention Week Handbook 
(sixth edition, 1931) gives suggestions 
for campaign organization observances in 
the schools, inspection blanks, publicity, 
etc. This publication has been widely 
distributed to N. F. P. A. members 
previous years. Those who do not have 
a copy may obtain one without charge 
from the executive office; prices tor 
quantity distribution, fifteen cents each, 
ten dollars a hundred. 

The following items have been pre 
pared especially for use in the 1940 cam- 
paign: 

Fire Prevention Week Poster suitable 
only for United States distribution; 
Canadian and foreign members are ft 
ceiving an alternate design; Flyer— 
“Meet Jaby Sandy”; Flyer—“Was 
Somebody Careless?”; “Facts About 
Fire”; “Fire Safety Quiz”; Circular de 
scribing this and other material, giving 
quantity prices and information about 
imprinting. 

The National Board of Fire Under- 
writers, 85 John Street, New York, has 
also prepared Fire Prevention Week 
material which may be obtained from 
them on request. 
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The after effects may prove as 
costly as the direct fire loss. 


Business Interruption; Profits and 
Commissions; Rents, Rental Value 
and Leasehold Insurance are cover- 
ages needed by those in business 
to avert loss after the fire. 


Are you selling these needed 
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General Brokers Will 
Hold Dinner October 23 


AT HOTEL ASTOR IN NEW YORK 


Julius A. Cohen Named Chairman of 
Dinner Committee; Those to Assist 
Him Are Appointed 


The General Brokers Association of 
Metropolitan District, Ine, announces 
that the date of its fifteenth annual 
dinner has been set for Wednesday eve 
ning, October 23. The dinner will once 
again be held in the grand ball room of 
the Hotel Astor in New York, and will 


he preceded by a reception to the asso 





JULIUS A. COHEN 


honor and followed 
conclusion of the 


ciation’s guests of 
by a dance at the 
speeches, 

President George F. Sullivan, in mak- 
ing known the appointees on the dinner 
committee, thanked and complimented 
Nathan Greenbaum, who retires from 
the committee chairmanship after many 
years of such service and expressed the 
confidence of the officers of the asso- 
ciation in the new chairman, Julius A. 
Cohen. 

For the preceding three dinners of the 
association Mr. Cohen has served as 
chairman of the sub-committee on invita- 
tions and had been a valuable aid to 
Mr. Greenbaum in perfecting dinner ar- 
rangements. 

Always held on the next to the last 
Wednesday of October, the dinners of 
the General Brokers Association have 
come to occupy a traditional place in 
the life of New York’s insurance com- 
munity. Attended by seven to eight 
hundred insurance brokers, company ex- 
ecutives, agency men, department o'li- 
cials and others allied with the business 
of insurance, the guest list of the asso- 
ciation represents an annual cross-sec- 
tion of insurance dom’s “who’s who.” 

Wagman Vice-Chairman 

Other appointments to the dinner 
committee include Alexander A. Wag- 
man as vice-chairman and Abraham Pru- 
soff as secretary-treasurer. The recep- 
tion committee is headed by Mr. Green- 


baum as chairman and Stanley J. Corsa 
of Brooklyn as vice-chairman. Leonard 
Jacobs, secretary of the association, was 
appointed chairman of the important 
invitation committee in place of Mr 
Cohen. E. Weston Roberts was desig 
nated to take charge of publicity. Other 
sub-committee chairmen are Past-Presi 
dent Paul Simon who heads the assign 
ment on music, Mr. Wagman who heads 
the committee on seating, and John 
Frederick Nubel who will serve as door 
committee chairman. Miss Helen Brook 
and Miss Margaret E. Kane will con 
stitute the ladies’ committee. 


COURSE IN BROKERAGE 
Opening Session of New York Business 
Institute Series September 23; John 
J. W. Neuner Instructor 
A course in insurance brokerage quali- 
fying for the New York State examina- 
tion for license will open at New York 
Business Institute, 5 West Sixty-third 
Street, New York, September 23 at 6:30 
p.m. The instructor will be John J. W 
Neuner, Ph. D., insurance broker in New 
York since 1923. The following outline 
of the course has been issued by the 

institute: 
New York State regulations and rules for in 
surance brokers duties of 


penalties; insurance 


brokers; ethics in insurance profession; types 


ol imsurance organizations, Fire insurance 

standard policy, rating, coinsurance clause, en- 
dorsements, loss adjustments; special coverage 
for fire insurance U. & O., rental value, wind- 
storm. Automobile insurance; burglary, robbery 
and theft; accident and health; ocean marine; 
plate glass. Public liability and property dam- 
age, workmen’s compensation, fidelity and sure- 
ty, inland Organization and manage- 


ment of insurance agency, accounting for insur- 


marine, 


ance agencies, review of brokerage examination 
questions, quizzes and examinations. 


Warren H. Smith President 
Of Joyce Agency, Buffalo 


Warren H. Smith has been elected 
president of Charles F. Joyce Co., Inc., 
suffalo insurance agency, to succeed 
Charles F. Joyce, who has been elect- 
ed chairman of the board. Mr. Smith 
has been associated with the agency for 
twenty-five years. He is a graduate of 
Buffalo preparatory and business schools. 

Starting as an adjuster, Mr. Smith 
later was made secretary and in 1925 
he was elected vice-president. He is 
treasurer of the Erie County Republican 
Committe and a member of the Meadow- 
brook Golf & Country Club. 

Other officers elected are vice-presi- 
dent, John C. Weisenheimer; secretary- 
treasurer, Richard H. Dye; assistant 
secretaries, Emil A. Kratzer, Albert Le- 
Seau, William W. Lewis and Otto P. 
Bremer. 


OHIO AGENTS TO HEAR HAID 





Commissioners Blackall of Connecticut 
and Lloyd of Ohio Also on Program 
for Annual Meeting 

Several well known personalities are 
scheduled as speakers on the program 
for the annual convention of the Ohio 
Association of Insurance Agents at the 
Hollenden Hotel, Cleveland, September 
30-October 2. Deputy Superintendent J. 
Roth Crabbe, assisted by Assistant Su- 
perintendent Raymond Rhoades and L. 
U. Jeffries, warden, will participate in a 
discussion of Insurance Department mat- 
ters at the session on the morning of 
October 1. President W. A. Earls of 
the agent’s association will present his 
report also at this time. Insurance Com- 
missioner John C. Blackall of Connecti- 
cut, president of the National Asocia- 
tion of Insurance Commissioners, will be 
a luncheon speaker that day. 

Afternoon speakers will include L. H. 
Wiggers, manager, insurance depart- 
ment, Procter & Gamble, on “An Insur- 
ance Buyer Looks at Insurance Agents” ; 
PB. R. Wallinder, assistant manager, 
farm department, America Fore Group, 
on “The Outlook for the Farm Writing 
Agent”; A. E. Armstrong, field super- 
visor, central department, group and 
pension divisions, Aetna Life, on “De- 
velopment and Sale of Group and Hos- 
pitalization Insurance.” 

Paul L. Haid, president of the Insur- 
ance Executive Association, and Insur- 
ance Superintendent John A. Lloyd of 
Ohio will address the convention at the 
final session Wednesday morning. 


“Hogan Handshake” Sent 
To New York City Brokers 


Something new in the way of agency 
house organs arrived in New York in- 
surance brokerage offices early this 
month when the new “Hogan Hand- 
shake,” put out by Thos. J. Hogan, Inc., 
made its debut. This agency has published 
a monthly news letter with the same 
title as in the past but the new edition 
features the popular Morgan Dennis 
dog pictures on its front cover, timely 
questions and correct answers on gen- 
eral subjects by Boake Carter, a per- 
sonal message from the head of the 
Hogan Agency, and an_ inspirational 
piece entitled “Let’s Go!” on the back 
Beginning with its August issue 


cover. 
the “Handshake” will be published 
monthly. 





86-Year Old Woman Agent 


In New York State to Retire 


Mrs. Flora E. Kerr, 86, believed to be 
the oldest woman insurance agent in 
western New York, will retire from 
business September 1, she announced 
at Gowanda. Mrs. Kerr took over her 
husband’s insurance business after his 
death in 1932. She was in partnership 
with Fred Place for seven years, with 
the late Dan Foster nine years, with 
Julius A. Metz for nineteen years, and 
is now in partnership with Winfield 
Rich. 

She has been presented with twenty- 
five-year medals by five insurance com- 
panies. Born March 12, 1854, Mrs. Kerr 
was married in 1885. She still is very 
active. She attends to her duties at 
the office every day, does her own 
housework and is host at social gather- 
ings at her home. She is a member of 
the Presbyterian Church and attends 
services regularly Sundays. 
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AUGUST C. GLASSER 


Upon the shoulders of August ¢ 
Glasser falls the responsibility of direct- 
ing the affairs of the Buffalo Association 
of Fire Underwriters during the year 
ahead, including the period during which 
Buffalo will play host to the National 
Association of Insurance Agents, Sep- 
tember 16-19. Mr. Glasser, president of 
the Buffalo Association for the coming 
year and a member of the national con- 
vention committee, is plunging into his 
duties as chairman of invitations. 

3orn in Buffalo, he attended a local 
high school and following his gradua- 
tion entered the Buffalo insurance 
agency of O’Brian & Co. He served with 
this company for two years. Later he 
joined Tiernon & Co, and then Deuel, 
Lapey & Co., the firm of which today 
he is vice-president. He began with the 
company in 1917 as assistant secretary 
and was elected to his present office in 
1937. 

Deuel, Lapey & Co. has been active 
in the Buffalo Association for more than 
thirty years, several of its representa- 
tives having held offices in that organiza- 
tion. Mr. Glasser has been active in the 
association since 1935, serving as vice- 
president in 1938 and 1939. 

Mr. Glasser devotes much time and 
energy to his business, yet has that 
faculty of being able to engage in num- 
erous outside activities. He bowls regu- 
larly as the captain of a team in the 


Greater 3uffalo Advertising Club 
League. He has been active in Scout 
Work and is a former secretary of 


the Buffalo Launch Club. 
CHRISTOPHER MARSDEN DIES 
Christopher Marsden, formerly in the 
insurance, real estate and travel agency 
business in Jackson Heights, N. Y, 
died last week at Sailors Snug Harbor, 
Staten Island, where he had been 2 
patient since suffering a stroke eight 
years ago. He was 73 years old anda 
retired merchant marine commander and 
World War lieutenant commander. Born 
in Liverpool, England, Mr. Marsden be- 
came a citizen here around 1902 and 
served with several shipping companics. 
He leaves a widow, three daughters, 4 
son, a brother and a sister. 


AGENT 50 YEARS IN INSURANCE 

Leonard C. Couch, of the L. C. Couch 
agency of Taunton, Mass., last week 
observed completion of a half century 
insurance when the Home of New York 
tendered him a dinner in Seekonk, Mass. 
Marion E. Weeks of the Boston office 
of the Home presented Mr. Couch with 
a gold medal and Special Agent George 
H. Mysall presented him with a certil: | 
cate in recognition of fifty years of com 
tinuous service as an agent of the Home. 
Associated with Mr, Couch in the agency 
is Byron P. Taylor. 
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Ever open what you thought was a 
perfectly good umbrella... and find 
it had a big hole in it? Disconcerting, 
ism’t it? But it’s a lot more discon- 
certing to find unsuspected “‘holes’’ in 
your insurance protection. 
* * e 

Many a man has confidently said to 
himself, ‘Sure, I have plenty of insur- 
ance on my home’’—only to discover 
after the fire that he had far from enough 
on clothing and furniture . . . and that 
his insurance could easily have been 
modernized to pay the rent of tem- 


porary living quarters while his house 
was being repaired. 
a * e 


To save you time, worry and money on 
insurance problems, the Aetna Fire 
Group sell only through reliable local 
agents and brokers . . . men who make 
it their business to keep your insurance 
adjusted to your needs . . . and to 
render immediate assistance in event 
of loss. 


It further helps your peace of mind to know 


that when your insurance is with a capital 


stock company, you can never become liabl 
for assessment .. . and your policy is backed 
by a paid-in capital as well as a surplus. 


Don’t Guess 
About Insurance 


CONSULT YOUR 
LOCAL AGENT 
or BROKER 


The AATNA FIRE GROUP 


HARTFORD, CONNECTICUT 


NEW YORK + CHICAGO + SAN-FRANCISCO - CHARLOTTE, N.C 


NTURY 
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| RATE DEDUCTIONS HELD AID J. Ross Siemans Dies; A 
| ; 
| Deputy Commissioner Justice of West Retired V. -P ° of Aetna 


Virginia Says Rate Cuts Stimulate 
Fire Insurance Production RESIGNED IN MAY LAST yga 
hire insurance written in West Vir R 


vinia during 1939 increased $74,191,865 Native of Canada, He Served Many 


TALES of the ROAD 








over 1938 and premium receipts gained Years in That Field, Going to Hom Joh 
$446,531, despite a 25% reduction in fire Office in Hartford in 1933 . H h 
: eras insurance rates, Deputy Insuranee Com } 
By E. H. HORNBOSTEL, | missioner Harlan Justice report Hie uneral services were held last Sat 
deseribed the fire insurance gains in the urday afternoon at the Asylum Hill Con. 
New York State Agent, Firemen’s of N. J. | face of the lower rates as the “most re yrevational Church in Hartford for ii 
| markable’ part of his annual report, Re Stewart, retired vice-president of 
which shows a net, all-class insurance in the Actna Fire and it ubsidiaries, who | 
crease Of $67,333,959, died last Thursday morning at the ace & dent 
The rate reduction went into effect of 61 year He had been inactive ie | Tal 
September 1, 1938, and last year provided the company’s affairs for three years B  attor 
Phere ! cone thrones the seuatcorineodonde hia one to the World’ lau thi youl Pha the first chance to tucly its effect on a ’ 
la alc: el Uhed. ty Bi party told me all about the map of New ae ee basis, Ju tice explained 
Vork State’ on a farce scale howing rom the figures,” he said, “it: ap 
eruchty to aniats, peerhreall Ik the Winger Lalte section. 1 ‘lidn’t o pears that more people are insuring their 
cruelty to horses, as horses are not used pre her at all, in rebuttal, when L told property against fire and they are in 
to the extent they were. LT used to sul her that To used to swim aero all of uring it closer to its real value, The rate 
fer anguish when |, as a boy and youn them except Seneca, he insisted that I reduction has brought about more pro 
man, saw the downriweht crouelties wheel houlkd see the map, and other! thin tection for the people and the com 
horse cars horses underwent Phie pron that | come in contaet with daily on the panies were able to increase their busi 
animals were literally driven to death road, like machinery, textile and wood ne to more than make up tor the 25% 
over slippery ot now covered tracl working industries, cleetrical trades, et rate cut 
and continually whipped, tal they almost Neither did it) invore her that | had Net Insurance written last year totaled 
dropped dead hauling a large car filled attended the Centennial Exposition at $1 245,990,570, comoared with $1,178,656, 
with passenger Also there 1 le Philadelphia in 1876 (lL wa even year O11 in 193%, while preminn receipts in 
cruelty to drayinen’s horses, a there old then), the Columbian Exposition at creased from $43,434,705 to $45,049,268 
are relatively few dravs lett The Seo Chicago in 18930 the Pan American at Total loss paid ont on all classe or 
ciety for the Prevention of Cruelty te Buffalo, No Y., in 1902 Cwhieh latter wa Insurance amounted to $18,823,777 a 
Animals has a great deal le work to well attended, often every night in’ the wainst $17,448,037. in 1938 
do week by special agents traveling in that lustice aid the amount of fire in 
Speaking of animals, it seems cruel ection, notably Diek Kissam and Fran urance sold last year was the highest 
to me to keep dogs in apartment house Burke and myself) on record, except for 1929 when policies 


totaled = $1,065.016.919 and — premium 


A typical Brooklyn scene in the seetion 
amounted to $9,838,800 


where | live is the nightly parade ot 





dog-owners, giving thei ret ano arin aa > . . 
and exercise Our lawns al ilewall Gardner of Pearl Joins MISS BUCHENBERGER TO WED 
are just good enough for them, im ther Canadian Air Force Laura Seymour Buchenberger, daugh- 
opinion, but not in ours, A municipal i | ' : ter of Mr and Mrs. Max Cc. W _Buch- 
law has been passed that the dogs should ; ohn Gardner, who for several years — enbe reer of Nutley, N. J., and Stanley 
be kept in the gutters, and not on the “7 managed the brokerage department Hamilton Richardson will be married ‘at 
sidewatiten tut nohody enforces. the law of the Pearl American Fleet in Chicago, ) O'clock on Saturday afternoon, Septem ace ; os 
If we had mechanical dogs, just as aut has heen granted indefinite leave of — ber 14, at the Grace Episcopal Church, J. ROSS STEWART 
mobiles are mechanical horses in a way, absence by his company Mr. Gardner Nutley Mr. Buchenberger is connected r 
all this would be obviated. but of course, recently volunteered for service in the with the Underwriters Salvage Co. in duc to impaired health and on May 8, 
one could not lavish affection on 2 ma Royal Canadian Air Foree, and pre New York and for the last ten years 1939, he resigned his position, having 
chine, but on the other hand our. side ceeds fo Canada this week to take up acted as wielder of the New York City completed twenty-seven years of con- 
walks and private lawns would not be a commission, Pond of the Blue Goose. In this work we age Mncrneceos with the company. — a9 
messed up as they are now. I like dog Mr. Gardner came to this country he was often assisted by his daughter Mr _otewart was a native of Uxbridge, 
but they are a nuisance in a big city, from the home office. in England ap Laura and also by a younger daughter, Ontario, Canada. He entered insurance 
and I think it is cruelty to animals to proximately seven years apo, and ha Miss Anne Elizabeth. The last named, in 1X4 on the staff of th Canadian Fire 
keep a dog in an apartment or in con een service in the company’s Ne W with her parents, last week attended Underwriters Association Later * tes 
fined precinets York, Cincinnati, Cleveland and Chi the annual grand nest convention of the served as inspector for thi Royal in 
cago offices Blue Goose in Philadelphia western Ontario and in 1912 became 
* * * special agent for the Actna in charge of T 
A Treasured Packing Box _ the Canadian field from Nova Scotia to 


My father-in-law, who was an amateur Manitoba. ; 
artist and musician of some note, once In 1923 he was called to Hartford and SOUts 


took a large sized packing box and + ° clected assistant secretary ot the com- 
decorated it with various pictures, im ational oard fers Aids to pany in direct charge of underwriting 








cluding medieval dragons. It served as in Canada. Later Pennsylvania was 
a laundry-box for over sixty years, and Fj P ‘i 7 1 ht his field. oe De in te 
recently my wife gave it to our grand > t W k C elected secretary of the etna and the 
children—and they like it, using it for ire reven 10n. ee ampaign World Fire & Marine in 1927 and i 
a sand-box, a bin for toys and even to 1920 was made assistant secretary of 
play hide and seek. It is in poor shape Carrying out the theme for the Fire that no serious fire loss occurred. This the Century Indemnity, an affiliate of — 
now, but my son-in-law is going to Prevention Week campaign this year years poster, “Calling All Citizens is the Aetna. He was elected secretary 
have ¢ reconstructed and keep it as an “Rictne Tide of Fire Waste Threaten displayed on the inside front cover. of the Century Indemnity in 1932. In 
a It would certainly please the National Defense’”——Safeguarding Amet New Life Hazards Leaflet orem r, Ties, Be Bieoec elected _vite- 
old gentleman did he know his great : ze This year the National Board i f president of the Aetna and its subsidiary 
grandchildren got so much fun out of ica Against Fire has been sent by the Seles i es mae te aflet entit! d “Let? ‘cn. - companies. 
- a as he was very fond of National Board of Fire Underwriters to | 4 Bee os ea for us rae in _ rai Mr. Stewart was always and hi <> 
children iad Site Bat 0 : atm inbowne Pe i mee oy i ena surance association matters and his abl 
“ac ape mang Heo sie inert a gat mn zai apt it ity was teunacd by his Camda 
Being “Ljn- American” in M pr eran. i¢ 1eme cature 1s eee pgp ~ pa bo ai Th oa eo gee Eo iar elected him = president 
At the hotel desk of the Hotel Wood prominently displayed on the cover suggesting how to avoid many fire tote of the Canadian Fire Underwriters As 
ruff at Watertown, N. Y., a prize-fight which this year shows two photographs — gers. It measures 6 x 8 inches, * pod sociation. He had also served on - 
ing enthusiast, half-seas-over, forced his of serious fires. One is a daytime fire — tractively printed in two colors and will board of pd iahapmac eg of the Middle De- 
acquaintance on me, and because I was in a chemical plant and the other a be ready for distribution early in Sep- partment Rating \ssociation —. 
not interested violently in his favorite night fire that destroved a state armory: tember. ’ _ On _ going to Hartford Mr. Stewart 
pugs, or prize-fighting generally took both of them are examples of setbacks \ new radio sketch entitled “It’s Get- joined the Asylum Hill Congr —, 
me to task, and volunteered the infor to national defense ting Awful Hot Here” is printed in Church and served as deacon for Br 
mation that anyone who was not in In the main article of the publication Safeguarding America. ‘his describes Y@Ts: , He was much interested a 
terested in these bruisers was un- W. E. Mallalieu, general manager of the © the energetic actions of a young Amer-  2C!Ve In Civic and soc! amecs & ab, 
American. I let him think so. The National Board, describes the various ican boy whose home is threatened by ity. He belonged to the Hartford ( “lab 
word un-American is rather freely used ways in which destruction of property fire when he is* left alone at night. the Hartford Golf Club, the Civitan Club 
by some intellectual rough necks to re by fire wastes our resources and there Plans for a new fire prevention window and other social organizations. _ ad 
buke a person who does not share their by endangers national defense at a time display are included and the contest Mr. Stewart is survived by his wi re 
ideas. The same thing has happened to of emergency. He also tells of the work winners of the Junior Chamber of Com- @"4_ one son, Peter R. Stewart, wi" 
eople wh bry - become inter« d of the National Board to retard this merce campaign, sponsored by the Na- reside in West Hartford. 
in professional baseball, especially when wastage of material wealth \long the tional Board, are announced. : ae 
the fans call an umpire foul names if same line is the editorial entitled “1917 Following last year’s lead, two sets of FORMER COMMISSIONER DIES 
he renders decisions against the home and 1940” which shows how the National daily fire prevention rules in the form \ former State Insurance €omms 
team, showing an utter lack of sports Board has again offered its services and of mats for use in newspapers are again sioner of Maryland, W. Mason Shehan, 
manship on the part of the audience. I facilities to the United States Govern- offered. Included are a suggested fire died at his home in Easton, Md., Sun- 
have also known games to be thrown, ment, as it did in 1917. At that time prevention speech and a one-minute day, at the age of 67. Chief Judge 0! 
same as prize fights are thrown its aid enabled naval and army authori- radio announcement as well as playlets the Second Judicial Circuit Court since 
The latest accusation I heard was that ties to alter and protect property cost- for school children and three new ad- 1934, he was a past president of the = 
1 was un-American because I hadn't yet ing hundreds of millions of dollars so  vertisements for use by insurance agents. State Bar Association. 
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Agents’ Ass’n Tentative Program 


For Annual Convention at Buffalo 


John C. Blackall, E. W. Sawyer, A. W. Barthelmes and F. W. 
Hancock, Jr., Member of Home Loan Bank Board, Feature 
Guest Speakers; Many Group Sessions Scheduled 
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\“SECURITY FOR AMERICAN PROPERTY OWNERS SINCE 1841” 
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Ganle j Star Vacation time is here... 


tmor 


Jusurauce Company Ltd. 
90 John Street, New York 


YOUR TIME TO PROVIDE YOUR INSUREDS 
WITH “ALL RISKS” INSURANCE ON CAMERAS, GUNS, FISHING 


TACKLE, SPORTING EQUIPMENT AND PERSONAL EFFECTS 
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Editor of The Standard 


BEGAN WITH THAT PAPER IN 1892 
Also, Publisher of Standard Insurance 
Directory of New England; Was 
At Office Monday 
Charles FE. Belcher of Boston, president 
and editor of The Standard, insurance 
newspaper, and who for nearly half a 
century was in insurance journalism, 
dropped dead in his Summer home in 


Hull, Mass., on Monday night after 
finishing dinner. He had been in his 
office on Monday and was returning 


home in the afternoon, apparently his 
health being as usual. Mr. Belcher took 
an active part in affairs of The Standard 
until the end. He continued to write 
his sidelight personality page every 
week; exercised general supervision 
over other departments of the paper and 
passed on the more important stories 

Mr. Belcher was born in Chelsea, 
Mass.; was educated in public schools 
and took a course in Massachusetts In- 
stitute of Technology. He began his 
newspaper career as a reporter for The 
Standard. That was in 1892. The paper 
at the time was twenty years old. It 
had been the influence which brought 
about the formation of the National 
Association of Life Underwriters two 
years before Mr. Belcher had joined 
the staff. He began to travel for the 
paper. By 1901 when he became active 
manager of the paper his relations with 
leading people in the business, particu- 
larly with executives of fire insurance 
companies, had become close. In 1903 
he became owner and editor of the 
paper. 

Ran Page of Personality Comments 

He established in The Standard his 
page of comment, calling it “Sidelights 
of the Business and People In It.” On 
this page he drew on his acquaintance 
and background for personality sketches 
which over a long period of years in- 
cluded a large number of prominent in 


surance men. He took keen interest in 
The Standard Insurance Directory of 
New England which was established 


fifty-five years ago and lists in an ex- 
traordinary complete and accurate way 
names of all the agents of New England 
with their street addresses and compa- 
nies as well as other valuable informa- 
tion. Last edition of that book contained 
1,129 pages. 

Mr. Belcher was a great admirer of the 
late President Coolidge and once pub- 
lished a volume containing his speeches. 
These were the addresses which Calvin 
Coolidge made when Governor of Massa- 
chusetts and while holding other offices 
in earlier stages of his career. It was 
noted that these addresses were char- 
acteristically “Cal” Coolidge, blunt and 
to the point. They were the real Cool- 
idge speeches and not the ghost writing 
affairs which nearly every President has 
had written for him. The contrast was 
seen when Mr. Coolidge made an address 
in Missouri which took six columns of 
the New York Times to print. When 
Charley Belcher’s attention was called to 
the Missouri speech, and was asked: 
“You know the President’s style. Did 
he write that?” He smiled quizzically 


and answered: “Well, what do you 
think ?” 

Mr. Belcher had a keen sense of 
humor, sometimes cynical, and was a 


For years he knew as many 
any 


raconteur 


“lowdowns” as one in the business 


New Fire Policy Proposal in N. Y. 


(Continued from Page 1) 


quickly and with far less difficulty than 
is now possible. 

Those in the New~York Department 
favoring the suggested legislation for 
standard provisions say their use would 
ultimately lead to the formulation by 
companies of better policies than the 
present standard form, which many pro- 
ducers call out-of-date and in general 
need of revision and which the compa- 
nies generally feel is still working satis- 
factorily. 

Answering questions relative to the 
problem of non-concurrency, if several 
different forms were covering the same 
property when a fire occurred, it was 
stated at the New York Department 
that right now non-concurrency is rather 
more general than it should be. On a 
single large risk today, it was pointed 
out, some of the fire insurance may be 
blanket and some _ specific, and some 
policies contain numerous riders and 
endorsements which others fail to have. 

The joint legislative committee is 
scheduled to hold another hearing in 
Rochester during the first week of Octo- 
ber and also one in New York City 
during the latter part of November or 
the first part of December. These are 
generally two-day hearings, with one 
day devoted to the fire insurance con- 
tract and the other to the proposed 
legislation for compulsory automobile in- 
surance. 


Strong Opposition Develops 


Opposition to such a radical change in 
the regulation of fire insurance policy 
provisions in New York State is al- 
ready being voiced in company, agency 
and local insurance brokerage circles. 
It is stated that in the casualty field, 
where statutory standard provisions are 
used and companies and bureaus draft 
their own policies, most assureds are 
covered by a single company and the 
problem of non-concurrency does not 
enter the picture, and where more than 
one policy exists each company pays in 


accordance with the terms of its own 
contract. 

Fire insurance circles fear that sub- 
stitution of standard provisions for a 


statutory policy will lead to serious con- 
fusion, more or less unrestricted com- 
petition and lowering of rates beyond 
the level justified by loss experience and 
expenses. Fire insurance men said this 
week that with more than 250 New 
York State, other state and foreign com- 
panies—stock and non-stock—operating 
in this state, the opportunity for use of 
a multitude of policies would be opened. 

Competition would lead to granting of 


and he could give a description of an 
insurance executive which made the pic- 
ture stand out clearly defined. In his 
time he had been the confidant of a 
great many people, including a number 
of fire insurance presidents and United 
States managers, and many people seek- 
ing New England information about peo- 
ple or conditions wrote to him. 

His ancestry dated far back, and he 
belonged to the Sons of the Revolution. 
Also, he was a member of the Repub- 
lican Club and Drug & Chemical Club 
of New York; Massachusetts Library 
\ssociation, New University Club of 
Boston, Boston Life Underwriters Asso- 
ciation and New England pond of the 
Blue Goose. He was a 32d degree Mason. 
Mr. Belcher is survived by his widow. 


more and more exceptions and privileges 
to assureds, policies would be hard to 
understand, more court actions would 
result and mortgagees’ interests might 
not be adequately protected. Opponents 
say there would be a great deal more 
switching of business than exists right 
now, if standard provisions were adopt- 
ed, as brokers and agents sought to take 
accounts from one another. To support 
this thought they cite present competi- 
tion in certain fields where companies 
prepare their own policies, each contain- 
ing, of course, the statutory standard 
provisions required. 
Text of Proposed Bill 

The new bill offered to the joint leg- 
islative committee by the New York 
Insurance Department calls for repeal 
of Sections 168 and 169 of the present 
insurance law and the substitution of a 
new Section 168, whereby the fire policy 
as a whole would be omitted and stand- 


ard provisions take its place. The new 
section would read in part as follows: 

“Sec. 168. Fire insurance contracts; stand- 
ard provisions; filing of policy forms, endorse- 


ments and supplemental contracts for direct and 
indirect coverages and allied lines. 1. No policy 
or contract insuring against loss of or damage to 
any property resulting from fire, including loss 
or damage incident to the extinguishment of a 
fire or to the salvaging of property in connection 
therewith shall be delivered or issued for deliv- 
ery in this state unless it contains in substance 
the following provisions: 


Would Cover Lightning, Smudge, 


Explosion 
““(a) A provision that includes in the cover- 
age insurance against (1) direct loss resulting 


from lightning, (2) direct loss resulting from 
smoke or smudge due ‘to a sudden, unusual and 
faulty operation of any stationary heating fur- 
nace pertaining to the service of the building, 
ind (3) direct loss resulting from explosion as 
permitted under Paragraph 5 of Section 46, 
except that where the property insured is ex- 
posed to a serious explosion hazard, coverage 
for such hazard may be excluded in accordance 
with filings made in accordance with the rating 
provisions of Article 8. 

“(b) A provision that the insurer shall be 
liable for loss or damage to the property as a 


result of destruction by order of any civil 
authority to prevent the spread of fire. 
“(c) A provision that with regard to any 


notice required to be given in accordance with 
policy conditions, the giving of such notice by 
or on behalf of the insured to any authorized 
representative of the insured in this state shall 
be deemed notice to the insurer. 

“(d) A provision reading in effect as follows: 

“In case the insured and the insurer shall 
fail to agrees as to the amount of loss or 
damage, each shall, on the written demand of 
either, select a competent and disinterested ap- 
praiser; provided that if within ten days the 
insurer fails to comply with such demand and 
select an appraiser, such right to an appraisal 
shall be waived. The appraisers shall first select 
a competent and disinterested umpire and, fail 
ing for fifteen days to agree upon such umpire, 
then on request of the insured or the insurer, 
such umpire shall be selected by a judge of a 
court of record in the county in which the 
property insured is located. The appraisers 
shall then appraise the loss and damage stating 
separately sound value and loss or damage to 
each item; and failing to agree, shall submit 
their differences only, to the umpire. An award 
in writing, so itemized, of any two when filed 
with the insurer shall determine the amount of 
sound value and loss or damage. Each ap- 
praiser shall be paid only by the party selecting 
him and the expenses of appraisal and umpire 
shall be paid by the parties equally. 


Loss Payments 


“(e) A provision that the amount of loss or 
damage for which the insurer may be liable shall 
be payable within sixty days after proof of loss, 
as provided in the policy, is received by the 
insurer and ascertainment of the loss or damage 
is made either by agreement between the insured 
and the insurer or by the filing with the insurer 
of an award as provided for in the pol cy. 

“(f) If loss or damage is made payable, in 
whole or in part, to a mortgagee not named as 
the insured, the policy shall contain a provision 
that the insurance as to such mortgagee shall 
not be invalidated by any act or neglect of the 
insured or any condit’on which the insurer could 
legally invoke against the insured as a ground 





for invalidation of the contract; provided h 

ever, that in case the insured shall neglect 
pay any premium due under the Policy : 
mortgagee shall on demand pay the come Ee 
provided further that the company reserves the 
right to cancel the policy at any time he 
in such case the policy shall continue in f : 
for the benefit only of such mortgagee fee te 


days after notice to such mortgagee and 

, Bi sh 
then cease. It shall be further provided i 
in the event of a loss, upon failure of a 


insured to render proof of loss, such mortgagee 
shall within sixty days after notice of such fail. 
ure render proof of loss and shall be so 
to the provision of the policy as to appraisal 
and times of payment and of bringing suit . 
Cancellation 

“(¢) A provision with regard to cancellation 
to the effect that the policy may he canceled by 
the named insured by mailing written notice 
to the insurer stating when thereafter such cap. 
cellation shall be effective; that the policy may 
be canceled by the insurer by mailing written 
notice to the insured at the address shown in 
the policy stating when not less than five days 
thereafter such cancellation shall be effective: 
that delivery of such written notice either by 
the insured or the insurer shall be equivalent 
to mailing; that, except as may be otherwise 
provided by filings made with the superintend. 
ent, if the insured cancels the earned premiym 
shall be computed in accordance with the custom. 
ary short rate table, and if the insurer cancels 
the earned premium shall be computed on a pro 
rata that return premium, if any, may be 
made at the time of cancellation and if not then 
made shall be made as soon as practicable after 
cancellation becomes effective.” 

Drafts of three provisions of the bill have not 
been completed and pertain to the following: 
(h) a provision relating to actual cash value, 
etc., unless otherwise provided by endorsement 
in accordance with rating filings; (i) a provision 
relating to other imsurance; (j) a provision 
relating to coinsurance. 

“2. If the policy is issued by a mutual, co- 
operative or reciprocal insurer having special 
regulations with respect to the payment by the 
policyholder of assessments or voting rights of 
the policyholder or other rights or obligations 
of the policyholder under the contract, such 
regulations shall be printed upon the policy 
and shall be preceded by the words, ‘This policy 
is issued by a (type of insurer) having special 
regulations as follows:’ 

“3. Two or more insurers authorized to do 
in this state the business of fire insurance may, 
with the approval of the Superintendent, issue 
a combination policy which shall contain a pro- 
vision substantially to the effect that the insur- 
ers executing such policy shall be severally liable 
for the full amount of any loss or damage, 
according to the terms of the policy, or for 
specified percentages or amounts thereof, aggre- 
gating the full amount of sugh insurance under 
such policy and that service of process, or of 
any notice or proof of loss required by such 
policy, upon any of the insurers executing such 
policy, shall be deemed to be service upon all 
such insurers. 

Issuance of Binders 

“4. Binders or other contracts for temporary 
insurance may be made orally or in writing for 
a period which shall not exceed fifteen days, and 
shall be deemed to include all the terms of 
the policy and applicable supplemental contracts 
and endorsements which are intended to replace 
such binders or contracts, except that the can- 
cellation clause of the policy and the clause 
specifying the hour of the day at which the 
insurance shall commence, may be _ superseded 
by the express terms of such contract of tem- 
porary insurance. Such contract may be re 
newed for additional fifteen-day periods in ac- 
cordance with rules to be filed with the Super- 
intendent. 

“5. Policies of insurance on property located 
in this state may, in addition to the risk of 
loss or damage by fire, include therein by 
endorsement or by supplemental contract insur 
ance against any or all of the perils which 
the insurer 1s empowered to assume and insut- 
ance against indirect or consequential loss or 
damage in connection therewith in accordance 
with rate filings made under the provisions ot 
Article 8. No such form of policy or rider 
or endorsement or supplemental contract in con- 
nection therewith shall be delivered or issued 
for delivery in this state unless a copy of such 
form or forms shall have been filed with and 
approved by the Superintendent. The provisions 
of all such forms shall be reasonable and not 
unfairly discriminatory.” 


basis; 





ALFONSO JOHNSON IS ILL 
Alfonso Johnson, manager of the Dal- 
las Insurance Agents Association, Inc, 
of Dallas, Tex., because of illness, will 


not attend the Buffalo convention 0 
the National Association next _month. 
Since August 1 he has been ill in 4 


hospital and at home and it is reported 
he has been obliged to return to the 
hospital. 





“NORTHERN ASSURANCE UO.Lrp 






oS = @ op -W cre) 


A Progressive Company for Progressive 
FIRE and ALLIED LINES ~ AUTOMOBILE ~ INLAND MARINE 


NEW YORK 






Agents 


SAN FRANCISCO 


EE 





age 


voh 


gor 
Cali 
be | 





t 30, 1949 


a 
=—!= 


rovided, how. 
all neglect to 
, Policy such 
he same and 
Teserves the 
ny time byt 
inue in force 
sagee for ten 
€ and should 
provided that 
ilure of the 
ich Mortgagee 
of such fail. 
I be subject 
to appraisal 
1g suit. 


» Cancellation 
= canceled by 
ritten notice 
ter such can. 
€ policy may 
iling written 
°Ss shown in 
lan five days 
be effective: 
ice either by 
be equivalent 
be otherwise 
superintend- 
ned premium 
h the custom. 
surer cancels 
ited on a pro 
any, may be 
d if not then 
cticable after 


bill have not 
1e following: 
| cash value, 
endorsement 
) a provision 
a provision 


1 mutual, co- 
aving special 
yment by the 
ing rights of 
yr Obligations 
ontract, such 
n the policy 
, ‘This policy 
javing special 


orized to do 
surance may, 
endent, issue 
ontain a pro- 
at the insur- 
~verally liable 

or damage, 
plicy, or for 
1ereof, aggre- 
urance under 
rocess, or of 
ired by such 
xecuting such 
yice upon all 


] 
or temporary 
n writing for 
en days, and 
he terms of 
rtal contracts 
ed to replace 
that the can- 
d the clause 
it which the 
e superseded 
tract of tem- 
may be re- 
eriods in ac- 
h the Super- 


perty located 
the risk of 

therein by 
yntract insur 
perils which 
re and insur- 
ntial loss or 
n accordance 
provisions ot 
icy or rider 
itract in con. 
ed of issued 
copy of such 
led with and 
he provisions 
able and not 


'S ILL 

of the Dal- 
ation, Inc, 
IIness, will 
vention ol 
xt month. 


n ill in a 
is reported 
irn to the 











August 30, 1940 











— UNDERWRITER 


[4utomo bile» 








Page 25 











— 





Yachtsman Held Negligent in Not 
Notifying of Dangerous Condition 


The Federal District Court for south- 
em New York, The Inga, 33 F. Supp. 
12, denied the petition of the owner of 
the gasoline yacht or cruiser Inga, her 
engines, boilers, etc, for exemption from 
or limitation of liability for injuries to 
the claimants, a minor guest aboard the 
Inga, an employe of a shipyard, both in- 
ured in an explosion on the yacht while 
” was undergoing repairs at the ship- 
vard at Nyack, N. Y., and the employe’s 
compensation carrier and his employer, 
the owner of the shipyard. 

The yacht’s owner was not present 
when the His 
brother was in charge of the yacht. On 


explosion occurred. 
a return trip from Port Henry on the 
Hudson to New York engine trouble 
developed and from Watervleit, where 
the yacht stranded, much difficulty had 
been experienced. While attempting re- 
pairs in the shipyard the owner’s son 
accidentally struck the ignition key above 
the steering wheel and caused the motor 
to stall. 
button there was a clicking noise, and 
on pressing it a second time at the re- 
quest of the shipyard employe there fol- 
lowed a sizzling noise and an explosion 
near the storage batteries. The engine 
was not running at the time of the ex- 
plosion. A second explosion followed, 
coming under the floor board in the 
bilge of the engine room. The guest and 


Then, as he pressed the starter 


the shipyard employe, the 
were severely injured. 
Owner At Fault 
From the testimony of a marine elec- 
trician and another electrical expert, the 
court said that there was a failure in the 
electrical system, and that it would ap- 
pear also by a fair preponderance of the 
evidence, that the explosions were due 
to the ignition of gas resulting from the 
short circuit in the electrical system. 
The shipyard employe was entitled to 
know of the successive difficulties that 
arose following the stranding at Water- 
vieit. The failure to inform him and 
also the guest was held to be a fault 
binding on the owner of the yacht, and 


claimants, 


also failure to inform them of a leak- 
age causing loss of gasoline, 
Burden on Petitioner 
This clearly defined fault, the court 
said. was the proximate cause of the 
accident, so that the owner was not 
entitled to exoneration, Nor did the 


petitioner establish his right to limita- 
tation, “for he had knowledge of the 
defective condition of the gas distribu- 
tion and feeding system; and it was with 
his knowledge and consent that at the 
time a mechanic was sought to repair 
the conditions, the vessel was not prop- 
erly manned. It was imperative to ac- 
quaint the Petersen Shipyard with the 
succession of difficulties that had been 
encountered from Watervleit to Nyack, 
with particular reference to the sub- 
stantial loss of gasoline and the presence 
of gasoline odors or vapors on the ves- 
sel. The burden of establishing lack 
of privity or knowledge was on the 
petitioner.” 


New Hampshire Asks Fire 


Companies for Auto Data 
Insurance Arthur J. 
Rouillard of New Hampshire has sent a 
questionnaire to all fire companies writ- 


Commissioner 


ing automobile insurance in the state 
asking for a variety of information. 
Sworn answers are to be filed by Octo- 
ber 15 with the department. 

The questionnaire calls for net pre- 
miums and incurred losses from Sep- 
tember 1, 1939, to August 31, 1940, on 
direct business only, on the following 
coverages on commercial vehicles of all 
types and on passenger cars, separately 
for fully paid-for cars and for mort- 


gaged or otherwise encumbered cars: 
fire; theft; comprehensive (excluding 
collision): full collision, $25, $50, $75, 


$100, $150, $250 and $500 deductible col- 
lision and all other forms of collision; 
single interest collision; single interest 
fire and theft, and embezzlement and 
conversion. 


Maryland Dep’t Officials 
Travel to Meet Public 


State Insurance Commissioner John B. 
Gontrum of Maryland 
plan by which insurance company rep- 
resentatives and the public in the Cum- 





has adopted a 


berland territory of the state who have 
business with the Insurance Department 
are saved trips to Baltimore to confer 
with officials of the Department. Cal- 
vert F. Stein, the Department’s actuary, 
has started a series of visits to Cumber- 
land to confer with those having sub- 
jects to take up with the Insurance De- 
partment. He is making two trips each 
month, starting in August. A large num- 
ber of persons conferred with him on 
insurance subjects during his first two 
trips. 

Although no facilities are available to 
have representatives of the Insurance 
Department visit other sections of Mary- 
land for the same purpose, Commissioner 
Gontrum said that he is in hopes that 
it will be found possible to extend the 
conferences to other sections some time 
in the future. 





National Surety Marine 
Corp. Getting Business 


Following the granting of a California 
certificate of authority to the National 
Surety Marine Corp, August 16, the 
Seyler-Dey Co., its Los Angeles general 
agents, began writing business for the 
company and has already placed a goodly 
volume. 





HEADS MD. DEMOCRATIC DRIVE 

Activities during the Democratic cam- 
paign in Maryland are to be headed by 
Truman B. Cash, head of Cash’s Real 
Estate & Insurance Agency, Westmin- 
ster, Md. During the last two years Mr. 
Cash has been treasurer of the Mary- 
land Association of Insurance Agents 
and is prominently identified with in- 
surance activities. He also is well known 
in political circles and was elected chair- 
man of the Democratic State Central 
Committee last June. Mr. Cash was 
selected to head the campaign at a con- 
ference of the leading Democrats of 
Maryland. 





TO COMPETE FOR GOLF PRIZES 

Southern California insurance men are 
going after some of the prizes in the 
California Amateur Golf Tournament to 
be held at Del Monte, beginning Sep- 
tember 2, Among those already en- 
tered from Los Angeles are Frank Cros- 
by, American Automobile; Jack Leavitt, 
broker; Fred Flora, General Associates ; 
George D. Robertson, Jr., broker; Robert 
T. Deering, Seyler-Dey Co. 


ROBERT WILLIAMS MARRIED 

Robert “Bob” Williams, Chicago man- 
ager for the Insurance Research & Re- 
view Service, and Miss Millicent Cum- 
mings of Detroit were married recently 
at West Lebanon, Ind. 





Insurer Recovers From Assured for 
Violation of Subrogation Clause 


The automobile of an insured against 


collision was damaged in the total 
amount of $85.50. The insurance com- 
pany was liable to insured under its 


policy to the extent of $85.88, represent- 
ing the portion of the loss in excess of 


$50. This sum the insurance company 
paid insured, taking a subrogation re- 
ceipt. Thereafter insured without the 


company’s knowledge or consent, exe- 
cuted a_ release to the tort-feasor, 
acknowledging receipt of $50 paid to him 
by such tort-feasor, “to cover all dam- 
ages, both to property and personal in- 
jury and all liability” arising out of the 
collision and which had resulted in speci- 
fically stated damage to the automobile, 
with “no injury sustained.” 

Learning of the settlement the insur- 
ance company brought an action against 


the insured to recover the damages, 
amounting to $85.88, which it claimed 
to have sustained as the result of in- 
sured’s violation of the subrogation 
agreement. 


The St. Louis Court of Appeals, Home 
of New York v. Smith, 140 S. W. 2d 64, 
reversing judgment for defendant with 
directions to enter judgment for plain- 
tiff for $85.88, said that the right of 
subrogation given by the policy “was 
one of the conditions upon which plain- 
tiff assumed the risk insured against; 
and inasmuch as its subrogation was 
limited to the extent that payment was 
made by it for a loss sustained by de- 
fendant within the coverage of the 


policy, the contractual obligation entered 
with between it and defendant was valid 
and enforceable. Mosby v. Aetna, 285 
Mo. 242, 225 S. W. 715; Dick v, Frank- 
lin Fire, 10 Mo. App. 376, 386.” 

The court held that from this it logi- 
cally followed that the insured by set- 
tling with and releasing the third party 
tort-feasor so that as to destroy the 
company’s right of subrogation violated 
his agreement with the company which 
had constituted a part of the consider- 
ation for the issuance of the policy, and 
could be compelled to return to the com- 
pany the money received from it in the 
discharge of its liability under the policy. 
Illinois Automobile Ins, Exch. v. Braun, 
280 Pa. 550, 124 Atl. 691, 36 A. L. R. 
1262; Phoenix Ins. Co v. Parsons, 129 
N. Y. 86, 29 N. E. 87; Norwich Union 
Fire Ins. Soc. v. Stang, 18 Ohio Cir. Ct. 
R. 464, 9 P. C. D. 576; Commercial Cas- 
ualty Ins. Co. v. Leebarn, 90 Pa. Super 
201. 


FIRE PROTECTION BOOKLETS 

The National Board of Fire Underwrit- 
ers has issued two new booklets, one 
giving standards for installation of 
sprinkler equipments as recommended by 
the National Fire Protection Association 
and the other standards for storage and 
handling of proxylin plastic in ware- 
houses and wholesale, jobbing, and retail 
stores, as recommended by the N. F. 
P. A. These revised recommendations 
were approved by the N. F. P. A. at the 
1940 annual meetings, 


PACIFIC COAST CLASSES 


Fire, Marine and Casualty Organizations 
Prepare for Series of Lectures 
Beginning Next Month 

A series of insurance classes will be 
held under auspices of the Fire Under- 
the 
Colvin, chairman 
The 
organization meeting for all classes ex- 
cept the casualty group will be held 
September 3 in San Francisco. Organi- 
zation meeting for the casualty group 
will be held October 2. for 
both groups will meet weekly until the 
end of the term of instruction. Coopera- 
ting with the Fire Underwriters Asso- 
ciation of the Pacific are the Inland 
Marine Underwriters Association, 
ualty Association of California, Account- 


writers Association of Pacific, and 
direction of Charles A. 
of the 


educational committee. 


Classes 


Cas- 


ants Association of San Francisco and 
the Board of Fire Underwriters of the 
Pacific. 

The instructors are J. H. Martin. as- 


sistant manager Standard Forms Bureau 
and past president Fire Underwriters 
Association of the Pacific; M. K. Rouse. 
superintendent schedule department 
Board of Fire Underwriters of the Paci- 


fic; H. B. Mariner, secretary-treasurer 
Fire Underwriters Association of the 
la ei fir: * 

Pacific ; A. C. Gorman, agency super- 


visor Fireman's Fund Indemnity; Joseph 
Foley, surveyor Board of Fire Under- 


writers of the Pacific Directors: G 
Kirkman Smith, secretary-manager In- 
land Marine Underwriters Association: 


Read Gibson, manager New 
Casualty. 


Amsterdam 





REPORT ON BRITISH COLUMBIA 
Superintendent Garrett Seeking Better 
Agents; Sees Good Future for Com- 
prehensive Coverages 
More careful selection of producers 
by other than life companies is recom- 
mended by Superintendent of Insurance 
Garrett of British Columbia in his re- 

port on business transacted in 1939. 
Assuming a population of 750,000, Mr 


Garrett estimates that “there is ap- 
proximately one life insurance agent for 
every 600 people, one agent for other 


classes of insurance for every 625 people 
and ‘one insurance salesman for every 
9-0 people 

“The life insurance companies are be- 





ginning to select their producers mor¢ 
carefully and in smaller numbers, witl 
an eye to quality rather than quantity 
The other kinds of insurance companies 
could well adopt similar steps.” 

With regard to the cost of 
business, Superintendent Garrett 
to a survey recently sponsored by 
Twentieth Century Fund, from whi 
the chief sinele fact to emerge is “that 
it costs considerably more on the aver- 
age to distribute goods than it does t 
make them.” The figures for the fire in- 
surance business derived from the sur- 
vey were 30.6% for acquisition expenses 


18 ce 


and ¢ tor management 
Superintendent Garrett notes the dr 


expenses 


in fire premiums of frem $4,370,000 
1920 and $5,950,000 in 1930 to $3,950,000 


in 1939, and says: “Knowledge 
‘comprehensive’ and ‘all-risk’ types 
coverage 1s spreading among the publi 


I am confident that a rich harvest 
awaits the companies which are most 
wide-awake to the fact that the publi 


wants simple, broad and inclusive insu 
ance.” He that l 
classes again recorded healthy er 


notes the miscellane 1s 


HEADS COUNCIL BLUFFS AGENTS 


T. M. Delaney was elected president 
of the Council Bluffs (lowa) Associatior 


of Insurance agents, succeeding Paul 
Newton. Gerald Mahon was named vice- 
president, and Harold Alexander, secre 
tary-treasurer. The executive commit- 
tee members include Newton, Hugl 


Blackwell and L, W. Squire 





The annual meeting and 
the Minneapolis Underwriters 
tion will be held September 9 at 
Interlachen Club. 
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E. C. Stone Would 


_ Insurance by 


Should a compulsory automobile lia- 
bility insurance law be enacted in New 
York, Edward C. Stone, United States 


veneral manager and attorney, Employ- 
ers’ Liability, believes it would cost auto- 
this an addi- 
Mr. Stone made that 


mobile owners of state 
tional $50,000,000. 
statement in an address on compulsory 
insurance to the New York State Bar 
Association, in recent midyear meeting at 
Saranac. Mr. Stone’s address was of 
particular importance to New Yorkers 
because of the compulsory bill in the 
state legislature, which has the support 
of Superintendent of Insurance Pink. 
Continuing his contention as to the 
effects of such a law in New York Mr. 
Stone said: 

“This estimate of $50,000,000 additional 
cost seems to be conservative. It cer- 
tainly is substantially correct if auto- 
mobile rates remain on the same level 
as they now are in New York. The ex- 
perience of Massachusetts demonstrates 
the present New York rates certainly 
cannot be reduced when a compulsory 
law is passed, and probably those rates 
would have to be increased if the Massa- 
chusetts experience means anything. 

Basis for Estimate 

“Today we are advised there are some- 
what over 2,500,000 automobiles regis- 
tered in New York. It is said that only 
25 or 3% of those cars are now in- 
sured, leaving 70 to 75% uninsured. The 
average rate today in New York for a 
$5/10,000 policy to cover personal in- 
juries is $37. Under a compulsory law, 
even with the guest occupant coverage 
eliminated and with the coverage re- 
stricted to New York, the average rate 
should not be less than $31. Thus, the 
now insured 70% to 75% of the automo- 
bile owners will have to pay to the in- 
surance companies at least something 
over $50,000,000, which they might well 
prefer or, indeed, need to spend in other 
ways. This is certainly a large levy to 
impose upon persons at present at least 
unwilling to insure, most of whom, by 
the way, do not have accidents and a 
good part of whom, perhaps, can pay 
to some extent at least the damages they 
cause when liable, and particularly when 
the greatest part of this huge sum 
when paid out to claimants will go for 
trivial injuries and claims that perhaps 
would not have been made except for 
compulsory insurance. 

“As some substantiation of this, in 
1935 the Massachusetts Automobile Rat- 
ing and Accident Prevention Bureau 
broke down the private passenger car 
experience for the 1934 policy year into 
Type of Claimant, by Size of Claim, 
from which it appeared that, out of 14,- 
834 pedestrians non-fatal claims, 11,074 
were settled or estimated to be disposed 
of for under $300, 12,350 for under $500 
and 13 for $5,000 or over. Of 38,811 
occupants of other vehicle non-fatal 
claims, 34,321 were settled or estimated 
to be disposed of for under $300, 36,481 
for under $500 and eight only for $5,000 
or over. 

Remedy At Huge Cost 

“Similar figures from the same source 
for the 1933 policy year showed that 
of 14,006 pedestrians non-fatal claims, 
ome 10,551 were settled or estimated to 
be disposed of for under $300, 11,783 for 
under $500, and twelve for $5,000 or 
over; and of 34,622 occupant of other 
vehicle non-fatal claims, 29,394 were 
settled or estimated to be disposed of 


Get Voluntary 


Offering Incentives 


for under $500, 
and eight for $5,000 or over. 


for under $300, 31,475 
“At a time when billions must be 
spent for the defense of this country, 
legislators may well hesitate to apply a 
rather questionable remedy at so huge 
a cost.” 
Incentives Lacking 


Mr. Stone said the evil complained of 
could be dealt with effectively if every 
car owner would insure voluntarily, but 
they won't do that, and the most serious 
objection to the so called financial re- 
sponsibility laws is that they apply after 
the accident. Incentives to insure are 
needed as well as the imposition of obli- 
gation. “Why then,” said Mr. Stone, 
“is not the better way to approach the 
matter to try to create these incentives 
or impose these obligations? We can 
invoke the aid of the principle applied 
in connection with workmen’s compensa- 
tion laws in states where state consti- 
tutions prevent their being made com- 
pulsory. 

“In those cases the incentive was 
created or the obligation imposed by 
taking away from the employer certain 
defenses. To avoid being in the situa- 
tion where he would be left with his 
defenses gone, he chose to take out the 
policy of compensation insurance. The 
law still looked upon it as a voluntary 
choice even though he really had, 


as 


practical matter, little choice, so great 
was the obligation imposed. 
Compensation Example 

“If, therefore, there could be certain 
incentives created or burdens imposed 
as a result of which the automobile 
owner would react as does the employer 
under the workmen’s compensation law, 
we should have him taking out his policy 
voluntarily and then we should have the 
advantages which go with voluntarilf 
taking out the policy. 

“These advantages are quite a few. 
First, the law could apply to the non- 
resident or foreigner. Second, the policy 


voluntarily secured covers within the 
state as respects accidents happening 
on both the public highways of the 


state and private property. Third, the 
policy secured voluntarily will cover ac- 
cidents occurring out of the state. More- 
over, the normal expirations of policies 
would come into being so that all pol- 
icies would not, as is the case in the 
compulsory law, have to start at the 
same registration date and then run for 
the calendar year. It has not before 
been pointed out that under the Massa- 
chusetts law all cars, if to be used for 
the whole year, must be registered as 
of January 1 of each year, and the 
motor vehicle liability policies must like- 
wise be issued then for the rest of the 
year. Thus, the policies have to be is- 
sued all at the same time—a peak load 
job requiring extra help, overtime, and 
additional expense to insurance com- 
panies. 





Actuating Volition 

“Many times persons are found guilty 
of offenses under the automobile code 
which do not bring about accidents. 
If, therefore, a person has been found 
guilty of a violation of such a law, and 
thereupon must furnish evidence of fin- 
ancial responsibility, we have imposed 
one obligation upon him which puts him 
in the position that as respects all acci- 
dents thereafter caused he will have 
furnished protection. 

“But if we, in addition, as respects 

(Continued on Page 30) 
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Claim Ass’n Program 
For Colorado Springs 


CONVENTION SEPTEMBER 9 T0 1 





Panel Discussion and Paper By Ralph 
Heller on Investigation of Disability 
Claims Among Features 


Program for the annual convention 
ot the International Claim Association— 
to be held September 9 to 11 at the 
Broadmoor Hotel, Colorado Springs— 
has been completed and includes some 
distinguished speakers on topics of vital 
interest. The headliners are as follows: 

Judge Richard Hartshorne of the 
Court of Common Pleas, Essex County, 
N. J., and president of the Interstate 
Commission on Crime, who will speak 
on the subject, “Our Insurance Against 
the Fifth Column.” 

Major General H. J. Brees of the 
United States Army, commander of the 
Eighth Corps Area, with headquarters 
at Fort Sam Houston, Texas, whose 
topic will be, “Our National Defense 
Program.” 

Henry |. Eager, insurance attorney 
of Kansas City, Mo., who will discuss 
various aspects of Missouri law as per- 
taining to claim adjusting. 

Lowell White, insurance attorney of 
Denver, Colo., who will talk on autop- 
sies as affecting claims under accident 
insurance contracts and double indem- 
nity provisions, 

Welcome by Colorado Governor 

The convention opens Monday, Sep- 
tember 9, with an address of welcome by 
Governor Ralph L. Carr of Colorado, 
followed by greetings from the State 
Insurance Department brought by In- 
surance Commissioner Luke J. Kavan- 
augh. Then comes the presidential ad- 
dress by Daniel J. Reidy, assistant sec- 
retary, Guardian Life, president of the 
association. The essay contest con- 
ducted this year among junior members 
ot claim departments in companies hold- 
ing membership in the association will 
be featured by President Reidy as one 
of the milestones of his administration. 
A total of 128 essays were submitted 
on the given topic of “The Claim De- 
partment, Builder of Good Will,” and 
it is hoped that some of the winners can 
attend the meeting and personally re- 
ceive their awards. Their names appear 
on another page. 

Investigation of Disability Claims 

One of the biggest topics before the 
convention will be a discussion of the 
paper by Ralph Heller, supervisor, claim 
department of the Prudential, on the 
subject of Investigation of Disability 
Claims. This comes Wednesday morn- 
ing which will be a closed session. The 
purpose of the discussion is to bring 
about a better understanding of the at- 
titude of various companies in this work 
and to promote methods that will reduce 
the number of cases requiring obser- 
vation of the insured’s activities. It 
is learned that Mr. Heller’s paper 1s 
based on a nation-wide survey conducted 
by the Prudential. 

Another feature the same morning will 


be a panel discussion modeled alter 
the famous “Information Please” radio 
program on questions—about fifty m 


all—submitted two months ago to mem- 
bers of the International Claim Associa- 
tion. The panel experts will include 
members of the executive committee 
along with law and medical committee- 
men including Dr. Lloyd Miller, General 
American of St. Louis (medical) and 
J. Edwin Dowling, Metropolitan Lite, 
law chairman. 

Press committee chairman is J. Doyle 
DeWitt, Travelers, and program chait- 


man, A. P. Jaques, Prudential. 
, Entertainment 
An informal reception Sunday eveé- 


ning, September 8, for members and 
guests is an enjoyable custom of the 
association. Officers and executive com- 
mitteemen are hosts. Monday after- 
noon the ladies will have a bridge tour- 
nament arranged by Miss Georgia Nel- 
(Continued on Page 30) 
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The Significance of Plattsburg 
By Richard J. Hill, Jr. 
Manager New York Bonding Department, Maryland Casualty 


(editor's Note: Mr. Hill was a mem- 
sy of the large group of business and 
wofessional men who spent the month of 
J,'y at Plattsburg, N. Y., in learning about 


deorn military training and methods of 


-arfare.) 
“Plattsburg 1940” was conceived and 
recruited in less than three weeks, with 


an initial quota of 500. There were 850 


at the July camp. Hundreds of applica- 


tions have been received for a similar 
p in September, if arrangements can 
camp. Not a bad 


“entrenched greed” 


cam 
he made for such a 
commentary the 
supposedly represented by the business 


on 
and professional men who are eligible 
for enrollment. 
No Substitute for Man-Power 

The modern army may be streamlined, 
with speed and mobility as its new gods, 
found a way to 
clothes 


hut no one as yet has 


get men from civilian into uni- 


form without long waiting lines. Lines 
o register, for physical examination, for 

trousers—all patient, 
all as good-humored and forebearing as 


hoes, hats, shirts, 


a football crowd. A difference in the 
1940 lines was quite apparent, though, 
to one who skirted the fringe of the 


years do add to the busi- 
“chests” 


last war—the 
ness man’s girth. Some of the 
had slipped well down toward the knees 
but trousers which barely met on July 
5 were belted into deep folds by August 
3, so therein lies no serious obstacle to 
military progress. 

Once clothed, training started with no 
delay. Regular army officers and “non 
coms” were in command for the first 
few days, but as soon as possible com- 
mand was turned over to trainees and 
various positions rotated, still however, 
under the watchful eyes of the regulars. 
Only once were the regulars stumped 
lor an answer and that was when a 
trainee asked where pajamas were to be 
kept. The corporal asked the sergeant, 
the sergeant asked the major and the 
great problem was settled—pajamas were 
to be neatly folded and well hidden under 


the pillow. The new army has great 
flexibility. 

F Real Traning 

Then came training in earnest, the 


new manual of arms, close order drill, ex- 
tended order, combat principles, scouting, 
patrolling. Unfortunately, the lack of 
equipment made it necessary to resort 
to demonstration in many _ instances, 
rather than actual practice in the use 


of modern arms. The battalion was 
equpped with Springfields, and only 
witnessed demonstration of the new 


Garand rifle—one or two being allotted 
‘oa company so that the men could at 
least handle them and learn to take 
them apart. One somewhat antiquated 
tank was finally made available after 
the exertion of great effort on the part 
of the commanding officer. Fifty calibre 
machine guns and 37 M.M. anti-tank 
guns were demonstrated but again were 
not available in sufficient quantities for 
use by the trainees. The same was true 
of the new 60 M.M. mortars, and the 
automatic rifles. 

But, then, shortages of equipment are 
not unique to the army. Here are just 


4 tew figures as to the infantry equip- 
ment situation on May 15, 1940: 

7 On Hand Required 
/ M.M. anti-aircraft guns. 15 1,423 

ge. machine guns.......... 1,114 1,682 
~- -automatic rifles ...... 38,000 240,559 

ns M.M. anti-tank guns.... 228 1,388 
60 M.M. mortars.......... 3 3,766 
05 M.M. howitzers....... 0 120 


This is only a partial list of the short- 
ages and does not take into consideration 





Fabian Studios 
RICHARD J. HILL, JR. 
any possible increase made necessary 


nor does it 
National 


by enlargement of the army, 
consider the needs of the 
Guard. 


All Are Impressed 


Small wonder that the trainees were, 
to a man, impressed with the nation’s 
lack of preparedness, and a realization of 
how much there is to do and to learn. 

Three days of maneuvers climaxed the 
training period. Kain, heat, blistered 
feet and the discomfort of pup tents 
were all accepted with no complaint and 
due to the previous conditioning of the 


men, performed with few serious mis- 
haps. It is difficult to imagine that 
mature men could become so intent on 


maneuvers that actual physical combat 
between members of opposing forces had 
to be stopped in a few instances, thereby 
demonstrating the wisdom of the rule 
that members of opposing forces on 
maneuvers shall not approach within one 
hundred yards of each other. Likewise, 
illustrating the degree of intensity with 
which the trainees undertook their work. 

The motives which prompted the 
“Plattsburgers” to give up a month for 
military training were interesting. In 
answer to a questionnaire some said that 
they had done it for patriotic reasons, 
others to prepare themselves for eventu- 
alities, still others considered it a pa- 
triotic duty, but of the whole eight hun- 


dred only one gave the desire for a 
commission as his reason for coming. 
Whatever may have been the reason 


it is a fact that World War majors, cap- 
tains and lieutenants, millionaires, prom- 
inent executives and lawyers policed the 
company street, did their K. P. and other 
menial tasks cheerfully and willingly, 
though many of them had thought that 
such duties were over for them twenty 
odd years ago. The average American 
is not only a resilient but a willing fel- 
low once given a task to do. 


Average Age Was 38 


The trainee battalion, as is commonly 
known, was made up of men from 25 to 
50, the average age of the group being 
38. Among them were prominent law- 
vers, ministers, bankers, politicians, 
World War officers—a number with 
decorations—and many others, who have 
received high honors in their chosen line 
of endeavor or for civic achievement— 


but not one, regardless of his status 
in civil life, failed to feel a thrill when 
Col. James I. Muir at the closing exer- 


cise finished his speech with the simple 
statement of praise, “Well done, 
soldier !”. 





Field Changes Made 
By American Surety 


AFFECT NEW YORK AREA 


Jersey City Consolidated With Newark 
Branch; Arthur Schneider and W. R. 
Ehrmanntraut Promoted 
The promotion of W. R. Ehrmanntraut 
features the changes being made _ by 
American Surety and New York Case 
ualty in the metropolitan (N. Y.) area 


Gs 


W. R. EHRMANNTRAUT 
effective September 1. These changes 
include the following: 

The joint branch office of both com- 


panies at Jersey City, N. J., will be con- 
solidated with the Newark branch office 
and the consolidated offices will be under 
the supervision of H. N. Hutchinson, the 
present manager at Newark. Arthur 
Schneider, formerly manager at Jersey 
City, has been appointed manager of 
the metropolitan branch office of the 
New York Casualty which up to this 
time has been directed by Mr. Ehrmann- 
traut 

In turn W. R. Ehrmanntraut has 
been appointed manager of the metro- 
politan branch office of the American 
Surety at which M. L. Jenks continues 
as vice-president-in-charge. 


Careers of Schneider and Ehrmanntraut 


Mr. Schneider, born in Brooklyn, N. 
Y., attended Brooklyn Law School. He 
has been in the continuous employ of 
the company since 1913. On March 1, 
1916, he was appointed manager of the 
Jersey City branch office. 

Mr. Ehrmanntraut was born in Daven- 
port, Iowa, but was educated in the East, 
attending Gonzaga Preparatory School 
and Georgetown. University where he 
received the degrees of LLB and LLM. 
He was admitted to the Bar of the Dis- 
trict of Columbia, and later to practice 
before the Supreme Court of the United 
States. While attending law school, he 
covered the foreign embassies and the 
Departments of Agriculture and Com- 
merce for the United Press. 

In the early part of 1917 he entered 
the company’s Federal bond bureau at 
Washington. Shortly after the entry of 
the United States into the World War, 
he enlisted in the United States Navy, 
later being commissioned in the Flying 
Corps and spent fourteen months abroad 


in service with the British and the 
French, and finally as commanding off- 
cer of the United States Naval Air 


Station at Castletownbere, Ireland. Upon 
returning to the United States, he spent 
nearly a year on the Pacific coast on 
an assignment under the personal super- 


vision of the United States Attorney 
General. 
Mr. Ehrmanntraut re-entered the 


American Surety in 1921 as an inspector 
in its home office claim department. 


Subsequently he was aasdeael to the 


Special Cars for Delegates 
On White Sulphur Train 
Cc. W 


International 


cretary-treasurer 
Casualty & 
week 


Fairchild, sec 
Association of 
this 
organization prelimin 


Surety Underwriters, gave 


members of that 
the forthcoming 
White Sulphur 
with the Na 
& Surety 
gathering, as pre- 
from Monday, 
October 10 


train fare rates 


ary details regarding 
nvention at 
West 
Association of 


The 


announce d, 


joint ce 
Springs, Virginia, 


Casualty 


tional 
Agents. 


viously 


annual 
runs 
October 7, to Thursday, 
No 
are 
advises 
be ing 1 Me ade 


special convention 
available this year, Mr. Fairchild 
Tentative arrangements are now 
for special cars on the train 
leaving New York Sunday evening, 6:30 
p.m. E.S.T., October 6, and arriving at 
White Sulphur at 6:20 a.m. the next 
morning. Those who cannot leave on 
this train are urged to notify Mr. Fair- 
child of the kind of reservation de 
sired 

The Greenbrier is again extending 
special convention hotel rates to those 
attending this meeting and reservations 
should be made direct with George D 


O’Brien, assistant manager of the hotel 

The joint convention — committee 
is composed of Mr. Fairchild and C. H 
Sovran Chicago, secretary of the agents’ 


association. 


PALMER ENJOINED BY COURT 


Illinois Director Canact Enforce Order 
Barring Use of Equity Rates on 
Automobile Fleets 


A temporary injunction to restrair 
Ilinois Director of Insurance Palmer 
from enforcing his order AR41, in whicl 
he declared that companies may not us¢ 
equity rates on automobile fleets, was 
granted at Chicago by Judge Benjamir 
Epstein in the Cook County. Circuit 
Court. Mr. Palmer was not represented 
in court Aug 20 when the case was 
called, but it was said by Attorney Rus- 


sell Locke, counsel for the Insurance 
Brokers Association of Illinois, that he 
had agreed to the injunction at the time 
of service of the papers 

Under court procedure Mr. Palmer 
had until August 27 to make his answer 
in the suit which was d August 14 
setting up three principle petitioners 


The injunction was a general order and 
halted enforcement of all nine provisions 
of AR41 The suit of the American 
Automobile, St. Louis, which was filed 
in Superior Court was scheduled to come 
up for hearing after Mr. Palmer has filed 
his reply 


Henry W. Nichols Will 
Address Bar Association 


When the American Bar 
meets in Philadelphia September 8 Henry 
W. Nichols, sieacanaaiiaae and general 
counsel, National Surety Corp., will ad- 
dress the probate law division on prog- 
ress and legislation concerning pers« 
suretyship for guardians. This address 
l Nichols will be a sequel to his 


Association 


i 
nal 


DV Mr. 
address last year on fiduciaries and their 
security. 





production department. In 1923 he was 
appointed manager of the metropolitan 
soliciting division; in 1927 manager of 
the brokers service branch; in 1932 man- 
ager of the metropolitan branch of New 





York Casualty. 

Active in civic affairs Mr. Ehrmann- 
traut is past president of the Youn 
Men’s Board of Trade of New Y 
secretary-treasurer of the New York 
Surety Managers’ Luncheon Club; past 
Commander of the Insurance Post 1081, 


American Legion. He is a director of 
the New York American Legion Child- 
ren’s Camp, and is counselor at the West 
Side Continuation High School where 
more than 3,000 underprivileged boys are 
being taught a trade. 
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Woodmen Accident At 
Half Century Mark 


HONOR PAID TO ITS FOUNDER 


President E. J. Faulkner Tells of Motives 
That Actuated Formation of 
Company and Its Objectives 


Accident of 


The Woodmen Lincoln, 
Neb., is a half century old this year. 
The late Dr. A. O. Faulkner was founder 
of the company. His original idea was 
to provide insurance at a price that most 
people are in position to pay and at 
the same time pay all policyholders’ 
claims promptly. The company’s man- 


has always kept that original 


in mind and followed it. 


agement 
purpose 


Dr. Faulkner grew up on a farm in 
Henry County, Iowa. In 1859, when he 
was born, Henry County was something 
of a frontier. Young Faulkner made 
time between duties at home to attend 
an academy at Mount Pleasant, Ia. He 


had determined to enter the medical pro- 


fession. He was confronted with a dif- 
ficult financial resource problem but he 
solved that by reat al school in one 
of those small red buildings on a hill 
near Seward, Neb. Later he entered 
Hahneman Medical College in Chicago 
and after two years, which was the re- 


quired time then, he received his degree 
and began his practice in Fairfield, la. 
In 1883 he one and made his home 
in Seward and later in York, Neb. 


Faulkner First President 


In those days, in that region, there 
wasn’t much for a doctor to do and it 
was difficult to collect for what he did. 
Dr. Faulkner conceived the idea of 
forming an insurance company to pro- 
tect against some of the ills that befell 
the many people with whom he had be- 
come acquainted. In 1889 he organized 
the Woodmen Accident Co. and became 
its first president. The company’s office 
consisted of one room in the basement 
of a building that still stands in York, 
Nebraska, at the Court House Square. 
The company operated first on the 
assessment plan but changed to the 
mutual legal reserve plan under which 
it is held by law to rigid regulation. In 


1891 it issued 806 policies, in 1930 it 
issued 707,792 and in 1940, to July 18, 
it had issued 1,065,000. 

As the company gained in experience 


it liberalized its contracts and service to 
policyholders. Meanwhile much larger 
offices became necessary and now the 
company has its own building at Thir- 
teenth and N. Streets, Lincoln. It has 
always been a feature with Woodmen 
Accident to keep costs of management as 
and the 


low as_ possible company’s 
latest home office structure, with every- 
thing that is essential to wise economy, 


is aiding in that effort. 


President’s Message 


Woodmen Accident issues a house 
organ called Waco. The August issue 
was commemorative of the company’s 
fiftieth anniversary and also of the 
founder, Dr. A. O. Faulkner. That issue 
is illustrated profusely and E, J. Faulk- 
ner, grandson of Dr. Faulkner, who is 
now president, conveys a message in 
which the following appears: 

“This fiftieth anniversary issue of 
Waco is respectfully dedicated to the 
memory of Dr. A. O. Faulkner, the 


founder and first president of our com- 
pany. Any history of the development 
and progress of Woodmen Accident 
Company or any similar business enter- 


prise must be inseparably linked with the 
man who conceived and launched it. His 
idea and ideals are, in truth, the founda- 
tion upon which the edifice that stands 
today has been built. We doubt if any 
other business has clung more closely to 
its original plan, and wisely so, since 


that plan, first laid down by the founder, 
has proved so sound as to have endured 
through a full fifty years. 


Many Contributors 


“The original congept and purpose of 
Woodmen Accident Company, to quote 
Dr. Faulkner, was ‘to give the greatest 
amount of protection to the greatest 
number for the least and to pay 
all claims promptly and in full.” That 
idea remains the company’s purpose now. 
That it has been successful in carrying 
it forward is best attested to by thou- 
sands of loyal policyholders everywhere. 
In view of all this it is fitting and proper 
that considerable space in this memorial 
edition of Waco be devoted to the history 
of the early days of the company and 
particularly to the man who was both 
its father and guiding genius. To do 
this is not to overlook for one moment 
that great army of men and women in 
the field who have made and are making 
their individual and collective contribu- 
tions to the building of this institution 
and insuring by their loyalty and good 
faith that its service will be well and 
properly represented to the people in 
their communities. Above all, there is 
the awareness that insurance must be 
sold before it can be serviced. This, 
then, is a record of men and women with 
a single purpose, whose devotion through 
the years has sustained a great and 
worthy enterprise.” 


cost 


Medical Expense Rider 
Approved in Minnesota 


Commissioner Frank Yetka of Min- 
nesota has approved, with certain restric- 
tions, medical expense endorsements on 
automobile public liability policies. Al- 
though he says there is no specific law 
in the state relating to such coverage 
Mr. Yetka’s opinion is that such en- 
dorsements, if written under certain con- 
ditions and in certain form, are not in 
violation of the law and not contrary to 
public policy. 

Commissioner Yetka has prepared and 
had printed a form which companies may 
use in issuing the endorsement in Min- 
nesota. In his order. he also lists the 
conditions under which the riders may be 
written. These include: 

Such shall cover 
tains injury 
out of the 
business” 


form any person who sus- 


bodily caused by accident and 


arising use of a “pleasure and 


the 
excluding 


automobile 
the 


carried 


used by or with per- 


mission of named insured, any 


person for charge; any person to or 


for whom benefits are payable under any work- 


men’s compensation law and any person in or 


upon any other automobile. 


Limits of liability units of $250 
$500 and in no case exceeding $500. 
Endorsement 


mobile 


set in and 


may be attached 
liability 

Experience arising out of 
must be 


only to auto- 


public policies, 
endorsement 


the 


such 


segregated and made available to 
commissioner. 
Endorsement may be attached to existing 


policies on a pro rata basis, 


Ramey Month in September 

Washington National of Evanston, III. 
is observing Ramey Month in September 
during which agents will roll up a volume 
of casualty business in honor of James 
Ramey, executive vice-president and sec- 
retary. This Summer he celebrated his 
seventeenth anniversary with the com- 
pany, and currently in The Builder 
tribute is paid to his service by George 
k. Kendall, president of the company. 


1ST DIPLOMA TO C. H. KARSCH 
_E. H. Ferguson, Great Northern Life, 
Chicago, president of the National Acci- 
dent & Health Association, recently pre- 


sented the first diploma to be’ issued 
by the sponsors of the Taylor A. & H. 
insurance course to Charles H. Karsch, 


Mansur B, 
course. 


Indianapolis. 
author of this 


Oakes is 


Fees Incurred by Wage Earners 
Confined to a Hospital 
To help people pay medical and surgt- 
cal costs while ill in hospitals, the Medi- 
cal Society of New Jersey is working 


out a voluntary insurance plan. It dif- 
fers from the Medical Service Plan of 
New Jersey, which will provide medical 
and surgical care for families. The new 
plan, called the Medical and Surgical 
Plan for Hospitalized Patients, is to 


protect the wage earner of a family from 
expensive operations or illnesses that 


require a term in a hospital. 

All employed persons in groups of 
ten or more, provided they constitute 
75% of those in the same place of em- 


eligible. For the be- 
employed persons will be 


ployment, will be 
ginning, only 
enrolled. 

\lthough formulated for the low wage 
group, persons in higher brackets will be 
taken. The society’s other plan, the 
medical service plan, is limited to fami- 
lies whose total income is not more than 
$2,400, or individuals of $1,600. 

The service will cost men sixty-five 
cents a month and women $1.10. The 
rate each month for those in mixed 
groups of men and women will vary 
according to the percentage of women. 

Total fees paid in any One year will 
not exceed $250, regardless of the num- 


ber of hospitalization periods. Pay- 
ments of diagnostic X-ray examinations 
will be limited to $15 during any one 
period in a hospital. 

The plan will be under the Medical 
Service Administration of New Jersey 
which was incorporated a short time 
avo under auspices of the medical so- 
ciety. This is the third plan announced 


by the administration to help low wage 


zroups meet medical costs. 


KILLICK HAS SAFETY CAR 
California Man Designs One Completely 
Surrounded with Shock Absorbing 
Bumper Device 

Automobile accidents and safety edu- 
cation were said to be increasing at 
about the same rate as ten years ago by 
Victor W. Killick, Sacramento, who had 
organized a statistical bureau in the 
state department of motor vehicles. In 
1936 he showed that of the 12,000 drivers 


involved in accidents, more than three- 
fourths had never had an accident in 
eight years or more of driving. Now 
he has planned a “safety car.” A few 
of the features illustrate the principle, 
says the magazine Think: “Of tear drop 
design, rounded out in front, and with 


all outer appurtenances removed, the car 
will be completely surrounded with a 
shock absorbing bumper. The motor will 
be over the rear axle and the driver will 
sit well in front. Glass substitutes will 
be used for windows and electrical sema- 
phores will take the place of arm sig- 
nals. Except in the rare case of dead 
center collisions, head on crack-ups will 
be impossible. The tear drop shape will 


cause colliding cars to sheer off, with 
a minimum of damage, says the de- 
signer.” Think is published by Inter- 


national Business Machines Corp. 


Standard Accident Employes 


on Community Fund Tour 

A group representing various depart- 
ments of the Standard Accident recently 
participated in a “Follow-Your-Dollar” 
tour sponsored by the Detroit Commun- 
ity Fund. The object of the tour, which 
was developed for the representatives 
of various Detroit institutions, was to 
show the contributing members of the 
Detroit Community Fund where the 
money goes that they contribute. Robert 
J. Walker, advertising manager, handled 
the details. 

The tour arranged for Standard Acci- 
dent representatives included the St. 
Francis Home for Boys at Detroit, the 
Children’s Hospital and Convalescent 
Home at Farmington, Mich., and the 
Ford Republic, an institution for boys, 
also at Farmington, Mich. 


Over 300 insurance brokers and 
agents in New York, New Jersey ang 
Connecticut are now doing business 
with L. D. Muller Agency. Get in touch 
with us at once to learn why. 


L. D. MULLER AGENCY 
Accident & Health General Agents 
90 John St., New York 
Worth 2-4090 
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ATHLETES WANT INSURANCE 


New Jersey Study to Be Made of Plan | 


Now Operative Among High Schools 
Throughout California 
Insurance against injury to high school 


athletes, particularly football players, 
will be studied by Dr. Allen G. Ireland, 
New Jersey director of health, safety 
and physical education, with a view to 
its application in that state. The New 
Jersey study will be based on a plan 
now operated in California. This is a 


cooperative plan administered by 
superintendent of schools at 
Grove. Premiums of $1 a_ player for 
football, fifty cents for other sports, 
are paid by the athletes themselves, stu- 
dent associations, or the schools. Bene- 
fits range up to $200, and are based on 
a flat sum for each type of injury. ; Near- 
ly half the California high schools par- 
ticipate. About 300 claims were paid 
last season. 


Idaho Agents Hear Phone 
Talk By Ray Murphy 


Third of his 
addresses delivered from New York to 
insurance agents’ conventions meeting 
in the Far West was completed August 
12 when Ray Murphy, assistant general 
manager, Association of Casualty & 
Surety Executives, spoke to the Idaho 
Association of Insurance Agents, meet- 
ing at Hayden Lake, Idaho. He talked 
direct from his re sidence in Great Neck, 


eS 


the 
Pacific 


long-distance telephone 


Lelune ii in New Post 
Jerome Lederer, chief engineer of Aer 
Insurance Underwriters, New York, and 


w 


JEROME LEDERER 


its news letter, has resigned 
to accept the post of director 
safety bureau in the Civil 
Board. 


EXTENDING SCOPE 


editor of 
recently 
of the 

nautic Ss 


The Craftsman of Boston, which re 
cently reinsured the regular A. & 
business of the United Casualty of West- 
field, Mass., is entering all states 1 
which the United Casualty former 


operated. 


Aero: | 
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Dick Barton of Denver 
Enjoys N. Y. Sights 


A WILLKIE ENTHUSIAST 





Standart & Main Production Manager 
Since 1924; Three Letter Man At 
College; Business ) Good, He Says 


One of the attractive personalities 
among the fire-casualty production men 
of Colorado is Richard Barton of the 
Standart & Main Agency of Denver 
which represents the Royal Indemnity as 
veneral agents for (¢ ‘olorado and W yom- 
ing. Making his first visit to New York 
City since 1936, Mr. Barton gave The 
Eastern Underwriter the benefit of in- 
surance conditions of his section of the 
country a few weeks ago as well as 
speaking with great pride over meeting 
Wendell L. Willkie, presidential candi- 
date of the Republican party. That 
came about when Mr. Willkie was on 
his vacation in Colorado and Barton, 
chatting with him informally, formed a 
favorable impression of the Republican 
leader's alertness, courageousness and 
ability to win over people by the strength 
of his personality and strong convictions. 
Three Letter Man At College 

One of Dick Barton’s 

athletics and during the past 
acted as an official in the N.C.A.A. 
championship basketball game between 
the University of Kansas and University 


hobbies is 


Winter he 


of Indiana. The latter team won in an 
exciting fight to the finish. Each official 
received a wrist watch, and proud of 
his own, Mr. Barton is equally proud 
of the record he made as a three letter 
man at Colorado State College of Me- 


chanical Arts, Fort Collins, from which 


he graduated in 1924 with a degree in 
civil engineering. He starred in foot- 
ball, baseball and basketball. With the 
exception of three months in the tele- 
phone company service he has been 
with Standart & Main ever since he 
finished at college sixteen years 
of valuable experience. 

He indicated to The Eastern Under- 
writer that business is good so far this 
year in his section, that morale is 
stronger and agents are leaving no stones 
unturned in creating business. The Na- 
tional Defense program is expected to 
help materially. 


Sub-Agents “Underwrite Locally” 

Covering a wide territory in his pro- 
duction efforts Mr. Barton keeps in con- 
tact with nearly 100 agents located in 
Colorado and Wyoming which report 
their business to Standart & Main. He 
explained to the writer the close rela- 
tionship which exists between these pro- 
ducers and the Standart & Main office. 
With explicit confidence in their ability 
to “underwrite locally” the agency has 
rarely been mistaken in Jjts judgment in 
this connection. Inspections are also 
handled locally by these sub-agents and 
with satisfactory results. 

Mr. Barton’s New York City visit was 
a combination business and_ pleasure 
trip. After conferring with officials at 
Royal Indemnity’s home office he and 
Mrs. Barton “saw the town” and their 
itinerary included the Aquarium, Rocke- 
feller Center, Fifth Avenue and_ the 
New York World’s Fair. “We're having 
a fine time here,” he said, “but there’s 
no place like home.’ Fishing and hunt- 
ing are his favorite diversions. 

Scandart & Main represents about 
twenty-five companies (including mem- 
bers of the Royal-Liverpool Groups) in 


M. N. PLATT TO LOS ANGELES 


Leaves New York Post With Travelers 
to Become Casualty Manager of Coast 
Office of Company; His Career 
Platt, manager of compen- 
and automobile lines in 
New York, branch 


Myron N., 
liability 
John 


sation, 


the 55 Street, 





MYRON N. PLATT 

of ce of the Travelers for the past three 
years, is being transferred to the Los 
Angeles office as manager of casualty 





Royal Indemnity. That 
casualty connection, 


addition to the 
company is its only 


dating back to Royal Indemnity’s in- 
ception more than twenty-five years 
ago. Mr. Standart’s career in insur- 


ance began in 1894 and Mr. Main joined 
forces with him in 1906. 


L. M. Schnoor’s New Post 
With Travelers in Columbus 


Leonard M. Schnoor has been 
pointed assistant manager, fidelity and 
surety lines, of the Columbus, O., branch 
office of the Travelers. A native of Oak 
Harbor, O., Mr. Schnoor received part 
of his education at local schools. His 
bonding career embraces fourteen years 
of experience, eleven of which were 
spent as manager. 


ap- 





D. B. MATHESON PROMOTED 
The Continental Casualty has promot- 
ed Donald B. Matheson to production 





work in its New York metropolitan 
office. Mr. Matheson has been with 
the Continental for eight years and is 
well acquainted with New York City 
brokers. 

lines effective September 16. Mr. Platt 
is now on his way to the Pacific Coast 


visiting friends en route. In Los An- 
geles he will succeed William FE. Shiels, 
casualty manager of the Travelers there 
since 1917, who has retired. 


In taking his new post Mr. Platt real- 
izes an ambition he has long anticipated 
for a managerial position with his com- 
pany on the Pacific Coast. He has been 
twenty-seven years in the insurance busi- 
ness, all with the Travelers. He began 
in the audit department in 1913, later 
became payroll auditor, attended the 
home office training school for casualty 
agents, served as special agent in New 
York City, Bridgeport and Denver, 
where he became manager in January, 
1917. Transferred to Kansas City as 
manager in 1920, Mr. Platt made a bril- 
liant record there increasing production 
Solieuaal: In 


nine times its previous 
1936 he was made manager of the Hart- 
ford branch office. Three years later 


he was promoted to manager of the com- 
pensation, liability and automobile lines 
of the 55 John Street, New York City, 
fice, a position he now relinquishes 
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C. W. Van Beynum Gives Progress 
Report on Advertising of Travelers 


The present national advertising program of the Travelers Companies of Hart- 
ford is now in its tenth year and throughout this period the emphasis has been on 
the value of a well-trained insurance man who should be consulted by the policy- 


holder on all matters affecting his insurance problems. 


That the Travelers is well 


satisfied with the results in prestige-building achieved to date is indicated in the 


“progress report” made by C. W 


Van Beynum, publicity director of the Com- 


panies, to the recent 75th anniversary convention held at Chateau Frontenac, Quebec. 


One of his most significant 


Statements was 


that “our experience leads us to 


believe that any money that we can spend on advertising can be spent to far better 
advantage in building the prestige of the Companies and even more important, in 


building the prestige of our agents, than in attempting to find prospects.” 


Travelers 


began advertising at the same time as it began business in 1865, says Mr. Van 


Beynum. 


and 
the 
Travelers has to be sold. The year 1933 
Most of the 
however, much of the public seems to be 


the 
company as 


occasions security 


On 
stability of 


rare 
such a 
was such a _ period. time, 
to accept the promises of any 

that the 
minimum standard of solvency set by the 


willing 
company can measure up to 
state or provincial insurance departments 
of the United States or Canada. 

It is the service that goes with insur- 
ance that has to be sold frequently. 
That may not be true in connection with 
boiler insurance, where the service ac- 
tually more than the insurance 
does; where from 10 to 20% of the pre- 
mium goes for indemnity, but nearly 
50% for inspection and feed water 
analysis. 

On other lines the cost of the service 
is always being questioned. In hard 
times it is questioned more frequently 
than in good times, but even during the 
very prosperous twenties and before the 
stock market debacle of 1929 and the 
bank difficulties of 1932 and ’33, too 
many people were questioning the value 
of the service of the insurance agent in 
connection with automobile insurance. 


Doubt As to Monetary Value of 
Auto Ins. Advice 


It was not necessary to have a survey 
such as General Motors conducts con- 
tinuously, or a Gallup Poll to determine 
that there were thousands of car owners 
who were willing to forego entirely the 
services of an agent in exchange for the 
promise of a 15, 20 or 25% dividend. The 
growth of certain non-agency companies 
during the later ’twenties, and their 
accelerated growth during the early 
thirties was indicative of the doubt that 
existed in the minds of many that there 
was real monetary value in the advice 
that an agent can give on the kinds and 
amounts of insurance that a car owner 
should have. And there was doubt 
about the monetary value of the help 
that he could render at the time of an 
accident or a claim. 

So when the Travelers did make a 
survey in 1930 to determine which ser- 
vice that advertising might perform was 
most in need of being performed, it 
wasn’t difficult to decide that our em- 
phasis should be on the value of the 
service that agents render. With an 
appropriation provided by President 
Zacher we began our present adver- 
tising campaign. At first we used chiefly 


costs 


newspapers in cities where the com- 
pany maintains branches and general 
agencies. And in every one of those 


advertisements was a paragraph which 
said: 
“A well-trained insurance man can contribute 


materially to the service and security you re- 
ceive for the dollars you pay for insurance. 
Consult him on all matters affecting your in- 


” 


surance problems. 


Financial Stability Emphasized 


In ’32 and those 
periods when it seemed very important 
to emphasize the financial integrity and 
stability of our companies, and while 
practically our entire appropriation in 
those two years was spent toward the 
promotion of that one idea, we did not 
forego entirely the longer-time job that 
we had found was necessary. Even in 


33 Calc one ol 


Other features of his talk follow: 





C. W. VAN BEYNUM 


connection with that financial advertis- 
ing, we remembered to remind people 
that the services which agents render are 
valuable. The period of financial doubt 
passed and by the end of 1938 it was 
possible to resume the general program 
that had been inaugurated in ’31. We 
have carried on consistently since then, 
pointing out to people that the insurance 
agent is a friend of man. 

When in 1930 we were considering the 
general advertising program that was 
inaugurated in ’31, we employed our pres- 
ent advertising agency of Young & 
Rubicam to make our survey of public 
attitudes toward insurance. It was one 
of those surveys that became a fore- 
runner of the present Gallup Polls. 


Confidence Building Advertising 


We hope, of course, that our advertis- 
ing is doing more than merely making 
it easier for you to get beyond the doors 
that are shut to the general run of in- 
surance agents. We hope that it is 
doing more than merely making it easy 
for you to discuss insurance. We hope 
that it is actually convincing people that 
the service that you render is worth 
every cent of premium that they pay for 
it. There were, no doubt, various peo- 
ple at Washington during the past year, 
at Albany, N. Y., and at various other 
places, who were ready to testify that 
the life insurance business doesn’t need 
agents; that it can be conducted as 
well, and more economically, over the 
counter, and I like to think of Travelers 
advertising as insurance against that 
type of propaganda and misinformation. 

I realize that there are some who 
are skeptical of the number of words 
we use, who believe that we should be 
briefer, or more flamboyant, or more 
assertive. I do want to tell you, how- 
ever, that we are not working entirely 
in the dark; that we are checking this 
advertising regularly and continuously; 
that not only does the advertising agency 
which we employ have as good a check- 
ing system as can be found, but we 
check our checking system. 

The publications that we use regularly 
are The Saturday Evening Post. Col- 
lier’s and the National Geographic. In 
all three we attempt to fit our copy to 
the publications, to the moods of the 
people when they are reading those pub- 
lications. 


What Check Reveals 


From these checks and surveys it is 
revealed that insurance advertising as a 
class is not read as well as the adver- 
tising of automobiles, but I can truth- 
fully say that on a number of occa- 
sions Travelers advertisements have done 


Soft Ball Tournament At 
A. & H. Club Outing Sept. 14 


A soft ball tournament for ten man 
team features the eight annual outing 
of the Accident & Health Club of New 
York which will be held Saturday, Sep- 
tember 14, at Schmidt’s Farm, Scars- 
dale, N. Y. Clement F. Demsey, Travel- 
ers, club vice-president who is in charge 
of the outing, has arranged for a cup 
which will be put in competition for the 
first time, fhe winning ball team retain- 
ing possession of it for a year. Wil- 
liam H. Schmidt, Travelers, is base- 
ball chairman. The championship games 
will be of three innings each. Final 
two teams will play for nine innings to 
determine the winner. Captains are 
H. M. George, U. S. F. & G.; J. J. 
Farrell, Metropolitan Life; Frank Cur- 
ran, Loyalty Group; W. H. Schmidt, 
Travelers; W. F. McCarthy, Equitable 
Society, and Roy Clark, Hooper-Holmes 
Bureau. It is reported that “gentlemen 
of the press” will officiate at the games. 

Mr. Clark is also chairman of the 
handball tournament while the golfers in 
the club will have their own tournament 
in the morning at Grassy Sprain Golf 
Club, Yonkers, with James R. Garrett, 
National Casualty, in charge. For horse- 
shoe pitching Hugo Henn, Indemnity 
Co. of N. A., is chairman. 

General Chairman Demsey reports that 
a straw ballot will be conducted by those 
present “to determine an issue of na- 
tional importance.” For luncheon and 
dinner arrangements are being handled 
by J. M. Boyle, Continental Casualty, 
while Leon Ruddy, Travelers, will again 
take “movies” of the entire outing. 
Tickets are $2.50 for members and $3 for 
guests and Irving Kick, London & Lan- 
cashire Indemnity, is chairman; Fred 
Cloos, Metropolitan Life, will conduct 
the straw balloting. 





Essay Prize Winners 


The following will receive awards in 
the essay contest for junior members 
of claim department conducted by In- 
ternational Claim Association: 

Winners of first and second prizes in the 

the life section were Herbert L. Schilpp, 
claim examiner, Provident Mutual Life, 
and Edmund Wildermuth, disability claim 
approver, Metropolitan Life. 
Winners of first and second prizes in the 
A. & H. section were A. T. Funke, claim 
adjuster, Commercial Travelers Mutual 
Accident, and C. I. Boutillier, claim 
representative, Connecticut General. 

Honorable mentions in the life section 
are as follows: Phyllis E. Turner, clerk, 
Sun Life of Canada; H. Malcolm Den- 
nis, clerk, Mutual Life of New York; 
R. Werner Lederer, clerk in same com- 
pany; W. I. Fillmore, clerk, Massachu- 
setts Mutual Life; T. J. Coyle, assistant 
adjuster, Travelers; Edward C. Jaehnig, 
Prudential. 

Honorable mentions in the A. & H. 
division were George FE. Armeson, in- 
vestigator, Travelers; Leroy E. Sever- 
ance, claim examiner, Monarch Life of 
Springfield; F. W. Davidson, investi- 
gator, Travelers; Elmer J. Rasmussen, 
claim adjuster, Continental Casualty ; and 
C. Hobson Fritz, claim attorney, Mary- 
land Casualty. 


A. E. Forest Dead 


Alfred E. Forest, president of the 
North American Accident of Chicago 
and one of the deans of the A. & H. 
business, died August 28 at his home. 
He was 77 years old. Mr. Forest was 
the founder of the North American Ac- 
cident in 1886. 








better than any automobile advertising 
in these same publications. 

Our advertisements get as good atten- 
tion from women as they do from men. 
We are doing the job which everyone 
has always said advertising should do 
for insurance; that is, reach the women 
who are not seen by the agent—the peo- 
ple in the background who are so often 
the powers behind the thrones. 


Pacific Indemnity and ; 
F. & D. on Army Bonds| 


Ford J. Twaits Co.—Morrison-Knyd- | 
son were low bidders for construction | 
of the United States Army cantonments 
at Camp Ord, ‘Calif., with a price of 
$2,731,000 and have been awarded the 
contract. It calls for construction of 
578 buildings and the contractors haye 
ninety days to complete the job. 

Pacific Indemnity and Fidelity & De. 
posit were on the bid bond for the 
firms and will write the performance 
bonds for 50% of the contract price) 
and the payment bond for 40%, 


E. C. Stone 


(Continued on Page 26) 


even a first accident, give some additional | 
remedy whereby the person, before he! 
may continue to operate his automobile! 
must furnish some kind of security for| 
even his first accident or not be per- | 
mitted to use the automobile concerned 
in the accident, the chances are that a! 
greater number will voluntarily before | 
any accidents take out the policy so} 
they will not be in the position of be- 
ing without the right to drive the car. 
Of course, there may be those who are 
willing to have the first accident and 
thereafter be deprived of the use of 
their cars; in other words, there may 
be those who will seek to dodge this 
law as there are under a compulsory 
law the insurance dodgers. But the 
great bulk of people, realizing that there 
may be imposed upon them the obliga- 
tion in some fashion to take care of 
that first as well as every other accident, 
will voluntarily take out that policy. 
New Hampshire’s Example 

“This, in substance, is the law of the 
state of New Hampshire where probably 
a financial responsibility law with the 
most teeth in it has been enacted and 
where the number of voluntarily in- | 
sured automobiles has been substantially | 
increased. If this can be accomplished § 
in New Hampshire, a similar result! 
can be obtained in other states. So far 
as we have been able to find out, there” 
is complete satisfaction with the New 
Hampshire law. 

“One of the difficulties with the so- 
called ordinary financial responsibility 
laws is that they have not been really 
enforced. This is not so much the fault 
of the law itself nor perhaps even of the 
supervisory officials, for if the latter 
have sufficient funds or staff, they can 
see that the law is carried into effect. 
Another difficulty with such laws is that 
they do not have enough teeth. 

“In view of the tremendous cost to the 
people of New York in the case of the 
passage of a compulsory law, because ot 
the inherent and other defects of and 
objections to such a law, as illustrated 
by the Massachusetts experiment, is it 
not the part of wisdom to make haste 
slowly and to attempt to deal with the 
situation by the passage of a financial 
responsibility act with real teeth in it?” 











Claim Ass’n Meeting 


(Continued on Page 26) 


son, Security Mutual Life, as chait- 
man of that committee. The annual golf 
tournament is set for Tuesday afternoon) 
with Frank Lansinger, Atlantic Life ol 
Richmond, looking after arrangements. 
And for the non-golfers an automo- 
bile trip to Pike’s Peak is scheduled. | 
Tuesday evening features the presidents) 
reception, dinner dance and presentation) 
of golf prizes. Entertainment chairman} 
is W. G. McGettigan, Colorado Life} 
Election of officers takes place on th 
closing day. 





HOODOO DAY PLANS 
The Chicago Accident & Health Asso 
ciation will launch its activities for the 
Fall on September 10 at a membership 
luncheon meeting at which plans 10 
Hoodoo Day will be decided. This da) 
is observed on Friday, September 13. 
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